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Distinctive Ornaments 
and Reliable Timekeepers 


This is a combination of qualities 
that will appeal strongly to your 
women customers (and to the men, 


too). They are qualities character- 


istic of 


fais 


BRISTOL and MONTAUK 


Convertible Bracelet Watches 








The styles are always the very latest. 
The movements are timed in the 
cases in two positions and the cases 
are made in 14 kt. solid gold, Bristol 
25 year gold-filled, and Montauk 
20 year gold-filled. 


Joseph Fahys & Co. 


Established 1857 
BOSTON NEW YORK CHICAGO 
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A Wonderful Collection of Carved Ivories from the Congo 
Now on Exhibition at the American Museum of 
Natural History, New York. 











—— of the oldest art in exist- 


ence—the first ones shown in this 


country—have recently been placed on ex- | 
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tribes of the Congo, and is found in its 
best estate, as the specimens here shown 
testify, among those of the — northeast 


FLY WHISKS, COMBS AND OTHER OBJECTS MADE BY NATIVES OF THE CONGO BASIN. 


hibition in the American Museum of Nat- 
ural History in New York city. Specimens 
of these carved ivories, of which the pres- 
ent collection was made in the Congo basin 
in the very heart of Africa, by an expedi- 
tion specially sent out by the museum au- 
thorities, have been found in ancient tombs 
in Abyssinia, dating 5,000 years before the 
birth of Christ. 

This is therefore the first attempt at an 
art of any kind of which there is any au- 
thentic record. It has been pursued in 
Africa through the centuries, but is today 
almost wholly confined to the advanced 


Congo basin, the Mangbetu and Azandi. 
The history of this craft as it has al- 
ways been carried on is absolutely unique. 


The carvings are done exclusively for and 
under the direct patronage and support of 
the reigning chief, and following an ancient 
superstition are always buried with him at 
his death. The several chiefs vie with each 
other during their careers in getting to- 
gether fine collections. The artisans, like: 
skilled workers all over the world, are se-- 
lected for their natural aptitude, and when 
one has developed sufficient skill he is ad- 
mitted into the band, who live in the king’s. 
domain and are _ thenceforth, 
wives and children, maintained by him. 

It is considered the highest of honors to 
belong to this confraternity. The position 
of these ivory craftsmen is much the same 


as that of the king’s harpers or bards of 


old. They live an easy life, and are con- 


tinually rewarded with especial favors for 


unusually fine work. 
One of the prime objects of the expedi- 


tion which has just returned from the 


Congo, after an absence of five years, was- 
to secure a thoroughly representative col- 
lection of these ivories, and it was one of 
extreme difficulty and delicacy, owing to 
the fact as stated that each collection van- 
ishes on the death of its owner. Herbert 
Lang, the head of the expedition, succeeded 
in securing, however, a remarkably fine 
showing by long and adroit parleyings with 
the head chief of the Mangbetu tribe whom 
he finally convinced that the contribution 
of his treasures to the white man and 
America would prolong his name and reign 
forever. This was in direct contradiction 
of the native superstition, which is that 
they must vanish from human sight with 
the chief’s body, accompanying his spirit to 
the land of the hereafter. For the latter 
in this case the adroit Mr. Lang succeeded 
in substituting our own glorious country. 

The natives of 
basin are famous elephant hunters, and 
a good store of ivory is always easily ob- 
tained. Their methods of hunting are very 
primitive still, as is shown by one of the 
illustrations, representing etchings on ivory. 
Their tools are of their own manufacture, 
they being skilled blacksmiths and iron- 
workers, and are very like indeed to those 
in use for like purposes among civilized 
people. 

A wide variety of objects is made, these 
being limited to the proportions of the 
medium, and therefore largely for orna- 
mental and toilet purposes. Some of the 





CARVED IVORY HORN COVERED WITH ELEPHANT AND OKAPI HIDE, 


HOLD UP YOUR OWN IN THE RED CROSS DRIVE. 
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I4K GREEN GOLD 
= BAR PINS 


While we have earned and maintained a reputation for 
producing the largest and most satisfactory line of dress 
jewelry for men, we are now broadening out our stock 
by the addition of some very attractive lines of jewelry 
for women and misses. 


Have just added a line of very narrow 14K Green Gold 


Bar Pins—all with safety catch—made in two lengths and 


in eleven styles of engine turning or engraving. 


Prices are so moderate and shapes so attractive that these 
pins ought to be in every retail jeweler’s stock. 





LARTER & SONS 


23 Maiden Lane 
New York 


Pac, Coast Rep. 
A. I. HALL & SON, INC. 
150 Post in 
San Francisco, Cal. 
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largest and finest tusks are preserved en- 
tirely and made into horns for the purpose 
of calling the people together for cere- 


monial gatherings and in case of war. One 


THE JEWELERS’ 


pire by her triumph over France in 1871, 
the influence of her materialistic philosophy 
was spreading with poisonous effect. The 
doctrine of State supremacy in all the rela- 
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QUAINT IVORY PIPES MADE IN THE HEART OF AFRICA. 


of these is here illustrated. A collection 
of cups or bowls, carved out of single 
pieces of ivory, used to contain the oil 
with which the chiefs are regularly rubbed, 
are shown on the cover. Minor utensils for 
domestic purposes—a mortar and pestle, and 
a small ax with an iron blade—are also 
shown. But by far the most interesting 
are the 14 objects shown, consisting of fly- 
whisks, combs and ladles. These show a 
feeling for design in outline and decora- 
tion that would in several instances be a 
credit to our own civilization. They might 
almost indeed be shown in a jeweler’s win- 
dow on Fifth Ave., New York. 

The whole history of Congo life and cus- 
toms is shown in the etchings made on the 
larger pieces of which there are many sepa- 
rate examples. The drawing is graved on 
the surface and then “fixed” with a black 
compound, rubbed over and into it. 

There is no more interesting, curious and 
unique art anywhere in the world today, 
and the American people are fortunate in 
having this fine collection which has only 
recently been placed on exhibition at the 
museum, and of which THE JEWELER’S Cir- 
CULAR herewith presents its readers with 
the first account and the first illustrations 
that have been printed. 








The Danger of German Philosophy 


"THE open attack upon Serbia, Belgium, 
France and Russia which marked the 
‘beginning of the war, states Walter George 
‘Smith in the April Case and Comment, was 
the culmination of many years of prepara- 
tion. Dangerous as it was, and awful as 
have been its consequences, the price paid 
and to be paid for the overthrow of Ger- 
man power will not be too heavy if, with 
the German power German philosophy falls 
also. Even before the leadership among 
European nations was assured to that em- 


tions of life, reaching down to the regula- 
tions of the daily life of the subject, as a 
component part of a great machine, was 
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winning admiration and imitation. The 
value of German efficiency was. on. every 
lip. German Kultur has for its central 
object the maintenance of a paramount mil- 
itary caste, with the other ranks of the 
people held in strict subordination. The 
American ideal of a state which interferes 
as little as possible in the private and do- 
mestic affairs of its citizens is the antith- 
esis of the German. Yet we have seen 
the gradual acceptance of the German 
theory obscure the old-time individualism, 
which, more than anything save the bounty 
of nature, gave prosperity to the American 
people. 








The Largest Diamond 


fy, NGLISH papers report the approaching 

sale at auction, for the benefit of the 
British Red Cross, of one of the most 
beautiful diamonds in the world. This 
precious stone, which will be exhibited in 
London, was found about 18 years ago; it 
then weighed 375 carats; after cutting, its 
weight is still 205 carats. It is stated that 
its brilliance is remarkable. If exposed to an 
intense light it will emit the rays absorbed 
and remain luminous in the darkness. 

The Regent diamond, which is in the col- 
lection of the Louvre museum, weighs 136 
carats; the Orloff, which surmounted the 
imperial crown of the ex-Russian Czar, 193 
carats, and the Koh-i-Noor, one of the 
famous gems of the English regalia, 279 
carats.—Le Moniteur de la Bijouterie. 





MORTAR AND PESTLE; A SMALL AX AND OTHER OBJECTS OF NATIVE WORKMANSHIP. 


GIVE WHAT YOU CAN AFFORD AND THEN DOUBLE IT. 
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Stern Bros. & Co. 


OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 


CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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New York Jobbers Meet and Dine. 


| 





| ‘Members of Wholesale Jewelers’ Association Hold Banquet at Hotel Breslin 
and Hear Interesting Addresses on Many Topics. 
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Many wholesale jewelers in New York 
enjoyed a pleasant dinner at the Hotel 
Breslin, Wednesday evening and listened 
to addresses which covered many subjects 
from the charging of the tax under the 
War Revenue bill to co-operation among 
jobbers and the work that was being done 
by the National Wholesale Jewelers As- 
sociation. The dinner was held by the 
members of the New York Wholesale 
lewelers Association, to which an invita- 
tion had been extended to many of the non- 
members and wholesalers from out of town 
who happened to be in the city. 

Jonas Koch, president of the association, 
presided and the guests of the evening 
were Arno Dorst, president of the Whole- 
sale Jewelers and Manufacturers Associa- 
tion of Cincinnati; Oliver G. Fessenden, 
president of the War Service Committee ; 
T. Edgar Willson, editor of THE JEWELERS’ 
CrrcuLar, and Bartley J. Doyle, of the Key- 
stone. 

The gathering was planned for 6:30 and 
a social half hour was enjoyed before the 
members and guests took their places along 
the two long parallel tables which were laid 
in one of the parlors on the second floor 
of the hotel. A patriotic note was struck 
from the beginning, the room being decor- 
ated with American flags and before the 
guests sat down the musicians played the 
Star Spangled Banner, which was sung 
standing. 

When cocktails were served, President 
Koch arose and after stating the great 
changes that had occurred since the last 
gathering of the association, called atten- 
tion to the seriousness of the war work 
that had to be performed by this country 
and the necessity of standing behind the 
Government and particularly behind the 
President of the United States, until a 
peace founded on ultimate victory had 
been secured. He then proposed to toast 
the President of the United States and his 
remarks were roundly applauded. An ex- 
cellent menu then interested the guests 
until the speaking began. 

Mr. Koch opened the post prandial ex- 
ercises with a few remarks in which he 
referred to the Atlantic City convention, 
and the resolutions that were passed asking 
the wholesalers to merge the three per cent. 
war tax in the selling price. He explained 
that Mr. Willson had appeared before the 
executive committee of the association at 
Atlantic City on the subject and asked him 
to address a few remarks to the members. 

Mr. Willson then explained how the War 
Revenue Committee had learned of the 
activities of the agents of the Government 
among the New York city wholesalers, and 
how it had found that a claim had been 
made that certain wholesalers were profit- 
eering because they charged the three per 
cent. tax on the selling price. He told of 
the conference between Chairman Larter 
of the Vigilance Committee, Chairman 
Rothschild of the War Revenue Committee 
and himself with the officers of the Govern- 


ment in making the investigation, and how 
the jewelers’ representatives had asked to 
have this thing held up until the whole- 
salers had a chance to make a change in 
their practice. 

The speaker explained the attitude of 
the Government officials as expressed to the 
members of the tobacco, moving picture and 
sporting goods and other industries as well 
as the jewelry trade on the subject of 
profiteering, which is that nothing should be 
charged as a war tax that had not previously 
been paid as a war tax; the wholesaler or 
the manufacturer might put his extra over- 
head expense in the profit indicated by the 





JONAS KOCH, PRESIDENT. 


selling price but it was not proper to in- 
clude any of this in the amount charged 
as a war tax. The Government officers did 
not say what thy wanted the wholesaler to 
do, they simply said what they did not want 
done. If the wholesaler is a producer or 
assembler he had a right to charge that 
which he pays as a war tax, but if he 
charges separately the war tax on articles 
bought from manufacturers he can only 
charge that amount of tax which he him- 
self has paid to the manufacturers. 

It was at the suggestion of the New 
York wholesalers that the speaker had gone 
to Atlantic City to explain the situation to 
the executive committee of the National 
Wholesale Jewelers Association. 

The next speaker, Mr. Doyle, gave a 
clear exposition of the conditions in the 
wholesale trade in the various cities of the 
United States, telling of the great benefits 
that had resulted from the new attitude of 
the trade founded on real co-operation. He 
intimated that the wholesalers of Chicago 
and other cities were much more united and 
in better position before the jewelers of the 
country than those of New York and made 


a plea that the jobbers of New York get: 


WE ALL MUST GIVE TO THE UTMOST OF OUR ABILITY. 
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together and stand behind one another and 
join the national association. He explained 
that-New York was away behind the other 
large cities as a wholesale center, not only 
in the jewelry trade but in other lines and 
this was in a large part due to a lack of 
the proper spirit among the wholesalers. 
He painted a clear picture of the advantages 
that the New York wholesaler was losing 
by not acting in unison with his competitors 
in New York and other centers and asked 
co-operation in the drive now being made 
for membership by the national body. 
Marcel Mirabeau, who followed, to a 
large extent echoed the sentiment.of the 


. previous speaker in urging the members of 


the New York association to develop the 
“get together” spirit, to co-operate and to 
aid in spreading the idea of unity among 
wholesalers. Mr. Mirabeau did, however, 
take exception to the comparison between 
New York jobbers and those of the west, 
pointing out the fact that the New York 
wholesalers differed from those in all other 
centers inasmuch as they were not dealers 
in general lines of merchandise, but prac- 
tically “specialists” handling special lines 
and catering to special parts of the trade. 

Arno Dorst, president of the Wholesale 
Jewelers and Manufacturers Association of 
Cincinnati, told of the good work that had 
been done as a result of the co-operation of 
the wholesalers and manufacturers of his 
city, how well they had pulled together and 
what this co-operation had meant. He also 
spoke upon trade acceptances and the ad- 
vantage that would result to the industry 
from the universal practice of jewelers giv- 
ing of acceptances. 

Ira Jones, another speaker, made an in- 
teresting address in which he also spoke 
of trade acceptances, giving some interest- 
ing information to the members. Mr. Jones 
ended his remarks by appointing every 
wholesale jeweler present a member of his 
team in the Red Cross “drive.” This drive 
began last Monday and Mr. Jones is the 
captain of the jewelry team that has charge 
of getting contributions from the wholesale 
jewelers of the city. 

G. H. Tomes, of Cross & Beguelin, also 
talked on the subject of trade acceptances, 
fully explaining the working of the plan 
and pointing out to the jewelers the advan- 
tages accruing to both buyer and seller by 
the adoption of the trade acceptance. 

Mr. Aisenstein, another speaker, talked 
on the spirit that prevailed at Atlantic City 
and urged the development of it here in 
the hope that at the next meeting of the 
National Wholesale Jewelers Association 
the delegation from New York be one of 
the largest. 

The gathering then adjourned. 








Morris S. Wasserman, 8 E. Third St., 
Tulsa, Okla., announced last week that he 
had on May 5 purchased the entire stock 
and fixtures of the Friedman Jewelry Co., 
of his city. This stock was inventoried at 
about $22,500 and the store is one of the 
finest in the Southwest, being rated as one 
of the oldest and most reliable in Tulsa. 
The store is located at Third and Main 
Sts., “the busiest corner in the busiest city 
of the richest oil district in the world.” 
Mr. Wasserman says he will continue busi- 
ness at his old location. 
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No Order Too Large, None Too Small— 












For Manufacturer 
For Retail Jeweler 


The Lorsch Service Operates with Equal Promptness For All 





Lorsch Building, 37 Maiden Lane 
NEW YORK 


131 Washington Street 
PROVIDENCE, R. I. 
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The prevailing fashions for Spring and Summer 
make Pearl Necklaces the Most Popular, 
Profitable and Salable Stock for the Retail 


Jeweler, 

















“Indestructible” 
ORCHID (Oriental) LOTOS (Brilliant) DAHLIA (Lustrous) 


“Regular Qualities” 
Blue Ribbon, Iris, Orient Extra, Orient, Superior 


Rose, Cream or White. Choice of Five Styles of Presentation Cases with the Better 
Qualities. 





Stock the Entire Line of 
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SENT TO JAIL 





John McMahon Must Serve Term of Six 
Years and Six Months in Sing Sing 
for Attempting to Rob Brook- 
lyn, N. ie Jeweler 


John McMahon was sentenced to six 
years and six months, in Sing Sing, on a 
charge of robbery and assault, before Judge 
May, in the Brooklyn County Criminal 
Court, last Thursday. McMahon was 
charged with holding up at the point of a 
revolver J. Eagle, 49 Smith St. a jeweler. 
After an unsuccessful attempt to rob he 
escaped from the place. He later was 
caught by a patrolman. 

Readers of THE JEWELERS’ CIRCULAR will 
cemember that McMahon was arrested, 


THE JEWELERS’ 


to police records. In 1912 he was sent to 
the Elmira Reformatory by Judge Dyke on 
a chargé of grand larceny. In 1904 he was 
sentenced to five years in Sing Sing by 
Judge Fawcett on a charge of felonious as- 
sault. After serving three years and seven 
months of this term he was released several 
months ago from Sing Sing. 

After he had been indicted, he was ar- 
raigned for pleading before: Judge May and 
pleaded guilty to the charge. 
was arraigned on a charge of shooting the 
man, but was acquitted of that charge the 
same day as McMahon was sentenced. 

The Brooklyn police are commending Mr. 
Eagle for his courage in the hold-up, but 
being held up is now becoming a habit with 
the jeweler, for this is the third time he 
has been a victim. In 1911, while,in busi- 





JOHN MCMAHON, WHO ATTEMPTED TO ROB BROOKLYN JEWELER, SENT TO JAIL 


following the sensational attempted robbery, 
after he had threatened Eagle with a re- 
volver. In the struggle that followed, Eagle 
wrenched the revolver from McMahon and 
pursuing him from the store, fired at him. 
The bullet missed the crook, but hit Charles 
Hechman, 110 Covert St., Brooklyn, in the 
hip. The wound, however, was not fatal, 
and Mr. Hechman is on the road to re- 
covery. 

According to Mr. Eagle’s story, about 
9:20 on the evening of April 2, last, Mc- 
Mahon entered his store and asked to see a 
leather suit case. Eagle showed him sev- 
eral, but on the pretense of selecting a suit 
case in the back of the store, he led Mr. 
Eagle to the rear of the store. He then 
ordered Eagle to throw up his hands and 
Mr. Eagle turned around to look into the 
mouth of a 32-caliber revolver. At this 
time Mr. Eagle had the suit case in his 
hand, and flinging it in the face of the 
crook, he leaped upon him and wrenched 
the revolver from his hand. 

The hold-up man fled from the store, 
closely followed by Mr. Eagle. Mr. Eagle 
took aim at the hold-up man as he was run- 
ning down Smith St., but being in a highly 
nervous condition had poor aim and missed 
his mark. 

After running a block McMahon ran into 
the arms of Detective Owen Carney, of the 
Sixth Branch Detective Bureau, who placed 
him under arrest. 

McMahon is a hardened crook, according 


ness on Fulton St., he was “blackjacked” 
while in his jewelry store. In 1915 he was 
held up in his present store, but this time 
he caused the man’s arrest and subsequent 
conviction. 








Navy Department Receives Bids to Supply 
Boat Clocks, Watches, Barometers 


and Other Articles 


WasHIncToN, D. C., May 15.—Bids were 
opened here this week by the Bureau of 
Supplies and Accounts, Navy Department, 
for furnishing the Naval Observatory in 
this city with 8,000 luminous and non- 
luminous boat clocks as follows: Chelsea 
Clock Co., at $158,400; Waltham Watch 
Co., at $130,200, and Seth Thomas Clock 
Co., at $123,600. 

For 800 comparing watches: Elgin Na- 
tional Watch Co. at $13.25 each; Hamil- 
ton Watch Co. at (a) $12.25, (b) at $15.10; 
and Henry C. Karr, at (a) $23.50, (b) at 
$19.75. 

For 800 aneroid barometers: Douglas 
Products Corporation, at $29 each; Taylor 
Instrument Co., at (a) $13, (b) at $14. 

For 800 psychrometers and 800 cases for 
same; Taylor Instrument Co., at $9,120; 
C. J. Taghalue Mfg. Co., at $6,080, and 
A. E. Moeller, at $11,200. 





T. E. Goodell, Minneapolis, Mo., has sold 
out his jewelry stock preparatory to going 
into the army. 


Mr. Eagle 


GIVE WHAT YOU CAN AFFORD AND THEN DOUBLE IT. 


cially fitted for it. 
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LIMITING TIME ZONES 





Interstate Commerce Commission to Hold 
Hearing Under Daylight Saving Law 


WASHINGTON, D. C., May 16.-—The enact- 
ment of the Daylight Zone Saving Act by 
Congress and the delegation to the Inter- 
state Commerce Commission of the estab- 
lishment of the five zones which the act 
provides for has led that body to instigate 
an investigation with the object of deter- 
mining and defining the proper limits and 
lines of the zones which are to be estab- 
lished. For this purpose as noted in the 
last issue of THr JEWELERS’ CIRCULAR a 
series of hearings have been scheduled by 
the Commission which will extend from 
Atlanta, Ga., to Salt Lake City. 

It is generally conceded that the Com- 
mission has a huge task on its hands, but 
the work is being undertaken by men espe- 
It is a far stretch of 
change in commercial and transportation 
conditions from the time division in effect 
35 years ago, when, at Detroit, for example, 
there were 137 different times employed by 
the Transportation systems entering that 
city. At that time, and doubtless by reason 
of the complicated transportation conditions 
resulting therefrom, the City Council of De- 
troit, passed a by-law for the re-organiza- 
tion of time limits into and out of that city 
with the result that from that time on only 
three periods of time had been maintained 
at Detroit, Eastern, Central and Western. 

Replies are being received from railroads 
generally all over the United States and, 
while opinion is divided as, of course, it 
must be in a question of this magnitude, 
still it is safe to say that the concensus of 
opinion among the large railroad systems 
of the country is in accord with the spirit 
of the act. 

The proposed zone limits of 82%4 degrees 
and 9714 degrees, respectively if carried out 
as proposed, will be on a straight line north 
and south instead of the meandering lines 
which have been in effect. The proposed 
lines have the decided merit of passing 
either east or west of any large cities, a 
merit that is appreciated by such cities be- 
cause, if the division line should pass 
through large terminals it would mean an 
enormous added expense in the publication 
of guides, folders and time-tables, not to 
speak of the inconvenience to the traveling 
public who would find themselves con- 
fronted with a never-ending necessity to 
change their watches. 


There are lines such as the Great 
Northern who think that the present zones 
have been so long in effect that it is not 
desirable to change them. For instance, the 
time under which they are now operating 
was established in 1883, and then only 
after two years of discussion. That road 
thinks the present zone should be con- 
tinued. It is also suggested that the di- 
vision between the central and modern time 
as proposed would mean a division of time 
on practically all roads operating in the 
southwest. In other words, these roads 
would be operating for part of their length 
in One zone and part in another, a change 
which it is contended would be undesirable 
and without any compensatory features 


. whatever, 
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Daddy’s Sweetheart 


She Delights to Wear 
The Necklace Beautiful 


A 
LA Tavs. 


Socially Correct Always 








@ Here is a necklace made especially for the little miss who graduates from 
Grammar or High School @ The pearls have the brilliant rainbow tints 
of priceless crientals. @ Supplied by your jeweler complete with solid 
gold clasp, encased in pretty grey and white cabinet. @ Price Nine Dollars. 
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ot the Pearl.’’ 
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Three Hundred LA TAUSCA 
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A proud moment in thousands of homes, when the “little girl” graduates from grammar or high school. 


YOU can supply the gift for this and every other occasion in 
the year when daddy wishes to please his “little sweetheart.” 


Thousands of Profitable Sales of the Misses Pearl Necklace at $9.00 
Many thousands more up to $300 each on the line La Tausca 


One page of National Magazine advertising shown above—Reproduced from Harpers’ Magazine. 
Others are being read by your customers in Vogue, Atlantic Monthly, Scribner’s and Photo-Play. 
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OLD OFF ENDER ARRESTED 





George McBride, Who Has Served a Prison 
Term for Robbing Los Angeles Jeweler, 
Brought Back to Chicago on An- ~ 
other Charge 


Cuicaco, May 16.—George McBride, 
alias George Goodman, a daring diamond 
thief, was brought back to Chicago early 
this week from the San Quentin, Cal., 
State prison, where he served a sentence 
of 15 months for robbing Mrs. E. C. Flem- 
ing, a jeweler of Los Angeles. On step- 
ping from the California prison he was ar- 
rested by a police officer from Chicago. 
On arriving in Chicago he was immediate- 
ly brought before Judge Dolan, in the 
Criminal Court, charged with having 
robbed Abraham Wolf, of A. Wolf & Co., 
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farther, for I realized I had littTé” chance 
to catch such a sprinter. He was as fast 
as a rabbit.” 

Detective Sergeants P. J. Mulvihill and 
Frank J. McGurk, of the Central Detective 
Bureau, worked on the case for many 
weeks. They traced McBride to Los 
Angeles, but there the trail ended. Mc- 
Bride soon made his presence known in 
the western metropolis, howevr, with an 
outcome which was disastrous for him. He 
entered the jewelry store of Mrs. Fleming, 
at 322 W. 5th St., and began to “select” a 
ring. When he had his fingers well studded 
he dashed out of the door. On this occa- 
sion, however, a young man was present 
who did a hundred yards in something like 
10 seconds, when the track at Leland Stam- 
ford was right. He gave chase and would 
have overhauled McBride in a few more 








GEORGE MCBRIDE, WHO HAS BEEN IDENTIFI ED AS MAN WHO ROBBED CHICAGO JEWELER 


29 S. Clark St., of $1,000 worth of dia- 
monds in December, 1916. McBride did 
not deny the charge, and there is a pros- 
pect that he will be again convicted and 
sent to Joliet Penitentiary, where he will 
be unable to indulge his desire to annex 
jewelry stocks for some time to come. Mr. 
Wolf appeared in court on Thursday morn- 
ing, when McBride was arraigned, and at 
once identified him as the man who had 
robbed him. 

McBride is believed to be one of the 
boldest jewelry thieves in the country. Mr. 
Wolf was alone in his store, near evening, 
on a day when the thermometer registered 
far below zero. McBride came into the 
Store and announced that he wished to 
buy a diamond. Mr. Wolf, unsuspicious, 
showed him several, but he did not seem 
Satisfied, and wished to see several more. 
He put them on various fingers, pretend- 
ing to compare them, and at one time had 
as many as half a dozen rings in his pos- 
session. 

“According to the rule of good sales- 
manship,” said Mr. Wolf, “I attempted to 
pin him down to one ring. In one way or 
another 1 succeeded in getting all the rings 
out of his possession, but three large soli- 
taires. I was in the middle of a sentence 
when without the slightest warning he 
turned and bolted out of the door. I pur- 
sued him, and got out just in time to see 
him vanish into the mouth of an alley 
across the street. I did not chase him 


jumps, when a citizen, sizing up the situa- 
tion, stuck out a foot in front of the fleeing 
thief, and tumbled him into the gutter. He 
was captured, after making an unsuccessful 
attempt to throw the diamonds away. This 
is the incident for which he served 15 
months in San Quentin and was arrested 
upon his release. 

Arrested with McBride in Los Angeles 
at that time was another man. On his per- 
son was found a pawn ticket, on a shop 
in the northwestern part of Chicago. Local 
detectives investigated, and found that the 
ticket was for a woman’s diamond solitaire. 
The owner of this ring was never found, 
and as the police of Los Angeles were un- 
able to prove anything against the prisoner 
other than that he was the companion of 
McBride, and therefore they were forced to 
let him go. 

McBride was put through the third de- 
gree, and confessed both the Los Angeles 
and the Chicago robberies. He would 
admit no other robberies, but the police be- 
lieve he has committed a long string of 
crimes against jewelers during his long and 
checkered career. 








A. W. Bates, jeweler, and Mrs. A. W. 
Bates, music dealer, have combined their 
stores into one commodious establishment 
at 526 Third St., San Bernardino, Cal. 
In the past A. W. Bates has been located at 
542 3d St., and Mrs. Bates has been located 
at 518 3d St. 
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JEWELRY WORKER ARRESTED 


Man Employed in Plant of F. Speidel Co. 
Providence, R. I., Added to Number Al- 
ready Held by Government Authori- 
ties on Enemy Alien Charges 


Provipence, R. I., May 18.—Julius 
Steudle, a German jewelry worker em- 
ployed at the plant of the F. Speidel Co., 
was arrested Tuesday by United States 
Marshal John J. Richards, at the company’s 
factory, 162 Clifford St. With Wilhelm 
and Walter Forstner and the seven other 
German aliens arrested in this city three 
weeks ago by the Federal authorities, Steu- 
dle makes 10 men each of whom is now con- 
fined at the Providence County jail at 
Cranston, charged with being a dangerous 
alien enemy. 

The arrest of Steudle was the result of 
information obtained during the investiga- 
tions into the affairs and activities of the 
Forstners and their associates, who are still 
under the same strict surveillance that they 
have been ever since their internment at 
the County Jail. 

Just what the Federal authorities have in 
the way of charges against Steudle has not 
been disclosed, but it is understood that, 
since the recent arrest of the nine other 
Germans, Steudle has been violent in his 
condemnation of the United States. 

“Germans in the United States must 
learn to keep their mouths shut,” declared 
Marshal Richards following the arrest of 
Steudle. “The Government now will not 
tolerate war discussions or criticism of the 
war policy of the United States, especially 
by German alien enemies.” 

Steudle gave his home address as 3 
Harry St., Arlington. He says that he was 
born in Baden, Germany, in 1875, and that 
he has been working in Providence for four 
years. Although he has been in America 
many years, Steudle can speak but a few 
words in English. 

In the meanwhile the interest among the 
manufacturing jewelers of this city and 
vicinity continues to centre about the af- 
fairs of Wilhelm and Walter Forstner and 
the probable disposition of their cases. The 
fact of the Forstners being the proprietors 
of several plants connected with the manu- 
facturing jewelry industry makes the status 
of their individual cases the more important 
to the industry. 

It is understood that the question of 
ownership of the plants involved is being 
exhaustively investigated by the Federal 
authorities in order to determine whether 
they shall be considered in the light of 
property owned by enemy aliens, or not. 
Numerous fine technical points are said to 
be involved in these cases. Although the 
owners are still confined at the Providence 
County Jail the plants operated and con- 
trolled by the Forstners are being con- 
tinued. 

United States District Attorney Harvey 
A. Baker of this city, under whose direc- 
tion an exhaustive examination has been 
made of the books, papers, documents and 
effects taken from the places of business 
and homes of the men at the time of the 
raid, three weeks ago, on Monday last filed 
with the Attorney General at Washington 
his report recommending that the matter 
be turned over to the Attorney General. 





GET BEHIND THE NURSE WHO STANDS BEHIND THE SOLDIER. 
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Philadelphia Jewelers Enjoy Shad Dinner 





Members of Jewelers’ Club Hold Annual Event at the Riverside Yacht 
Club—Good Attendance and Enjoyable Time Reported. 
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PHILADELPHIA, ra. May 18.—‘‘Are we 
women, or are we men r “We are.” 

It didn’t sound sensible, but like every- 
thing else that happened at the annual shad 
dinner of the Jewelers’ Club, of Philadel- 
phia, a few nights ago, it did make for 
more fun. And that is what everyone of 
the 200 guests were looking for. The ques- 
tion, yelled about every three minutes, al- 
ways drew a hearty response. And it 
always also drew a good laugh. 

The only serious “business” of the night 
took place when the banquet began, and 
President Doyle made sure that it did not 
last too long. He suggested a toast to 
President Wilson and the Allies. Follow- 
ing this, the fun began and the shad was 


served. 

“Lou” White was “present and account- 
ed for.” In fact, some say he was account- 
able for the whole array of talent. Any- 
how, Lou was there and he sure did make 
his presence felt. Ask any of the dozens 
whom he slapped affectionately on the back. 

Jack Beacham was there, and Harry 
Dunham was present and tried to be dig- 
nified. He succeeded for almost 10 min- 
utes. Then he mellowed out and all in his 
vicinity benefited as a result. Charles 
Loeffler and Joe Montgomery were pres- 
ent as chaperons to Jack Beacham. 

E. C. Shellenberger (“Shelly,” after he 
relaxed and made the rounds of the tables 
drinking to the health of all present, in ice 
water), admitted he knew nothing of en- 
tertaining. but proved himself a very so- 
ciable chap. 

Dr. J. G. Wagner and Dr. P. H. Lane 
were having as fine a time as anybody 
until some unkind person mentioned ap- 
pendix. Then the two became immersed 
in a technical conversation that lasted until 
the final number of the entertainment was 
finished and they were aroused by the noise 
of the others leaving the hall. 


“Butch” McDevitt, he of the millionaire 
for a day fame, was present and finished 
one speech, three cigars and two shad in 
front of the field. His story of how he 
got the money for his memorable trip to 
New York was one of the brightest spots 
of the night. “Butch” was one of the celeb- 
rities who missed the 5:03 from the Broad 
St. Station and were compelled to make the 
trip to the scene of the banquet in one of 
Philadelphia’s “Toonerville trolleys,” the 
Chester Short Line. But he got there and 
that’s the main thing. 

No Philadelphia Jeweler’s Club or enter- 
tainment would be complete without some 
selections from the club’s own songbird, 
Signor Geoninni. He was there and he 
sang. The reception he received was as 
much a testimonial to his popularity with 
his fellow members as it was an endorse- 
ment of the excellence of his voice. He 
brought down the house. 

The dinner took place at the Riverside 
Yacht Club, Essington. Most of the crowd 
made the trip on the train designated by 


the committee, but some went by automo- 
bile or trolley. : 

Following the banquet two special trolleys 
were waiting to carry the clubmen to Phila- 
delphia. Arriving at Philadelphia, many 
of the jewelers made their way to the 
Jeweler’s Club rooms which are located on 
Chestnut St. 








DEATH OF M. BONN 





Veteran Pittsburgh Wholesale Jeweler Dies 
in a Hospital 


PITTSBURGH, Pa., May 16—M. Bonn 
founder of the M. Bonn Co. and the oldest 
wholesale jeweler in this part of Pennsyl- 
vania died a few days ago in a hospital 
here where he had been for several weeks, 
his death being due to gall stones. He went 
to the hospital for an operation but it was 
never completed. Mr. Bonn was 70 years 
old. 

He came to this country 53 years ago 
and had been engaged in business for him- 
self practically all of that time, first start- 
ing as a peddler. A few years later he 
opened a wholesale establishment and lived 
to see it grow and his family become com- 
fortably situated before he died. Mr. Bonn 
was born in a part of Annople over which 
so much fighting is being done at the pres- 
ent time. He married an American woman 
and she is still living in this city. 

Mr. Bonn was a man of modest and re- 
tiring disposition and was a member of 
the Concordia and the Westmoreland 
Country Clubs. He was the president of 
the M. Bonn Co. of this city and St. Louis 
and since his death has been succeeded by 
H. Cerf as head of those concerns for the 
Bonn house is an incorporated company. 

Besides his widow, he is survived by 
three children. They are Mrs. B. F. Kraus 
and Mrs. Emanuel Kaufman both of this 
city and by Walter Bonn who is a member 
of the M. Bonn Co. There will be no 
change in the management of the firm be- 
yond that already indicated, because of Mr. 
Bonn’s death. The latter had been active 
in»conducting the business until the time 
he went to the hospital in the hope that 
something could be done to save his life. 

The interment was in this city, some of 
his business associates coming on from St. 
Louis to attend the funeral. Mr. Bonn 
took. an active interest in this city in every 
movement that was for the benefit of the 
jewelry trade as a whole and his passing 
was a shock to those who knew him best. 








The announcement of the engagement and 
approaching marriage in June of Eugene 
V. Haynes, of the Haynes Jewelry Co., At- 
lanta, Ga., and Miss Helen Whitmore, of 
Mt. Vernon, N. Y., is of interest to a wide 
circle of friends, both being well known and 
popular. Following the marriage, Mr. 
Haynes and his bride will make an ex- 
tended tour of the west. 


Uphold the Hands of the Workers Who Ease the Pain of Our Boys. 
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SENTENCE SUSPENDED 


Harry Hamburg Who Pleaded Guilty to 
Robbery Charge Given His Liberty 
and Placed on Probation 


Harry Hamburg received a suspended 
sentence by Judge Gibbs, last Friday, in 
the Criminal Branch of the Bronx County 
Court, New York. Hamburg had previous- 
ly pleaded guilty to robbing the jewelry 
store of the Bronx Collateral Office, Inc., 
2783 3d Ave. Readers of THE JEWELERS’ 
CIRCULAR will remember that Hamburg 
and “Malon,” who was sentenced:to 11 
years and nine months in Sing Sing, 
smashed the window in the jewelry store 
and escaped with jewelry valued at $1,000. 

In giving Hamburg a suspended sen- 
tence, Judge Gibbs took into consideration 
the prisoner’s youth, Hamburg having just 
reached his 21st birthday. He also took 
into consideration that Hamburg is of a 
respectable family, and that this was his. 
first experience in the clutches of the law. 
In suspending sentence and placing Ham- 
burg on three years’ probation, “Mallon’s” 
plea in behalf of Hamburg was taken into 
consideration. It was on Hamburg’s mo- 
torcycle that the two men escaped after 
the robbery. 

When the prisoners were up for sen- 
tence two weeks ago, “Mallon,” when 
asked what he had to say for himself, 
seemed to be overcome by a wave of sym- 
pathy for the youth. Unmindful of his 
own fate and disregarding the judge’s re- 
quest that he speak in his own behalf, he 
made a plea for clemency for Hamburg. 

When Judge Gibbs asked “Mallon” what 
prompted him to come to the Bronx on 
such a daring errand, he said he was re- 
turning to Harlem from the Royal Theatre 
one day and happened to see the pawnshop 
display. 

At once the thought came to him, he 
said, that he might be able to get enough 
out of the window to take him away for 
the Summer to some sanitarium for patients 
affected with tuberculosis. Knowing that 
young Hamburg had a motorcycle, he de- 
cided to take the chance. 

The judge paid a high compliment to 
Detectives Buddemeyer and Hazlett for the 
excellent work they did in clearing up the 
crime. “I am glad to say that I regard your 
work as a creditable piece of detective 
efficiency and you both are to be congratu- 
lated. I am going to write my first letter 
to the new administration in the Police De- 
partment, and I will be glad to tell Com- 
missioner Enright about the creditable and 
intelligent manner in which you acted in 
this case,” he said. 











A jury in the Supreme Court last week 
returned a verdict of $2,300 damages for 
Mrs. John A. Sweers, 392 Morris St., Al- 
bany,.N. Y., against a Schenectady jewel- | 
er. Mrs. Sweers asked for $5,000. She 
was injured in an accident on April 25, 
1915, at N. Allen St. and Washington Ave., 
when a car driven by the jeweler rammed 
the Sweers machine, which was going east 
on Washington Ave. It was claimed that 
the jeweler was exceeding the speed limit 
and that he failed to blow his horn at the 


' street intersection. 















60 THE; JEWELERS’ CIRCULAR-WEEKLY May 22, 1918. 














Established 1860 


EICHBERG & CO. 





Importers and Cutters of 














DIAMONDS 
CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 
| NEWARK, N. J.: NEW YORK 
































Win. S. Hedgrs& Cn. 
DIAMONDS 
ky 
sash eee eee” TNewGoth — earrauanto or 


























PEARL NECKLACES 


$10.00 Up 





Oriental-Baroque-Seed Pearl 


Crossman Company 


Three Maiden Lane NEW YORK 















May 22, 1918. 








—_—_—— 


Against White Gold and All Platinum Substitutes. 





Prominent Retail Jewelers and Platinumsmiths Meet at New York and Re- 
solve to Discourage Use of All Metals That Imitate Platinum in Any Way. 











Representative manufacturers of platinum 
jewelry in conference with prominent re- 
tail jewelers from many cities, took a 
definite stand Wednesday against the use of 
any imitation of platinum or substitute 
which resembles platinum in appearance, 
by passing resolutions to the effect that 
jewelry should not be manufactured in 
such metal and that the sale of such articles 
by jewelers should be discouraged. They 
also declared that the best interest of the 

jewelry trade demanded that white gold 

should not be used in the manufacture of 
jewelry that contained diamonds or other 
precious stones and that when used for 
other purposes (as, for instance, chains and 
watchcases), it should be stamped in a way 
that would’ describe its substance and 
quality so that it could be in no way con- 
fysed with platinum. The action of the 
conference was practically unanimous, all 
the retailers voting for the resolution and 
all but one of the manufacturers giving it 
their hearty support. Action was also 
unanimously taken looking to the preven- 
tion of the use of names for imitations of 
platinum, which tend to deceive the pur- 
chasing public. 
The conference, which was one of the 
most important that has been called in the 
jewelry trade for many years, was held on 
the 19th floor of the Hotel Biltmore, 43d St. 
and Madison Ave., Manhattan, last Wednes- 
day morning. It was under the auspices 
of the Jewelers’ Vigilance Committee which 
had sent out the call to the trade when 
news was received that the platinum in the 
hands of the manufacturing jewelers as well 
as the refiners was about to be com- 
mandeered by the Government. It was felt 
that owing to the threatened scarcity of 
platinum and the many offers of substitutes 
and imitations that were being made to 
manufacturing and retail jewelers by metal 
dealers, that some definite action should be 
taken to get an expression of the trade, par- 
ticularly of the retailers, as to what atti- 
tude the trade should take on the use of 
substitutes and of white-gold; also whether 
or not there was in the many variations of 
white gold on the market any that should 
be commended or condemned. 

It was felt that the subject was so im- 
portant that there should be a frank dis- 
cussion from every angle and that the 
prominent retailers handling platinum 
should have the advantages of the views of 
their brother retailers in other cities before 
action was taken; also that the manufac- 
turers and retailers should be able to get 
in conference in order that the practical or 
selling side as well as the commercial and 
manufacturing points entering into the sub- 
ject could be fully taken into consideration. 
Therefore, the call was sent out (as told 
in the last issue of THE JEWELERS’ CIRCULAR) 
for a conference in New York, and while 
it was attended by delegations of retailers 
from Philadelphia, Pittsburgh, Chicago and 
other cities as well as New York, a number 
of letters were received from retailers in 


some other cities who could not attend, 
but who voiced the sentiments that were 
eventually expressed in the resolutions 
passed by the conference. While the bulk 
of the manufacturers present were from 
New York and Newark there was also a 
delegation representative of platinum 
jewelry makers of Philadelphia, Cincinnati, 
Chicago and other centers. 

The keynote of the conference was ex- 
pressed in the speech made by Chairman 
Larter of the Jewelers’ Vigilance Commit- 





HARRY C. LARTER, CHAIRMAN OF THE MEETING 


tee, when he called the meeting promptly to 
order at 11 o’clock. Mr. Larter said: 


ADDRESS BY H. C. LARTER 


In the name of the Jewelers’ Vigilance Com- 
mittee I wish to extend most hearty greetings to 
the retailers, the manufacturers, and the ever faith- 
ful committeemen and directors of our Vigilance 
Committee. One of the best things we do in the 
jewelry trade is hold meetings. In fact most of 
you have been so busy attending meetings that 
they lapped one over the other, and you 
have hardly time to get your meals, let alone at- 
tend to your own business. But, gentlemen, the 
condition of the times brings these meetings to 
the fore, and I am sure all that attend derive 
some benefit for themselves, but primarily for the 
good of the United States and the jewelry trade 
of the country. 

The Jewelers’ Vigilance Committee thought that 
this was the psychological time to bring together 
representatives of the retail jewelers of the country 
and the manufacturers, so that we might have 
an open discussion as to what to do in reference 
to the conditions now confronting us. You all 
have received, probably, the commandeering order 
issued by the Chemical Division of the War In- 
dustries Board in reference to platinum, and I 
wish to state that the platinum committee of the 
Jewelers’ Vigilance Committee, and also the Jewel- 
ers’ War Service Committee, have been endeavor- 
ing to their best ability to try and advise those 
in authority what ought to be done and how it 
should be done, in reference to the platinum mat- 
ter. Up to the present time—up to this past 
week—-the matter has been handled as well as it 
could be, under existing conditions; and while I 
do not hold a brief for the War Service Com- 
mittee, I wish to state that those of us who have 
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come in contact with the officials in Washington 
appreciate the fact that it is often difficult to cen- 
vey to their minds some very important matters 
that seem necessary in reference to the jewelry 
trade. There are in Washington, as you know, 
men in authority who are, a good many of them, 
working for the large sum of a dollar a year, 
actuated the same as we are by the best motives 
to try and be of service to the Government in 
these very strenuous times. 

Now we are not here this morning to discuss 
the commandeering order, and while that may in- 
cidentally come up in the discussion, I want it dis- 
tinctly understood that this conference is for a 
larger—far larger, subject, and that is the future 
good of the jewelry trade. 

We are confronted with certain conditions, and 
I think that if we can have a free discussion, a 
family talk, about what ought first to be done, that 
it will be of ultimate good—of the utmost good— 
not only for the jewelry trade in the immediate 
future, but after the war is over. : 

Gentlemen, I want to say that I have great 
faith in the jewelry business. We may have our 
difficulties to overcome at this time, and we are not 
the only industry that has its troubles; but we are 
going to be in business I hope after the war is 
over with, and it is therefore very necessary that 
we should be very careful what things we do 
under existing conditions because we must main- 
tain the high standard and high reputation that 
the majority of the jewelry trade have had in the 
past. 

Now, then, this is to be an open forum. There 
is not a set plan. We have nothing to “put over.” 
We simply want to give an opportunity to every- 
body here to discuss and suggest what best ought 
to be done. 

Personally J do not think there is any such 
thing as a substitute for platinum. “There ain’t 
no such animal.” Second, I think it is a great 
mistake to “camouflage” precious metals by af- 
fixing a name, a fancy name of some sort. It 
can be gold, silver and platinum, and it is not 
necessary to add anything additional to describe 
the precious metals. And I think it is a great 
mistake, too, on the part of manufacturers and 
also on the part of retailers to purchase anything 
made or sold with the idea that it has a fancy 
name with which to try and cover something up. 

Another point I want to emphasize is this: The 
absolute necessity of maintaining standards. Now, 
gentlemen, we are endeavoring to secure export 
business in the jewelry trade. There was a dis- 
cussion yesterday afternoon about that matter, 
and we have been in competition down in South 
and Central America with a foreign made product 
where the standard quality is not upheld. The 
jewelry trade of the United States at the present 
time, the majority of the manufacturers make mer- 
chandise that they are proud of, because they 
know it is exactly what they represent it to be. 
Now we cannot afford, either in our own country 
or for any export business that we might secure, 
to abate one iota the standard and quality, and 
try to make something that does not stand up 
or does not measure up to the proper quality. 

Now, gentlemen, the meeting is yours, and I 
think the first thing to do is to elect a chairman 
and a secretary, and I will be very glad to enter- 
tain a motion. The Jewelers’ Vigilance Committee 
have invited you here, and we have started the ball 
rolling, and it is up to you now to conduct the 
meeting as you see fit. 


The first thing on the program, said Mr. 
Larter, was the appointment of a chairman, 
but he had hardly finished the announce- 
ment when the conference took the matter 
in hand and by rising vote unanimously 
elected him to continue in the chair. He 
then appointed as secretaries, Harry P. 
Dickinson and A. L. Woodland and the 
meeting was declared open. 

The secretaries began by reading a num- 
ber of letters from retail and wholesale 
jewelers from out of town who could not 
attend the conference. In all of these there 
was a clear expression of antipathy toward 
use of any substitute for platinum whatso- 
ever and most of them also expressed a 
sentiment against the use of white gold by 
jewelers. 

Chairman Larter then called upon every 
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I. HOCHBERGER & SONS 


Importers and Cutters of 


DIAMONDS 


180 Broadway New York 





Amsterdam, Holland, 2 Tulpstraat 
Represented by 
OSCAR HOCHBERGER 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Pearls, Diamonds and other Precious Stones 





We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 
orders you may send us. 
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in the room to express his opinion, 
9 whether a substitute for platinum 
ble by the jewelry trade, second 
use of white gold, and third to 
state whether he had made or sold white 
gold, and his experience in so doing. The 
salesmen expression was taken first from 
the retailers and then from the manufac- 
turers present. The retailers all were 
opposed to substitutes and to white gold. 

A remarkable feature ol the testimony 
given was that of the manufacturers who 
had used white gold. Those who had used 
+ in the line of jewelry, nearly all dis- 
approved of it and practically all stated 
that it was a failure as a commercial propo- 
sition. One manufacturer who had used it 
in watchcases for a number of years (but 
not as a substitute for platinum) spoke of 
the satisfactory results he had obtained 
from the substance, as did a prominent 
Newark manufacturer in regard to the use 
of white gold with other colored golds in 
the manufacture of chains. None gave any 
testimony as to the success of the metal 
they had used in connection with the manu- 
facture of gem set jewelry. 

David Kaiser alone made a plea for the 
retention of white gold by the jewelry trade, 
saying that gold was gold whether it was 
white, red, yellow or green, that it was a 
proper thing for the jewelers to work in 
irrespective of the color. 


When every retailer and manufacturer 
had expressed his views at least once on 
the points to be discussed, a motion was 
made that the chairman appoint a com- 
mittee to draft resolutions expressing the 
sentiments of the manufacturers and retail- 
ers assembled and to report to the confer- 
ence again at 3 o'clock. 


The committee appointed consisted of W. 
J. Buffington, of the C. D. Peacock Co., 
Chicago, chairman; Wilson A. Streeter, of 
the Bailey, Banks & Biddle Co., Philadel- 
phia; Henry Tilden, of Spaulding & Co., 
Chicago; Albert Kohn, of Theo. A. Kohn 
& Son, New York; Frank Kind, of S. Kind 
& Sons, Philadelphia; Arno Dorst, presi- 
dent of the Wholesale Jewelers and Manu- 
facturers Association of Cincinnati; De 
Witt A. Davidson, New York, president 
of the National Jewelers Board of Trade; 
Frank Milhening, of J. Milhening, Chicago, 
and Robert B. Steele, New York. 

The chairman announced that the com- 
mrttee would meet at a special luncheon 
with the stenographer who had taken the 
report of the meeting and also would have 
the services of the two secretaries, as well 
as that of the counsel for the Jewelers 
Vigilance Committee, Morris L. Ernst, who 
was present throughout the morning. 

The committee reported back promptly at 
3 o'clock and the chairman, Mr. Buffington, 
read the resolutions that had been pre- 
pared. These were submitted for careful 
consideration. A few changes in phrase- 
ology were made by the members present, 
after which the report was adopted and 
the following resolutions passed by a rising 
vote. 

“Whereas, the Government of the United 
States has commandeered part of our un- 
manufactured platinum, the jewelry trade is 
facing a new and serious situation. Plat- 
inum is eminently and particularly desir- 
able for the use of jewelers, especially in 


member 
first as to 
was feasi 
as to the 


the mounting of diamonds and other pre- 
cious stones. There is no other precious 
metal possessing the properties of platinum, 
viz., permanent color, strength and general 
wearing qualities essential to a fine product 
and enhancing the beauty of the precious 
stones set therein, and furthermore, 

“Whereas, various imitations of platinum 
have been offered for our use, but as pub- 
lic confidence is the foundation on which 
our trade is built, we will not use any imi- 
tation or substitute which resembles plat- 
inum in appearance, or will confuse the 
public, or possibly lead to deception. There- 
fore, be it 

“RESOLVED: That the present high and 
honorable standards of the jewelry busi- 
ness shall be maintained and that it is the 
sense of this meeting that imitations or 
substitutes for platinum should not be 
manufactured, and also that the sale of 
articles manufactured from other metals 
and plated with platinum should be dis- 
couraged. Be it further 

“RESOLVED: That in the best interests of 
the jewelry trade, white gold should not 
be used in the manufacture of jewelry, con- 
taining diamonds or other precious stones, 
but when used for other purposes, it should 
be properly stamped with the quality and 
description. Be it further 

“RESOLVED: That no jeweler should ac- 
cept a bill for any article of jewelry pur- 
chased, unless the metal and quality are 
clearly specified on said bill. Be it further 

“RESOLVED: That full publicity be given 
to these resolutions, and that the Jewelers 
Vigilance Committee be requested to send 
copies of these resolutions to the entire 
jewelry. trade with a return card upon 
which the recipient may signify his will- 
ingness to co-operate.” 

The question was then discussed of pro- 
tecting the jewelry trade against imitations 
of platinum and the sale of articles under 
names sounding like platinum, the counsel 
in the morning session having referred to 
the fact that some remedy might be ob- 
tained through the Federal Trade Com- 
mission. Chairman Buffington then re- 
ported the following resolution that had 
been adopted by the committee and this 
was passed unanimously: 

“RESOLVED: That the Jewelers Vigilance 
Committee, Inc., be requested to take up 
with the Federal Trade Commission, or 
other governmental authorities, the preven- 
tion of the use of names similar to plat- 
inum, which tend to and do deceive the 
purchasing public into the belief that arti- 
cles in question are, or contain platinum, 
whereas such articles in fact are not plat- 
inum.” 


After a few general matters had been dis- 
cussed and the business of the meeting was 
practically over, Oliver G. Fessenden, chair- 
man of the War Service Committee of the 
jewelry trade, made a brief address to the 
assembled retailers and manufacturers call- 
ing their attention to the fact that the 
serious situation in the platinum trade had 
been to a certain extent created by the 
action of the jewelers themselves. He re- 
cited the conditions which led up to the 
taking of the census of platinum of the 
jewelers and the offer to the Government 
of but 10 per cent. of the amount of stock 
that had been reported, and told how this 
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had put the jewelers in a bad light before 
the officials of the country and made the 
commandeering orders necessary. He urged 
that every man present realize that this 
was the time to think of his country first 
and of his trade second and that the needs 
of the country must be considered irrespec- 
tive of the gain or loss to the manufacturer 
or dealer. He called for united action on 
all matters of this kind. His speech was 
roundly applauded. 

Before adjourning Mr. Larter made a 
few brief remarks on the work that the 
Jewelers Vigilance Committee was doing 
and what it hoped to continue to do for 
the trade in the future. 








TRUNK THEFT MYSTERY 


Jewelry Valued at $10,000 Stolen from New 
York Salesman’s Trunk While It Was in 
Buffalo—Compartments of Trunk Found 

Burrato. N. Y., May 15.—The disap- 
pearance of a trunk containing jewelry 
valued at $10,000 between the time it was 
sent from one of the rooms at a Buftalo 
hotel and the arrival of the truck that was 
supposed to be carrying it to the New York 
Central station on Monday presents a per- 
plexing case for the police to deal with. 

I. W. Neuworth, salesman for the Ciner 
Mfg. Co., at 51 Maiden Lane, New York, 
was in charge of the trunk. Mr. Neuworth, 
previous to starting for the station on Mon- 
day night, checked the ‘runk out to be 
sent through the baggage room of the hotel 
and transferred to the station. 

Upon his arrival at the station Neuworth 
presented his check for the trunk but was 
intormed that it had not arrived. After 
waiting for its arrival some time, keeping 
in touch with the baggage room constantly, 
and being informed by the hotel that it had 
sent the trunk down to the station by bag- 
gage wagon, he returned to the hotel mak- 
ing a report of the loss at the office of a 
baggage transfer company, which had 
charge of the transportation of the trunk 
from the hotel to the station. 

After the transfer company had devoted 
hours to searching for the missing trunk 
without success it reported the loss to the 
police. Headquarters men were detailed 
to the case immediately. 

Yesterday the upper compartments of the 
trunk, stripped of their contents, were 
found in a backyard next to 787 N. Divi- 
sion St. by a Buffalo woman. She turned 
the two trays over to the police immediate- 
ly. They investigated in the neighborhood 
and searched for the remaining compart- 
ments of the trunk, but up to the present 
time have been unable to unearth anything. 
With the upper compartments of the trunk 
were found accounts books of the jewelry 
firm and various other memorandums and 
one small gold band ring. 

It is believed by the police heads that the 
robbery was planned in advance. 

Three men were detained by the police, 
while their actions were being investigated, 
but were later released because of lack of 
evidence. 








J. E. O’Connell has leased his jewelry 
store at Waupun, Wisc., to J. A. Barnes 
and Lee Caldwell, of Beaver Dam, Wisc. 
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Equal Service to All \ 


No favoritism here. The Friend who brings us a small order gets the same courteous, care- 
ful consideration accorded the Friend who presents an order that taxes our resources. 
This is the sort of business dealing that MAKES and KEEPS our customers OUR 
FRIENDS. 


Take a look at YOUR stock, Mr. Manufacturer and tell us what you need in 


Precious and Imitation Stones 
H. NORDLINGER’S SONS 


15 Maiden Lane, New York. 32 Rue Beaurepaire, Paris. 63 Washington St., Providence, R. I. 
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Designing, Special Order Work and Repairing Solicited. 




















A. JAFFE & SON, 35 Maiden Lane, New York 
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Cutting and Polishing 


Espositer, Varni Co. 
45 dint: Street Rubies, Sanphires and 


New York Fine Rough Gem Material Bought for Cash Emeralds Especially 




















Trade-Marks of the Jewelry and Kindred Trades 


Price, $5.00; Express Paid 
The Jewelers’ Circular Publishing Co., 11 John St., New York 
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Rules to Be Followed by Those Who Hold Platinum 





New York Manufacturing Jewelers Listen to an Explanation of the 
Commandeering Order Issued by the Government 














In response to the call sent out by the 
Manufacturing Jewelers’ Association of 
New York, members of that body and the 
Independent Manufacturers’ Association 
crowded the rooms of the National Jewel- 
ers’ Board of Trade, 15 Maiden Lane, late 
Wednesday afternoon, when a meeting was 
called to explain more fully the details of 
the commandeering order covering plat- 
‘num that each one of the members had 
received. 

The meeting commenced at 5:15 P. M., 
but it was nearly 5:30 p. M. when the gavel 

















M. L. ERNST, PRESIDENT, OF THE MANUFAC- 
TURING JEWELERS’ ASSOCIATION OF NEW YORK 


of President Milton L. Ernst fell, and the 
session continued until nearly 7 o'clock. 
Before it was over, however, members of 
the association had learned in detail ex- 
actly what the commandeering order was 
and what each one of the blanks sent them 
was to be used for. The principle on which 
the Government was working was explained 
to them fully. 

At the beginning of the meeting Presi- 
dent Ernst announced that they were 
fortunate in having had with them by 
invitation Laurence Gardner, secretary 
of the Jewelers’ War Service Commit- 
tee, and Robert B. Steele, the chair- 
man of the sub-committee on platinum 
of that body, as these two gentlemen 
had made a thorough study of the com- 
mandeering order, and had been in close 
touch with Mr. Conner, both before and 
after the order was issued. Mr. Steele, he 
said, would be able to explain not only the 
meaning of the order and of the blanks, 
how they were to be used, and would be 
able to answer any questions on which the 
manufacturers needed information. 

‘Mr. Ernst explained that when the call 
for the meeting was issued he did not 


know that the members of the War Service 
Committee were doing this work. He did 
not wish to work at cross purposes with 
the latter and felt that the best thing to 
do was to introduce Mr. Steele at once. 
Mr. Steele then gave a clear cut, succinct 
and lucid explanation of the action of the 
Council of National Defense on platinum, 
the order that had been issued to the man- 
ufacturing jewelers, told what each blank 
submitted meant and how they were to be 
filled out. | 

To a large extent his address followed 
the lines of the statement by the Jewelers’ 
War Service Committee on the same subject 
that was published in the last issue of THE 
JEWELERS’ CIRCULAR, on pages °93 and 103a. 
He explained that the order which had 
been issued to about 1,000 firms did not 
necessarily cover all the firms that it 
should, and said if any one present knew 
of any one that should be covered, he was 
requested to send the name in at once. He 
made it especially clear that the Govern- 
ment officials, while anxious to get plat- 
inum, desired to cause no more hardship 
than was necessary under the circum- 
stances, but said that the orders that had 
been handed out must be strictly adhered 
to, the blanks must be filled in as provided, 
with one or two exceptions, wherein the 
committee had obtained some slight modi- 
fications. Every man, whether he be re- 
tailer, manufacturer or wholesaler, who 
had received a commandeering order had 
to file an inventory and must fill in the 
duplicate of the order of requisition and 
send it back to Mr. Connor, and must 
also fill out the inventory given in Form:-A. 
He explained that this covered not only 
platinum such as the jewelers might have, 
but also platinum in the form that assayers, 
refiners or chemists might have. 

He then explained the two sets of waiv- 
ers that were included. The first, which 
must be completed by every jeweler, cov- 
ered the manufactured jewelry which the 
jeweler had in his possession, and manu- 
factured jewelry covered everything that 
had work upon it that amounted to more 
than 20 per cent of its value. This the 
jeweler must sign and send back himself. 
There was a similar waiver for anybody 
who owned manufactured jewelry that was 
in the possession of the jeweler, either for 
repairs or on memorandum or for any 
other reason, and on this point the speaker 
made it clear that the jeweler, whether 
manufacturer or retailer, who held any 
article of platinum received from a cus- 
tomer, or which came into his possession 
from any one (between the time of the 
order and June 30) must get a signed 
waiver from the owner of that article. A 
concession had been made to the effect 
that such waiver need not be made and 
signed before a notary, and also that one 
waiver might cover a large number of 
articles owned by the same man or firm; 
but every separate owner of articles in the 
possession of jewelers must sign each such 
a waiver, and he suggested that the type- 


ONE HUNDRED MILLION MORE NEEDED TO “CARRY ON.” 
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‘written copies of the forms used be made 


for this purpose. 

The other two waivers related not to 
manufactured platinum but platinum metal 
or articles where the work upon them was 
less than 20 per cent. of the value. The 
jeweler by signing one obtained a release 
to him of 25 per cent. of the metal that 
he had on hand; if he had any metal 
owned by anybody else, he had to have the 
other waiver signed as well. If he had 
no metal or if he had no jewelry owned 
by other parties the waivers covering these 
need not be filled in at all. 

A large number of questions were put 
to Mr. Steele by manufacturers present, 
and these brought out among other things 
the fact that a jeweler who had had his 
manufactured platinum released to him 
under the waiver by the Government might 
sell such without hindrance to any one ex- 
cept to another man or firm who is under 





ROBERT B. STEELE, CHAIRMAN OF SUB COMMIT- 
TEE ON PLATINUM OF JEWELERS’ 
WAR SERVICE COMMITTEE, 


the commandeering order; also that the 
jeweler had a perfect right to buy platinum 
metal, but the moment he received same it 
came under the commandeering order and 
he must report it. Of such metal he was not 
allowed the 25 per cent. for his own use 
because it was not a part of the metal cov- 
ered in the inventory. To use any of it he 
had to get a special permit. 

Mr. Steele emphasized the point that 
every bit of platinum (manufactured or 
unmanufactured) that came into the hands 
of a jeweler who had received the com- 
mandeering order was covered by that 
commandeering order and must be reported 
to Washington immediately, and that the 
releases given with the original order did 
not cover articles which came into his 
hands later. He drove home the point that 
it made no difference who owned the metal 
or the article; if it was within the posses- 
sion or within the control of a man who 
reecived a commandeering order it was in 
itself commandeered. 

Before the questions were all put, David 
Kaiser made an address in which he called 
to the attention of the manufacturing 
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Platinum Ring Mountings 


There is no diamond, however perfectly cut, of 
purity unsurpassed that would not be improved 
in one of these handsome settings. | 


—— = —— —— 





| The distinctive patterns with the small inset dia- 
monds would enhance the beauty of any jewel. 





Our assortment is excellent. ‘There are impera- 
tive reasons for buying now instead of postpon- 
ing your purchase until platinum mountings are 
impossible to obtain. 





a Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


| 2 Maiden Lane (tH) 


Factory, Brooklyn 


New York 
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that the conditions that 
from had been brought 
He quoted the words 


jewelers the fact 
they were suffering 
by themselves. 


upon 3 : ; 
ist hy Chairman Fessenden of the War 
Service Committee before a meeting of the 


manufacturrs and retailers that afternoon 
and said that the fact that the mantufac- 
turers of platinum had no lived up to the 
letter and spirit of their agreement with 
the Government had brought about the 


commandeering order from which they 
were now suffering. He intimated that 


many of the questions that were being 
asked indicated that some of the manufac- 
turers even now were ignoring the spirit 
of the Government’s demands by trying to 
fnd out how much they could get for them- 
selves by simply obeying the letter of the 
commandeering order. He suggested that 
no questions of this kind be asked; that the 
jewelers realize that the Government needs 
platinum seriously, and that if its requests 
were not lived up to generously and in 
the spirit as well as the letter, the manufac- 
turers would find themselves in a much 
worse position than they are to-day. Their 
selfishness might bring down on their heads 
and that of their innocent fellow members 
of the trade dire consequences which they 
could not expect to escape. 

President Ernst echoed what Mr. Kaiser 
had said in a plea for an unselfish and 
patriotic stand on the part of the manu- 
facturers, and his words were endorsed by 
many of those present, who indicated they 
were willing to stand behind the Govern- 


ment, be the loss or sacrifice large or 
small. 
During the meeting President Ernst 


noticed that Arno Dorst, president of the 
Wholesale Jewelers and Manufacturers As- 
sociation of Cincinnati was present. Mr. 
Dorst was invited to sit with the officers. 
He was later the subject of a brief eulogy 
by Mr. Kaiser for the work he had done 
in Cincinnati, and was requested by Mr. 
Ernst to say a few words to the assembled 
members. 

Mr. Dorst did so, expressing his greet- 
ings and thanks of his fellow members in 
the Cincinnati association, saying that he 
was here to get the ideas of the manu- 
facturers of New York, and that his visit 
to the metropolis had been very valuable 
and that he had gotten a large amount of 
information. He would be glad to be able 
to report to his members the way the man- 
ufacturers in New York were meeting the 
platinum situation. He expressed his grat- 
itude at the opportunity of being present 
on the occasion. He said that when he 
returned to Cincinnati he would be in a 
position to explain in detail just how the 
situation is being handled by the War 
Service Committee and would be able to 
answer questions on the subject to better 
advantage because of his trip. His re- 
marks were warmly received by _ the 
jewelers. 

At the end of the meeting it was sug- 
gested that a vote of thanks be tendered 
Mr. Steele for his kindness, and this was 
changed to a vote of thanks to the War 
Service Committee, which Mr. Steele ex- 


plained was working in every way to clear 
up matters for the jewelry trade, and at 
the same time obtain the support needed 
by our Government from this industry in 
this crisis. 


THE . JEWELERS’ 


New Rulings on Order Commandeering Plat- 
inum, Iridium and Palladium Secured 
by Jewelers’ War Service Com- 
mittee 


After the government’s recent command- 
eering order had been issued, it was dis- 
covered that numerous situations had de- 
veloped which would cause great delay and 
embarrassment in the conduct of the jewel- 
ry business under the order, unless satis- 
factory adjustments could be made imme- 
diately. 

A committee, composed of Messrs. Rob- 
ert B. Steele, chairman; Wilson A. Streeter 
and Secretary Laurence Gardner, of the 
committee on platinum of the Jewelers’ War 
Service Committee, left New York last 
Thursday night and held an all day confer- 
ence on Friday, at Washington, with C. H. 
Conner, of the platinum section of the War 
Industries Board. 

The War Service Committee of the 
jewelry trade has sent out the following 
new rulings and illustrative cases on the 
order commandeering platinum, iridium 
and platinum secured by the committee. 

No provision had been made by the gOv- 
ernment for the following cases: 


Cases: 


(a) Sale by manufacturer or retailer, who had 
been commandeered, of articles purchased or 
received after the date of receipt of the order 
from a concern, also commandeered, and 
which had a perfect right to sell under the 
release secured by completing Form “B.” 
Delivery to owners, by commandeered jewel- 
ers, of articles containing platinum, iridium 
or palladium, left with them for repairs, al- 
terations or setting. 

Receipt from customers of old jewelry con- 
taining platinum, iridium or palladium, to be 
remade intv another form. 

A jeweler could not melt any unsalable manu- 
factured articles in his possession at the time 
the commandeering order was received. 
Jewelers commandeered could not send scraps 
or filings to a refiner commandeered, and 
receive metal in exchange. 

(f) Jewelers commandeered could neither have 
their scraps or filings refined by another 
jeweler commandeered, nor exchange unman- 
ufactured metal with another jeweler. 

Retail jewelers commandeered could not use 
or dispose of any unmanufactured metals in 
their possession at the time of the receipt of 
the commandeering order. 

While we were not successful in eliminating 
the requirement of a waiver signed by the owner 
for the release of articles containing platinum, 
iridium or palladium, left with a jeweler for 
repairs, alteration or _ setting, a modification 
of this requirement, as recently arranged by 
the committee, was confirmed and no acknowl- 
edgment before a notary is now necessary in 
such cases. Anticipating that many private cus- 
tomers might object to signing such a waiver, the 
committee secured the insertion of- a heading 
which shows the official nature of the new waiver 
(Form ‘“B-2,” given below), and that it is re- 
quired by the Government and not by the 
jeweler. 

Tt is needless to explain, the effect these re- 
strictions wuold have had upon the trade had 
they not been promptly remedied. 

The paragraphs below contain the _ rulings, 
briefly stated, secured by the representatives of 
the Jewelers’ War Service Committee. 


(b 


~— 


(c 


— 


(d) 


(e 


—* 


~~ 


(g 


Rulings 


When a manufacturer or retailer, who has 
been commandeered, receives manufactured 
articles containing platinum, iridium or palla- 
dium, after the date of receipt of the requisi- 
tion, either for his stock, on memorandum or 
consignment for sale, or for repairs, altera- 
tions, setting or remounting, releases are auto- 
matic upon completing the following forms, 
which shovld be sent to C. H. Conner, Plat- 
inum Section, War Industries Board, Wash- 
inton, D. C.: 


(1) 
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(3) 


(4) 


(6) 


(7) 


In This Crisis Personal Vanity and Selfishess Must Be F orgotten. 
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(a) Stock purchases: Form “B” must be used 
whenever releases are desired. 

(b) Memorandum or consignment 
Form “B-1.” 

(c) Repairs, alterations, 
ing: Form ‘‘B-2” 


for sale: 
setting or remount- 
(shown below): 


Form “B-2” (New GovERNMENT Form). 


This form to be signed by the owner of 
articles containing platinum, iridium or palla- 
dium, covers repairs, alterations and remount- 
ing orders, and is required by the Platinum 


Section, War Industries Board, Washington, 
D.C. 
I + irs. oc ct cenidindntetadieeee 


the following article containing platinum, irid- 
ium or palladium. 

In fulfillment of the condition.on which 
waiver of delivery of the aforesaid ‘property 
to the United States of America or its nom- 
inees has been provided for by the War In- 
dustries Board, under date of May 1, 1918, 
the undersigned waives all claim for com- 
pensation from the United States of America 
and/or its representatives by reason of the 
requisition of said property pursuant to the 


Requisition Order, Director of Purchases, 
Storage and Traffic, No. 104, dated May 1, 
1918. 

Date ee oe ae a ee 


This is a new form to be issued by the 
Government. Temporary receipts may be 
prepared by the jeweler for use until the 
efficial forms are supplied. 

The jeweler receiving the article from the 
owner must secure the signature of the owner 
upon Form ‘“B-2,” regardless of whether he 
actually does the work or not, and no further 
forms need be signed. 

Note: This also includes cases in which a 
jeweler, who has been commandeered, receives 
old jewelry containing platinum, iridium or 
palladium, and desires to make new pieces, 
using additional metal from his 25 per cent. 
allowance. He may do this provided he se- 
sures the signature of the owner upon Form 
“3-2.” 

Jewelers who have been commandeered may 
melt their unsalable pieces, make into new ° 
forms and sell such merchandise without 
signing any further waivers. Jewelers who 
cannot do their own melting may have it done 
by another manufacturer on the basis of an 
exchange as explained in the following para- 
graph (3), or may apply through a refiner as 
explained in paragraph (4). 

An even exchange of unmanufactured metal 
may be made between two jewelers, both of 
whose stocks have been conimandeered, with- 
out any release or waiver. 


Should a manufacturing jeweler, whose stock 
of unmanufactured metal has been com- 
mandeered, wish to send scraps or filings to 
a refiner also commandeered, the refiner must 
apply for a permit to release before refining. 
Blanks for this purpose may be secured from 
the individuals listed in paragraph (5). 


A retailer, not a manufacturer, who wishes 
to secure a release of 25 per cent. of his 
unmanufactured metal shown in inventory 
(Form ‘“A’’), must make application for re- 
lease upon forms which can be supplied by 
Laurence Gardner, secretary Jewelers’ War 
Service Committee, 35 Maiden Lane, New 
York city; Robert B. Steele, chairman Com- 
mittee on Platinum, Jewelers’ War Service 
Committee, 39 W. 38th St., New York city; 
Wilson A. Streeter, 1218 Chestnut St., Phil- 
adelphia, Pa., or War Industries Board, Plat- 
intm Section, Washington, D. C. 

The manufacturers may apply for further 
releases of unmanufactured metals upon 
blanks which will be furnished by the indi- 
viduals listed in paragraph (5). 

The report of the estimated weight of plat- 
inum, iridium or palladium contained in man- 
ufactured articles (including those in the 
process of manufacture, upon which the labor 
exceeds 20 per cent. of the value of the 
metal) on the date the order was received, 
may be made and signed upon the firm’s 
stationery. This should not include the 
weight: of articles on memorandum or con- 
signment from the jewelers’ stock on that 
date, as the order covers only those articles 
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WE ARE NOW 
LOCATED AT 


6 WEST 48" ST. 


NEW YORK CITY 





BUY FROM THE CUTTERS 





LONDON 
26 Holborn Viaduct 


American Gem & Pearl Company 


PARIS 
39, Rue de Chateaudun 








FROM MINES TO MARKET 


























Flat—Broken—Any Shape 





Wanted DIAMONDS Pld Mine 





Spot Cash 


Send by ad 49 Maiden Lane 
~meie J OS. RO SE & SO New York City 
Diamonds Recut and Repaired 


Bank Reference 











B00 Pages ..cccccccccccccccccccccccessesssese 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 


WORKSHOP NOTES (eiitien) 


For Jewelers and Watchmakers 











MUSIC BOXES REPAIRED 


Also b= Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


(26 with Jacet Music Box Co.) 
310 WEST STREET - NEW YORE 











Tell th 
Our Repeated Orders ‘@!'" 


of special repair and work to order. Prompt 
service, skilled workmanship. 


K. NAT. ABRAHAMS 


cS Fulton Street New York City 












































THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear — scarf-pins, 


for all sizes of scarf- 
pin wire, Guaranteed. 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
an be applied to any 
Ba. — pin tongues 
are =) 
> 


Open. Closed. “= 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Cc. IRVING WASHBURN, 108 Fulton Street, N.Y, 
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Lapidaries Importers 


ESPOSITER, VARNI CO., Inc. 


45 John Street 
New York 


A beautiful Instructive Booklet 
““A Guide to Gem Buyers” 


Free on Request 





Special Cuttings on ee “4 Stones 
Precious and 
Bemi-Precious Stones Individual 








PAPINEAU ANNO HUVDIUNDNO DONNA NNO NANUnHAOONE 


» ATTENTION MANUFACTURERS 
| / Onyx Ring Stones Leno gu for any size 


i) Black Onyx, Ceral and Mourning Jewelry. 


ONYX BEADS - CAMEOS 


AMBER BEADS. 
Memo. Orders Ny ym ony done 00 
an 


The DOUBRAVA CO.. 61 Maiden Lane, N.Y. 











Gerwe Bros.& Garvey Co. 
EXPERT 
Die Cutters for Fine Jewelry, Medals, Class 
Pins—‘ ‘Quick Service.’’ 
MFG. JEWELERS FOR THE TRADE 
DAVENPORT, IOWA. 


ARREAUD & GRISER 


46 John St., New York 


LAPIDARIES ffsncs- 


EMS in Unique Cuttings 


Telephone 4998 John 


Joseph Marshak Engraver 


Monograms, Lettering and Carving—Platinum 
Work a Specialty 
Out-of-town work receives prompt attention. 


47 Maiden Lane, Room 803, New York 


A 4 Cha 
Oe a by 
dwt. F, 
sunt O8 * ie 
for 4 10K G, sco 


ECTION GEO. E. DARLING CO. 


€ SD envien Rings are hard 0: as | 
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were in his actual possession at the 
he order was received. i 
It is not necessary to state the description 
number of articles reported upon, but 
rely to give total weights as estimated. 
The Government does not wish the trade 
sell its unmanufactured metal, as the pur 
7 se of the officials in releasing 25 per cent. 
Pe the supply to the trade was to enable it to 
: ntinue to operate without the closing down 
of many factories and the throwing out of em- 
sloyment of large numbers of workmen. 
Important: 

The government does not wish to be 
“fooded” with questions regarding points 
which are not clearly understood, and the 
oficials have requested that all such mat- 
ters be referred to the Jewelers’ War Ser- 
vice Committee, 35 Maiden Lane, New 
York city. . . 

The Jewelers War Service Committee 
will continue to handle this matter in the 
d 
interest of both the government and the 
trade. We wish to assure the yewelers that 
no eforts will be spared to facilitate the 
operation of the Order (which at best 1s 
hound to cause serious inconvenience and 
disturbance), so that it will meet any new 
situation that may develop. 

JeweLerS’ WAR SERVICE COMMITTEE, 


Robert B. Steele, 
Chairman Committee on Platinum. 

Laurence Gardner, 
Secretary. 


which 
time t 


Jewelers’ War Service Committee Issues Im- 
portant Warning to the Jewelry Trade 


A further important warning sent out 1s 
as follows: 

Platinum, iridium or palladium, pur- 
chased by a concern or individual who has 
been commandeered, must be held subject 
to the demand of the Government at the 
following official prices: 


Per ounce. 

NS 5 cee pi ennnede eet $105.00 
Ten per cent iridio platinum....... 112.00 
Twenty per cent iridio platinum... 119.00 
ot cee na mengennat es 175.00 
NE on on ex eeeheewee Nin’ 135.00 
Those concerns which purchase these 


metals at higher prices not only do so at 
their own risk of loss, but also are acting 
in direct opposition to the expressed wishes 
of the Government and to its policies. 

Any members of the trade desiring 
copies of the waiver forms needed in ob- 
taining releases may secure them by apply- 
ing to the jewelers’ war service committee, 
35 Maiden Lane, New York city. 


JEWELERS’ WarR SERVICE COMMITTEE. 


Rost. B. STEELE, Chairman Committee on 
Platinum ; 
LAURENCE GARDNER, Secretary. 








D. Buchanan & Son, jewelers at Nor- 
folk, Va., will soon establish a modern 
business place on Granby St., similar in 
completeness and attractiveness to that 
which they possessed before being burned 
out at 239 Granby St. The property ac- 
quired by Mr. Buchanan for the firms new 
Granby St. home is the building at 335 
Granby St. now occupied by the Foreman 
Piano Co. This building has a 20-foot 
frontage on Granby St. and runs back 170 
feet. Between $6,000 and $7,000 will be 
spent before Buchanan & Son move into 
their new quarters. 


GOOD AND WELFARE MEETING 


Committee of National Jewelers’ Board of 
Trade Discusses Important Trade 
Topics 


A well attended meeting of the Good and 
Welfare Committee of the National Jewel- 
ers Board of Trade, was held last Thurs- 
day, in the rooms of the Board, 15 Maiden 
Lane, at which M. L. Bowden, chairman, 
presided. Among those present were Ives 
Lake, Ira C. Jones, W. Kahn, Leo Worm- 
ser, Joseph D. Little, A. G. Van Houten, 
C. Milhening, John W. Sherwood, E. D. 
Lapham, T. Edgar Willson, Fred C. Backus 
and Morris L. Ernst, counsel of the com- 
mittee. 

The subject of “Trade Acceptance” was 
taken up and thoroughly discussed, follow- 
ing its endorsement by the Board of Direc- 
tors. A plan was devised to bring this 
form of negotiable paper, to take the place 
of open accounts to the attention of the 
members of the Board of Trade. 

The subject of stamping jewelry by 
various terms, not provided for in the Na- 
tional Stamping Act was taken up. This 
was referred to the secretary to take up 
with the manufacturers in question with 
a view to the discontinuance of the use of 
such stamping. The subject of the ship- 
ment of jewelry and silverware samples to 
S. W. Rosenthal, special investigator in 
South America for the United States gov- 
ernment, was also discussed at length, and 
is to be taken up further with the depart- 
ment at Washington. 

The stamping of “1/10” gold jewelry was 
also discussed, as was the suggested 
amendment of the local purchase and sales 
ordinance. This was discussed with a view 
to facilitate the work of the Bureau of 
Weights and Measures, in prosecuting deal- 
ers in old gold and silver who misrepresent 
weight. 








WEST VIRGINIA CONVENTION 





Program for Meeting of State Retail Jewel- 
ers. Association at Fairmont, 


May 27 and 28 


FAIRMONT, W. Va., May 20—The offi- 
cial program of the 13th annual convention 
of the West Virginia Retail Jewelers’ Asso- 
ciation was sent out to the members, last 
week, the convention is to be held in this 
city, next Monday and Tuesday of next 
week. W. L. Jones, secretary and treasurer 
of the association says that this conven- 
tion will be bigger and better than any 
previous convention. The business sessions 
will be held in the Hotel Fairmont, and 
the program is announced as follows: 


Monday, May 27 


10 a. M.—Calling convention to order, by presi- 
dent, W. J. Lukens. 

Reception and registration of members and visitors. 

Address of welcome, A. B. Scott. 

Response bv President Lukens. 

Roll call and reading minutes of last meeting. 

Applications for membership and referring them to 
committees. 

Appointment of standing and 
by the president. 

Report of committees. 

Manufacturers’ and jobbers’ hour. 

Recess. 


special committees: 


MONDAY AFTERNOON 


1.20 pep. M.—Meeting called to order. 


YOU OWE WHAT YOU HAVE NOW TO YOUR COUNTRY. GIVE! 
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Address by Past President Evans, representative 

ot the National Retail Jewelers’ Association. 

Address by Col. J. L. Shepherd of New York. 

Talks by the jobbers and visitors. 

The following subjects will be open for discussion: 
Frandulent advertising and the remedy. 
Auction ordinances and statutes. 

Punch boards and the remedy. 

Fixed selling prices. 

Cost of doing business. 

The value of individual catalogues for jewelers. 
Define gold front, gold filled and roll plate. 


TUESDAY 


9.30 a. M.—Meeting called to order. 

Report of Secretary and Treasurer Jones. 

Fire insurance for jewelers. Is it safe? 
costly? 

Give opinions on 
plain figures. 
Unfinished business. 

New business. 
Election of officers. 
Adjournment. 


Is it less 


subject of marking goods in 








BIDS OPENED 


Bureau of Supplies and Accounts, Navy De- 
partment, Gets Offers on Patrol Boat 
Watches and on Chronometers. 
WasHINGTON, D. C., May 18.—The fol- 
lowing bids were opened yesterday at the 
Bureau of Supplies and Accounts, Navy 
Department for furnishing 500 patrol boat 
watches with boxes and cases; Henry Cy. 
Karr, of this city at (a) $30.50 each (b) 

at 633.75. 

Other bids were, 1,200 chronometers with: 
boxes and cases; Henry C. Karr, (a) at 
$38.75 each (b) at $35.50; and Waltham 
Watch Co. at $53.00. . 

Bids will be opened on June 3 by the 
bureau for 5,000 altimeters. Also for 2,500 
aeroplane clocks, 500 aeroplane compasses, 
3% inches, and 500 aeroplane compasses, 
2 inches. 








DEATH OF FRANK P. ABBOT 


Prominent New York Chinaware Importer 
Dies Suddenly in Brooklyn De- 
partment Store 

After an illness of short duration, Frank 
Prentice Abbot, an importer of China and 
president of the Haviland & Abbot Co., 95 
Madison Ave., New York, died suddenly, 
last Monday morning, in a department 
store in Brooklyn, where he was making 
purchases, 

Mr. Abbot was 65 years of age, and was 
for over a half century identified with the 
china trade. He first became affiliated with 
this trade as an employee of the firm of 
Haviland, Churchman & England. 

Mr. Abbot was a member of the Hamilton 
Club and the First Presbyterian Church, 
of which he was an elder. 

Funeral services will be held today (Wed- 
nesday) at 3:30 o’clock, at his late home, 
5 First Pl., Brooklyn, N. Y., and interment 
will be in Greenwood Cemetery. 








A wholesale and retail jeweler in Peru 
is in the market for electroplated, gold- 
filled and gold jewelry in 10-carat and 18- 
carat; also silverware, tools, materials and 
jewelry novelties. References. For fur- 
ther information regarding this matter, in 
writing the Department of Foreign and 


Domestic Commerce, Washington, D. C., 
reference should be made to File No. 
26.949. 
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Illinois Retail Jewelers Hold Successful Convention 








Members of State Association Meet in Chicago for Eleventh Annual Con- 
clave—Entertainment and Exhibit Features Missing—Sessions Devoted 
to Interesting Addresses and Business Meetings—Resolutions 

Adopted and Officers Elected. 

















Cuicaco, May 17.—The 11th annual con- 
vention of the Illinois Retail Jewelers’ 


Association, held at the Sherman Ho- 
tel, on Wednesday and Thursday of 
this week, has demonstrated that it 


is possible to have a convention of retailers, 
by retailers and for retailers. While the 
convention, without entertainment, or ex- 
hibits, is an innovation, the success of this 
meeting proves the possibility of holding 
such conventons. From beginning to end 
there were continuous sessions of business 
and addresses on subjects intended for the 
betterment of the retail jewelry business. 
Even without the attendance of wholesalers 
and their representatives in great numbers, 
which has always been a part of former 
conventions, the room was filled at every 
session and the members demonstrated by 
their presence and attention their real in- 
terest in the business of the convention. 

As announced on the program, the meet- 
ing was called to order promptly at 9:30 
A. M., although only about 25 members were 
present. This was the executive session 
for members of the Illinois Retail Jewelers’ 
Association exclusively; however, before 
the session closed more than 50 were 
present and an hour later when the open 
sessions began there were more than 100 
present. During the executive session a 
full report was made by the officers and 
special committees which had been ap- 
pointed upon the results obtained during 
the past year in the fight of the association 
made against cut glass and china clubs and 
fake auctions, in Chicago. The results of 
special investigators that have been work- 
ing during the Winter reported what had 
been done in their investigation of whole- 
salers selling at retail. 

While all present refused to discuss these 
affairs it was learned that very favorable 
results were reported. It is the common 
knowledge that the cut glass and china 
clubs have been eliminated and that a num- 
ber of fake auctions have been closed dur- 
ing the past Winter by the efforts of the 
Jewelers’ Association. It was decided to 
refer the entire matter to the committee on 
resolutions to draft and prepare appropri- 
ate resolutions. 

This finished, sessions were opened to 


visitors. President B. J. Hagamann de- 
livered his annual address which was a 
brief resume of association affairs in 


Illinois during the past year. 
ADDRESS OF PRESIDENT B. J. HAGAMANN. 


Members of tlhe Illinois Retail Jewelers’ Asso- 
ciation: 

We are assembled here at our 11th annual con- 
vention, and this probably will be the most im- 
portant gathering in the history of our organiza- 
tion. The 12 months that have passed since I 
was elected to the office of president of this asso- 
ciation have been crowded with events of national 
and international importance. The past year has 
been an eventful one for the jeweler, and a 
strenuous one for your officers. The work that 
your officers had planned to do at the beginning 
of the term has been partly accomplished, but there 
are many other things that will confront the 


jeweler during the next few years that will cause 
the jeweler more anxiety and worry than ever 
before. 

The rapid changes taking place in the affairs 
of the nation naturally affects every trade and 
industry, and will cause the jewelers to be more 
carefnl and prudent. The jewelry business during 
the past year has kept up fairly good, and the 
outlook for the future is very good, but no one 
can tell what the future has in store for us. At 
every turn we are confronted by local, State and 
national problems that demand our greatest con- 
cern and our best judgment in their proper 
solution. 

During the past year your officers and executive 
committee have had several difficult problems to 











B. J. HAGAMANN, PRESIDENT. 


solve, and one of the most important was the 
matter regarding the wholesale jewelers selling 
goods at retail, and we are pleased to inform you 
that the results obtained have been beneficial te 
the retailer, and while our work on these lines 
is not completed, we hope in the near future, 
with the hearty co-operation of the wholesale 
jewelers and the manufacturers, we can stop the 
practice entirely. Many wholesalers and manu- 
facturers have expressed their willingness to con- 
form with the wishes of the retail jewelers’ asso- 
ciation, and I want to take this occasion to express 
my hearty appreciation and thanks for their sin- 
cerity of purpose in looking towaids the best in- 
terest of the retail jeweler. 

Another matter that has been taken care of 
with the able assistance of the 24-Karat Club of 
Chicago was the agitation against the cut glass 
and china clubs, and with the assistance of the 
police department were driven out of business, or 
are conducting their business with other lines of 
merchandise. We have also had _ complaints 
against jewelry auctions being conducted in an 
improper manner, and are a detriment to the 
jeweler in their immediate neighborhood, and we 
have been successful in suppressing them when we 
found out they did not comply with the auction 
ordinance. 

We have also introduced in the last legislature 
a lien law, whereby the jeweler may dispose of 
articles left for repairs over one year. The bill 
will probably be passed at the next session of the 
legislature. We have also worked in conjunction 
with the Jewelers’ Vigilance Committee regarding 
the war tax which was to have been placed on 
jewelry, and have brought the matter to a suc- 
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cessful conclusion whereby the final 
no hardship for the retail jeweler. 
Visions Commies te ae ee 

, it work. We 
have also taken up the matter regarding the send 
ing of wholesale price lists through the open * 7 
and have had several replies from manuf “ - 
favorable to the abolishin f eg 

shing of the practice, and ] 

would suggest that this matter be taken up by 
the individual jewelers. I think that better = 
sults will be obtained by the jeweler if he rd 
to the firms and insisted on their not sending 
any matter through the open mails that contained 
i tana <ne cnt pe ee 
ale prices are quoted. 

[I also wish to report that I attended the 
national convention at St. Louis, and want to ie 
that the Illinois association was better represented 
in number than any other State association, and 
am pleased to report that one of our members 
was elected to serve on the executive board of the 
national association. I would request that in the 
future delegates sent to the national convention 
make complete written reports as soon thereafter 
as possible, sc as to enable our secretary to 
record reports accordingly. 

I would urge further organization of dis. 
trict clubs in communities where there are several 
jewelers, and I think that co-operation and the 
get-together spirit is the great solution to over. 
come unfair competition. More especially, would 
the prices of repairs be brought to the standard 
where they belong, and to meet the changing 
conditions that confront us today. I would espe. 
cially urge the organization of three district clubs 
for Chicago, one for the west side, and one for 
the north side, and one for the south side, and 
all three clubs work together with the 24-Karat 
Club, and to have one general meeting every 
month where all grievances can be thrashed out. 

There never was a time when the bonds of 
fellowship should be stronger and more enduring 
than at the present time. Learn to honor and 
respect your neighbor and competitor, and in turn 
be honored and respected by him. It is necessary 
to the future of the small dealer to establish the 
confidence of his neighbor in order to retain the 
high standard with which his business belongs. 
Our organization at the present time is in a 
flourishing condition, and a little more effort on 
the part of the jeweler will make it the best as- 
sociation in the country. 

The report of the condition of the association 
will be given to you in detail by our able secre- 
tary, Mr. Manahan, to whom a great amount of 
credit must be given for the success of our asso- 
ciation, and were it not for the ever watchfulness 
of our secretary, our organization would not be as 
successful as it is today. 

In conclusion IT want to say that it has been 
an honor and privilege and a great pleasure to 
serve you as your president. What I value more 
than anything else, on retiring from this position, 
is your friendship and good will, which, I believe, 
I possess. I am proud of the trust you have 
reposed in me, and I hope I have merited your 
confidence and approval. If satisfactory progress 
has been attained during my administration, more 
credit is due to the earnest labor and ability of my 
coworkers. No president can obtain results without 
the able support of his fellow workers, who in 
the past year have been most efficient in the serv- 
ice they have rendered, and I take great pleasure 
in tendering to them my hearty appreciation and 
acknowledgment for all they accomplish. 


esult caused 


The report of the Secretary-Treasurer 
Charles F. Manahan, which followed was 
very interesting, especially some of the 
ancient history which he quoted and had 
secured from files of the JEWELERS’ CiR- 
CULAR published in 1869. 


SECRETARY S REPORT. 


Thirty-nine years ago this morning, on May 15, 
1879, there met in the Sherman House, then occu- 
pying this. site, the Watchmakers’ and Retail 
Jewelers’ League of Illinois. This meeting had 
been preceded by one held in Springfield, Ill., on 
Wednesday, April 3, 1879. The leading spirits 
seem to have been E. R. P. Shurly of Chicago; 
Otto E. Curtis, father of Frank Curtis of Decatur, 
now one of the members of our executive com- 
members of the Boynton 


mittee, and various 
family. 
1. N. Boynton was in the jewelry business i 


Manchester, Ia., before the Civil War, at the out 
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ich he stored his fixtures and merchan- 
nt in the army. He returned to ‘Man- 
r his discharge and remained in the 
ntil the time of his death in 


break of wh 
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1910» Boynton of Chicago, and J. E. Boynton 


Terseyville, both deceased, were brothers and 
of Jerse, 


jewelers. : 
” N Boynton is spoken of most highly all 


through the various articles in the old magazine. 
It appears that he was delegated by the jewelers 
to go around the country spreading the propaganda 
of the retail association, and that he carried a 
tain amount of merchandise with him which he 
was privileged to sell to the retail trade, thus as- 
sisting to pay his necessary expenses. I had the 
pleasure of meeting him about 1909 on the occa- 
sion of a visit to his son, a physician who at that 
time had an office at 361 W. 63rd St., and is now 
located on E. Washington St. — 

On page three of the Jewelers Circular and 
Horological Review for April, 1879, is first men- 
tioned the Illinois Retail Jewelers’ Association. It 
is also stated that the said journal was duly ap- 
pointed and designated as the official organ of the 
association. Indeed, Mr. Hopkinson, the editor, 
appears to have been one of the enthusiastic or- 
ganizers of the original association in this State. 
The story of the meeting in Springfield recites 
especially five resolutions, most of which concern 
the proposed discrimination against such whole- 
sale houses as solicited retail trade. The article 
also says that the membership was between 400 
and 500 jewelers, this very likely subject to all of 
the discounts then prevalent in the jewelry trade. 

The meeting in Chicago, while for only one day, 
was a very much more pretentious affair. Presi- 
dent Shurly’s address was lengthly, concerning for 
the most part the subject of the Springfield resolu- 
tions; in fact Mr. Shurly must have been quite a 
fre-brand to the manufacturing and jobbing in- 
terests. Ne 

There certainly was a very decided agitation 
through the whole jewelry industry in Chicago, 
and its influence extended even to New York, for 
in one article the Circular states that a man of 
Mr. Bcynton’s type would undoubtedly do a great 
and good work in Maiden Lane. 

The principal resolution as passed at the eve- 
ning session of May 15 was as follows: 

“That we recognize the practical or pro- 
fessional jeweler, who makes that calling his 
leading business as the only legitimate cus- 
tomer of the jewelry jobber. 

In view of that fact, which has been ut- 
terly disregarded in the past, we do solemnly 
bind ourselves not to buy goods of any jobber 
or manufacturer, who, after this date wilfully 
sends cut catalogues, price-lists or discount 
sheets soliciting the trade of private parties or 
firms, not as we deem legitimately in the 
watch, jewelry or silverware business, or who 
sell direct to. or fill orders from private parties 
or firms who inay be in possession of, or have 
access tu, catalogues heretofore issued,” 
Obvicusly the jewelers of that date were not 

influenced by the provisions of the present Sher- 
man law. 

Otto Young addressed the meeting in behalf of 
the jobbing interests, more especially his own 
company, and evidently then inaugurated the policy 
which has been typical of the concern which bears 
his name to the present time. One of his remarks 
is as follows: 

“If the result of the action of this associa- 
tion would be to abolish the selling of jewelry 
to anybody except the jewelry retailers I 
would be willing to put down $5,000 tonight 
for that purpose. I think it would be a good 
investinent.”’ 

Other speakers et this meeting were Mr. Giles 
of Giles Bros., and Mr. Webber of Coggswell, 
Webber & Co. The convention finally adjourned 
to meet in Chicago again at the Sherman House 
on the 12th of May, 18890. 

THE MEETING OF 1880. 

The association has now become more national 
in character, electing J. N. Boynton of Man- 
chester, Ia., as its president, and Jos. Baker of 
Rock Island, Ill., secretary-treasurer. President 
Shurly’s review mentioning activities of the pre- 
ceding year states that while previously there were 
only the associations of Illinois and Iowa, there 
were now other States in process of organization. 

The subjects spoken of were “price lists sent in 
the open mail’ and a tentative offer from the 
Hampden Watch Co. to make a special watch for 
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the retail trade exclusively. There was consider- 
able talk as to the advisability of the trade itself 
founding a co-operative watch factory and sug- 
gestions as to a stamping law with a private mark 
indicating association merchandise. 

The co-operative watch factory idea is traced 
through plans to acquire the plant of the Rock 
Island Watch Co. for the sum of $40,000, and 
there is also an indefinite statement in regard to 
a visit to Elgin for the purpose of founding a 
second factory there. 

The resolutions were few. One recommended 
the Trade Watch Co. to the trade at large, and 
one thanked Col. Alvin Hulbert, proprietor of 
the Sherman House, for courtesies extended. The 
article reporting this convention is not as com- 
plete as the one of 1879, although it mentions that 
there were many able speeches concerning “The 
Best Manner of Protecting the Community from 
Fraud on the part of Unprincipled Manufacturers,”’ 

There are many articles which viewed after a 
lapse of nearly 40 years are intensely interesting 
because of subsequent events. I have sketched 
some of the more interesting ones, hoping that 
they would cause a constructive reflection on the 
part of many of the jewelers of this State. It is 
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clearly evident that the problems which we are 
having today were also the nuisances of 40 years 
ago. Undoubtedly some of them are still unsolved, 
but more optimistically we can say that associa- 
tion work has clearly brought about a better un- 
derstanding through the branches of the trade, 
and surely eliminated much that moved the first 
president of the Illinois Retail Jewelers’ Associa- 
tion to remarks caustic and scorching. 

The story of early endeavors in association work 
excite various responsive emotions. Surely these 
pioneers are entitled to great credit for the effort 
they made, but how long this effort persisted, and 
what brought about the demise of the promising 
infant of 1889, I have no means of knowing, but 
think a shrewd guesser would ascribe “starvation” 
as the probable cause. Quite likely it is news to 
all of you that the present association, established 
in 1907, had a predecessor, which engaged vigor- 
ously the problems of the day. For ourselves we 
may all adopt the frame of mind which has per- 
meated the whole of the United States, and to say 
it in the vernacular, stop “‘kidding’”’ ourselves with 
what we have done and gravely reflect that we 
should have made much better progress. 

Less progress has been shown in revising prices 
for work than in any other endeavor taken up 
by associations, and as this is a matter apparently 
wholly up to the retail jewelers themselves, it does 
not speak especially well for their ability in the 
way of concerted action. One might say that the 
retail jewelers are unable to get prices for work 
that are just at this date. A schedule as printed 
in the issue of October, 1880, is almost absolutely 
the one followed today by the vast bulk of the 
trade. 

We have heard rumors of a watchmakers’ union. 
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Perhaps in spite of ourselves we shall be forced 
to a readjustment which should have been a 
periodic custom during the last 40 years. 


Very surely there is a need of readjustment 
through the jewelry stores. It is held by many 
students of economic merchandising that there are 
vastly too many retail establishments, and ap- 
parently those succeed best which have a faster 
turn-over. I long ago came to the conclusion that 
the men who composed the jewelry trade and the 
public at large would be benefitted by a substantial 
consolidation of stores. Too many men are strug- 
gling along with the burden of rent, light, taxa- 
tion and management, who would acquire more 
money, fewer wrinkles and lengthened sunshine 
hours if they worked for somebody else, at least 
co-operatively in a partnership concern. 


The last year has been a strenuous one for 
everybody in an effort to keep up with rising 
costs and expenses, an endeavor to throw off irri- 
tating customs in the trade and to eliminate abuses 
which in many instances were close to the border 
line of fraud, fake and illegality. We have al- 
ways been handicapped, as is every co-operative 
organization, by disinclination on the part of any 
member to assume responsibility or to stand 
sponsor for any complaint, whether it relates to 
other branches of the trade or to the department 
of justice. In solving this difficulty I think the 
association did most wisely in retaining Hon. John 
H. Lyle as its attorney. All through the last year 
he has been a quiet and ready assistant to the 
executive committee and its advisor in various 
conferences, Not many of the manufacturers and 
jobbers in Chicago now do any retailing. We are 
bound to state that those who did have with few 
exceptions come to recognize the justice of our 
grievance, and have met with us in conference 
and responded to letters in the most friendly way. 
This campaign was inaugurated after a very care- 
ful plan and entirely at the direction of Mr. Lyle, 
who furnished investigators who really brought 
results as well as the merchandise which is ex- 
hibited here, without identification, to you today. 
There are some concerns who cannot refuse a 
dollar regardless of its source, possibly believe that 
it is honorable to both wholesale and retail, but 
they are few. It is the intention of the association 
to work further along this line, co-operating with 
the various branches of the trade to bring about 
better conditions of merchandising as well as cor- 
recting credit abuses, a very just grievance from 
the viewpoint of the wholesale distributor. 


During the early Spring one of our members 
made a complaint in regard to an auction. This 
was very promptly investigated, as there were rea- 
sons for believing that it was not being con- 
ducted according to the statutes of the State of 
Illinois. Again our legal department took up 
the matter, and for some reason or other the 
sale was very shortly discontinued. The secre- 
tary’s office has also found the National Jewelers’ 
Board of Trade very willing to co-operate in 
tracing out alleged fraudulent practices, and we 
gratefully acknowledge this obligation. 


In passing it might be stated that cut glass and 
china clubs have ceased to exist in the city of 
Chicago, and we believe this is as should be. 
Some of these concerns are now employed in 
legitimate jewelry businesses or in other lines, 
and are welcomed in the business world as hon- 
orable competitors. The least reflection might evi- 
dence the fact that many of our members are 
greatly interested in association work when there 
is a cut glass and china store in their immediate 
neighborhood or a fake auction around the corner, 
but that they lose interest and are even slow in 
paying dues when the beast has been taken away. 


Our membership list is in a satisfactory condi- 
tion if we are content with 33 per cent. of the 
eligible jewelers. When the trade shall have ar- 
rived at a more prosperous state through wider 
merchandising knowledge or a concentration of 
energy, or mayhap when a new generation has as- 
sumed the manzgement, it will be different. 


The jewelers at large seem to appreciate the 
advantage of the Mutual Fire Insurance Co. more 
than any other effort that has been made in their 
behalf and once a jeweler takes out insurance we 
are prdctically certain of little further difficulty in 
the collection of dues, 

Our total paid membership for 1917 was 273. 

In financial ways we certainly can feel quite 
content. We have maintained ourselves the past 
year without selling space in a souvenir program, 
renting exhibit booths or receiving any sort of 
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funds except from membership dues and returns 
from our own money safely invested. 

In looking over the books the auditing committee 
find the circumstance, to be as follows: 








On hand May 7, 1917......... $1,048.86 
Received during the past year.. 2,181.16 

Di. snigubbedveaubdienvakeessacds $3,230.02 
DO -6¢¢cdednetdvbaeeaeedusece 1,891.89 
Balance on hand as per itemized state- 

Dt cLiwiceeeGlqauwhee sub ceodsieceds $1,338.13 


At this time the president called for the 
report of the Membership Committee which 
was made as follows by Herman C. Stern, 
chairman: 


“Your membership committee finds that quite a 
number of jewelers do not pay attention to notices 
sent out by your secretary and very frequently do 
not read the trade papers on literature regarding 
the workings of the association. And your com- 
mittee recommends that several local clubs be 
formed in your city and district clubs throughout 
the State. Your chairman has received no assist- 
ance in procuring members except through your 
president and secretary. We find that the best 
and easiest way is through personal solicitation and 
that after a visit or two and an explanation of the 
good work we are doing for all concerned the 
jeweler becomes a good member and we recom- 
mend that each member call upon his neighbor, 
get acquainted and show him the benefits and make 
him become a member. In our Bohemian district 
we found 18 jewelers who have formed a local 
club with very good results. In one district, 47th 
and Ashland, in three blocks we found 12 pros- 
perous jewelers and 10 are new members, Their 
one grievance is that they keep open Sundays until 
9:30 pep. M. and they have requested your officers 
to meet with them next Monday and try to better 
conditions for them, which we hawe made arrange- 
ments to do.” 


W. P. Reichert, a member of the execu- 
tive committee, was unable to be present, 
but Secretary Manahan read an interesting 
letter from him expressing his regrets and 
also his good wishes for the success of 
this convention. 

M. C. Weber, Danville; Richard Weit- 
ing, Peoria, and J. A. Miner, Macomb, 
delegates to the National Convention last 
year, made brief reports and between them 
recited all that was done in a business and 
social way at the St. Louis convention last 
August. 

John Schmelzer, recently retired from 
the jewelry business, but who was also a 
delegate, wired his regrets at not being able 
to be present at the meeting of the State 
jewelers. 


ADDRESS OF DR. GEO. F. KUNZ. 


Dr. George Frederick Kunz, Ph.D., 
A.M., vice-president of Tiffany & Co., New 
York, who was to address the meet- 
ing on Thursday, was introduced and 
warmly received. He expressed his pleas- 
ure at being able to be present in Chicago 
at this convention and spoke of the profit- 
able and pleasant weeks he spent in Chi- 
cago during the World’s Fair and compli- 
mented Chicago upon its wonderful mu- 
seums and art institutes which were the 
outgrowth of the exhibition, also comment- 
ing on the great unity of the people of 
Chicago which had always been a distin- 
guished characteristic of Chicago. 

President Hagamann then appointed on 
the resolution committee: W. P. Ulrich, 
Evanston; Dick Weiting, Peoria; H. R. 
Cox, East Moline; H. G. Weger, North 
Chicago, and on the nominating committee: 
J. A. Roelstad, Elgin; J. A. Miner, 
Macomb: A. G. Lavy, Chicago. He re- 
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quested that they be prepared to report 
Thursday. 


Wednesday Afternoon Session 


When President Hagamann called the 
afternoon session to order at 2 o'clock all 
the members and many visitors were pleased 
to hear the first of the addresses of the 
afternoon, “Bill Collecting Made Easy,” by 
Henry J. Kramer, Chicago. He brought 
out clearly to the hearers the reason why 
care should be taken in extending credit 
and told of methods whereby the jeweler 
could be reasonably sure of the ability of 
his customer to pay and advocated inten- 
sive methods of collecting, if necessary, 
even to the point of making the customer 
“peeved.” 

At the close of Mr. Kramer’s address, 
which was enjoyed very much by the con- 
vention, President Hagamann introduced 
Chas. T. Evans of New York, formerly 
president of the American National Retail 
Jewelers’ Association, who happened to be 
in Chicago on business this week. While 
Mr. Evans is no longer active in the retail 
jewelry business, he has devoted so many 
years to the welfare of the retail jewelers 
that he cannot resist attending a convention 
of retailers whenever he is near one. Mr. 
Evans advocated that the jewelers now 
prepare for business after the war is over, 
as leaders in all lines of business are urg- 
ing preparations for the new conditions 
which are sure to exist after the war. 

On account of the failure of the presence 
of a speaker, to be furnished by the Chicago 
headquarters of the National War Savings 
Committee, to make a talk on “Thrift to 
Encourage Business,” the president took up 
business matters and received the report of 
the Memorial Committee which was made 
by H. G. Weger, West Chicago. Two 
members died since the last convention— 
John Hesselbaum, Chicago, on Oct. 7, 1917; 
F. A. Copeland, Elgin, who passed away 
May 6, 1918. 

Hon. John H. Lyle, general counsel for 
the Illinois Retail Jewelers’ Association, 
addressed the convention briefly and stated 
that he was ready at any time to prosecute 
any matter which the organization wished 
to have prosecuted and that every indi- 
vidual should file his complaints with the 
officers of the association who would lay 
the matter before him and he would give 
it immediate attention. 

One of the most interesting addresses, 
and one that will be most profitable if fol- 
lowed out by the jewelers, was that of Mr. 
George Woodruff, president of the First 
National Bank at Joliet. Mr. Woodruff 
has made a study of the trade acceptance 
subject, especially as to its adaptability for 
the retailer in dealing with his customers. 
This subject has usually been discussed 
from the standpoint of retailer giving to the 
wholesaler, so that what he had to say to 

the retailers here this week should interest 
every retailer in the trade. Mr. Woodruff 
spoke at some length and the following 
gives the substance of his address: 


ADDRESS OF GEORGE WOODRUFF. 


The general solvency of the business of 
a nation always depends largely upon the 
soundness of retail credits as extended by 
merchants to customers and it has long ago 
been learned that in periods of great pros- 
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perity local credits have a way of beco 
over-extended both in amount and as to 
length of time. This condition js usually 
due to the fact that practically all of the 
consuming public are busy at good salaries 
or wages, and merchants temporarily lose 
sight of the fact that all periods of great 
prosperity are followed sooner or later by 
periods of business depression during which 
their customers find themselves with their 
incomes reduced or temporarily cut off and 
usually with their outstanding credit obji- 
gations at the maximum. During such 
times the inability of the consuming public 
to pay up their old accounts usually resyits 
in failures and acts as a very depressing 
influence on business conditions. 

[f merchants are not to find retail credits 
over-extended when the next slowing down 
in business takes place, they must now take 
action in order that slow accounts shall be 
collected and terms of credit shortened, and 
they are fortunate in having a plan of ac- 
tion that will bring about the necessary 
re-adjustment. This plan of action contem- 
plates the adoption of retail merchants of 
the trade acceptance system in place of the 
open book account system in connection 
with the extension of retail credit. 

The change from the open book account 
system to the trade acceptance system is a 
very simple one. When a merchant makes 
out the regular monthly bills sent to charge 
customers he attaches a trade acceptance to 
each bill and requests each customer to 
either pay immediately by check or else sign 
and return the trade acceptance. In the 
past, customers have bought goods with the 
understanding that they would pay for them 
within 30 days after receiving their regular 
monthly bill. Under the new system, they 
buy goods in exactly the same way, the 
only difference being that they are now 
asked to sign trade acceptances as written 
acknowledgments of their understanding 
that they are to pay within 30 days after 
receipt of the bills. Under the old system, 
a merchant could not go to the bank and 
discount the understanding which he had 
with his customer because the understand- 
ing was not in writing. Under the new sys- 
tem, the merchant can discount the trade 
acceptance at the bank because it constt- 
tutes the best and soundest type of commer- 
cial paper. 

While the change from the open book ac- 
count to the trade acceptance system does 
not involve any new methods of selling 
goods or of transacting retail business, 
nevertheless its does away to a large extent 
with five di‘iculties under which retail mer- 
chants oftentimes operate. These difficul- 
ties are the losses and annoyance which 
come from long drawn out past due ac- 
counts, the difficulty in combating dishonest 
and unfair claims and set-offs, the danger 
that customers will purchase more goods 
than they can possibly pay for, the inabil- 
ity of merchants to borrow from their banks 
more than 50 per cent of their accounts re- 
ceivable and the restriction on bank loans 
due to the rule that banks cannot loan more 
than 10 per cent of their capital and sur- 
plus to any one concern. It would seem 
as though the practical elimination of these 
disadvantages should amply justify the most 
careful consideration of the trade accept- 

ance system by all merchants and it is 
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interesting to note how these changes will 


4 
e brought abou . 
b Customers of retail stores will pay 


promptly when the trade acceptance is due 
because they regard a fixed due date in 
writing as important, while they do not feel 
the importance of paying open book ac- 
counts exactly on the date when due and 
as a matter of fact usually let them run 
long past due. Furthermore, as merchants 
usually discount the trade acceptances at 
the bank, the customer receives a notice 
from the bank to make payment on the 
date due and he does not wish to have the 
hanker know that he is slow pay and con- 
sequently makes every effort to pay on 
time. This system also guards the mer- 
chant against bad accounts because when 
he offers a trade acceptance to the bank 
for discount the banker passes upon it and 
‘1 case he knows anything derogatory to the 
credit standing of the acceptor he so states 
to the merchant and the merchant is con- 
sequently warned against extending further 
credit to the customer concerned without 
frst making a careful investigation as to 
the safety and desirability of the account. 

Partial payments can be accepted on trade 
acceptance just as on open accounts, and 
if for any reason the customer cannot pay 
on the due date and the merchant desires 
to extend additional time this can be done 
by having the customer give the merchant 
a promissory note with interest thus saving 
the merchant the loss of interest which he 
now suffers on past due accounts. Trade 
acceptances should never be taken for re- 
newals or past due accounts. In these 
cases, promissory notes should always be 
used. Prompt payment of accounts is a 
great help for the merchant against mail- 
order competition, because at present many 
people run past due accounts with the local 
merchants and spend their ready money 
with out-of-town concerns that require cash 
payment in advance. The retail merchants 
really finance the mail-order purchases. 

Definite due dates promptly separate a 
merchant’s desirable customers from the 
undesirable ones and limit the amount of 
goods sold to those who are unable to pay 
and consequently losses and bad debts are 
greatly reduced and both the merchants and 
the customers are in healthier financial con- 
dition than under the old system. 

When trade acceptances are used, custom- 
ers of retail stores are not able to set up 
dishonest and unfair claims and set-offs 
against the merchant when he is compelled 
to sue on a past due account. These claims, 
made long after the sale of the goods are 
very difficult to combat and often result in 
losses to the merchant, not to mention 
legal expenses and the loss of business that 
usually follows long drawn out disputes. 

The retail merchant usually borrows from 
the bank upon his signed statement, the 
bank line of credit not exceeding 50 per 
cent of his accounts receivable and inven- 
tory. When trade acceptances are sub- 
stituted for accounts receivable, the bank 
will not only extend a reasonable line of 
credit bases on the inventory when such a 
line is necessary, but will usually discount 
practically 100 per cent of the trade accept- 
ance because they will all be in the form of 
negotiable instruments carrying two names, 
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that of the merchant and that of the mer- 
chant’s customer. 

Every banker appreciates the advantages 
of double name paper of a self-liquidating 
nature and, furthermore, trade acceptances 
are re-discountable at the Federal Reserve 
Banks at a rate of interest at least one-half 
per cent lower than the rate on promis- 
sory notes. 

In addition to the fact that we must aim 
to keep our credits sound in order to save 
losses, we must also remember that we are 
fighting a great war while it will be neces- 
sary to greatly increase our issues of Fed- 
eral Reserve notes in order to assist the 
financing of the conflict. We all know that 
back of our Federal Reserve notes is held 
gold and commercial paper and that as the 
note issues increase, the proportion of gold 
becomes smaller and the proportion of 
commercial paper becomes larger and it 
would seem to be the duty of merchants 
and customers alike to help bring about the 
strongest possible credit conditions in our 
country and at the same time to aid in im- 
proving the sound character of our circu- 
lating medium by helping to create two- 
name, self-liquidating trade paper to-be sub- 
stituted for the single name, so-called 
“commercial paper’ now held back of our 
Federal Reserve notes. 


Col. John L. Shepherd, of New Yerk, 
was to talk “About Fools, But Not to 
Them,” however, during his talk it was 
plain to see that many of those present felt 
as if he was talking to them. As _ usual, 
Col. Shepherd’s talk was very interesting 
and he brought out many good points, 
showing foolish acts on the part of the re- 
tail jewelers. One especially, was that one 
jeweler would call another jeweler a fool 
and then proceed to foolishly try to outdo 
the other jeweler in foolish things. The 
biggest fool, in his opinion, is the mer- 
chant who is afraid to get the profit. 

The afternoon session was closed with 
an address by H. R. Cox on “How to Make 
a Repair Department Pay in Two Ways.” 
Mr. Cox’s paper appears in full in the 
Horological Department of this issue on 
pages 123 and 125. 

During the afternoon the ladies present 
at the convention were taken for an auto- 
mobile trip through the parks and boule- 
vards of the city. Wednesday evening was 
given over to a theatre party at the La 
Salle Theatre where the jewelers enjoyed 
the production of “Leave It To Jane.” 


Thursday’s Session 


As a result of the theatre party the night 
before the members were a little late in 
gathering Thursday morning and the dif- 
ficulty experienced by President Hagamann 
in. caliing the meeting to order, after the 
members had assembled in the convention 
room, prompted E. J. Ingersoll, Carbon- 
dale, to donate a gavel to the secretary, 
which was accepted by the president. 

As the price of repairing watches and 
jewelry is one of the most important mat- 
ters the jeweler has to deal with at this 
time, the president suggested that Herman 
C. Stern, who was a member of the com- 
mittee appointed by the 24-Karat Club of 
Chicago to prepare a reasonable and profit- 
able schedule of prices, read the list as sub- 
mitted and recommended to members of 


WE ALL MUST GIVE TO THE UTMOST OF OUR ABILITY. 
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the 24-Karat Club. After expressions of 
approval this report was referred to the 
resolution committee. The price list fol- 


PRICE LIST FOR JEWELRY REPAIRS. 


Cleaning seven jewel................ $1.50 
Cleaning 15 and 17 jewel............ 2.00 
PE SN 60.64 vv cboedeicsenens 2.50 and up 
Main spring seven jewel ordinary.... 1.50 
Main spring 15 and 17 jewel......... 2.00 
Adjust spring, railroad grade......... 2.50 
Balance staff ordinary............... 2.00 and up 
Railroad grade adjusted............. 3.50 
FOWMED GOGIIE  sedcikcivcccccceecens 1.00 to 1.50 
I I in cece is ict ean bes 2.00 to 2.50 


Cleaning watch bracelets............. 2.00 and up 


WO WII occ oF aceaigcd cecicauen -40 and .60 
ORDINARY WATCH CASES. 
Ri WRN ss 0: 0lidicndnncduwendben $1.50 
Fr ore aa ean ee ee 1.00 
Crown and stem...........ccccecee. 2.00 
PN Bi dil aleet aide eek a aed ee ee 1.00 
CLOCK REPAIRS, 
eNO 5 ig oh ek $1.00 
ae EE ei 2.00 
Exposed escapement ................ 2.50 
French clock cleaning............... 5.00 and up 


A. W. Anderson, secretary of the Ameri- 
can National Retail Jewelers’ Association, 
was called upon to tell the meeting some- 
thing about the work of the national as- 
sociation. This he did, reciting the suc- 
cess that had attended the efforts of the 
organization to establish profitable prices 
on sterling silver and he also mentioned 
the various complaints that are received 
from jewelers throughout the country and 
the remedies which have been applied. He 
told of the value of the monthly bulletin, 
especially the want and exchange pages 
which had enabled jewelers in every sec- 
tion of the country to match up, as well 
as dispose, all discontinued patterns of sil- 
ver. He also told of the success of the 
Jewelers Mutual Fire Insurance Co., which 
last year was able to put aside quite a sur- 
plus, as well as a return to all policy- 
holders 30 per cent. of their premiums. 
The growth of the fire insurance company 
has exceeded the expectations of those 
most interested in it. 

The next speaker was John Ramser, Rock 
Island, who told of the advantages of a 
phonograph department in the jewelry 
store. This department in his store has 
been very successful, and in addition to 
the profit which the sale of the machines 
has brought, he feels that it attracts a class 
of people to the store that brings an in- 
crease in the jewelry business. 


ADDRESS OF JOHN RAMSER. 


The phonograph, as a side line to the jeweler, 
opens up new and larger fields than anyone who 
Is not in the game would ever dream of. In the 
first place it brings into your store people who 
perhaps never thought of buying jewelry, and 
after selling them a phonograph you become ac- 
quainted, and they will of their own accord get 
into the habit of coming to your place of business. 
Then, too, after you have sold an instrument, you 
are not through, but in reality only started, the 
buying of records opening up a new avenue for 
profit that we jewelers were slow in getting into. 

The methods of merchandising the phonograph 
are more numerous than in the jewelry end, and 
by using some of these to a good advantage the 
merchant enlarges his scope in the community. 
One example of what I consider geod advertising 
is in having recitals, inviting the public to your 
store, and thus becoming better acquainted with 
them. 

We used this method in Moline and the results 
were very gratifying. At each recital we had 
an admittance of from 80 to 125 people. Isn’t 
this worth your consideration? In my opinion any 
method that brings into my place of business 
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is an authentic and pleas- 

ing adaptation of the style 
of the Queen Anne and Early 
Georgian Period, and is a truly 
typical Colonial pattern. 

The graceful bonnet top you 
will recognize as used on tops of 
highboys, secretaries, mirror 
frames, clocks, and over door- 
ways and cupboards. The fan 
or sun-ray motif was used in 
ornamental carvings on furniture 
and, like the bonnet top, in archi- 
tectural designs. 

The bonnet top and the fan 
motif are two of the most beauti- 
ful and most characteristic forms 
of ornamentation of the entire 
Colonial period, and mark the 


COLONY as authentic and 


unmistakable Colonial pattern. 


ce HE COLONY PATTERN 


W rite for Catalogue C-3 
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eople who otherwise would not have come is 
P 
wort 

The stock 1 
different than th 


h time and money. | | 
n a phonograph department is quite 


at of the jeweler since a mer- 
chant does not have to contend with the continual 
changes in pattern and design, and as a result 
have money tied up In stock which will not bring 
even the original investment. 
Another angle of the business is the install- 
ment proposition with which we have been very 
By installment business I don’t mean 
$1 down and ‘$1 forever, but a contract covering 
from six to 10 months. It gives a good rate of 
interest and keeps the customer coming to your 
store, thus giving you the opportunity of talk- 
ing to him and keeping his interest. “Installment 
business is worth more to me than the actual 
sales it represents,’’ said a phonograph man to 
me recentiv. “Every sale should be scrutinized 
for possibilities of record business after the ac- 
count is paid.”” The cost of getting people into 
the store is considerable, and it takes a lot of 
thinking, then why not make the very most of 
such an asset as regular weekly or monthly vis- 


successful. 


itors? 

One thing to be remembered, however, is that 
with any kind of a sale should go the spirit of 
service, service that will continue even after the 
goods are paid fer. It is with this object in view 
that we have a repair man who calls on the 
owners and looks after their instruments, thus 
showing that we still have an interest in them 
and have made sale after sale through the in- 
fAuence of this service. The owners are so ap- 
preciative of it they frequently call us by tele- 
phone and suggest we call on one of their ac- 
quaintances who is a prospective buyer. Isn’t this 
all worth going after, Mr. Jeweler? 

Coming back to the installment business, the 
paper or contract is considered by bankers as one 
of the best. Some bankers, loaning the amount 
called for on the face of the paper at four per 
cent., while the contract itself calls for six, thus 
giving the dealer an additional two per cent. on 
his investment and having the ready cash to dis- 
count his bills. Taking the business from a finan- 
cial standpoint, it is far above most of the lines 
in the retail field, since it is considered so im- 
portant in the development of the community and 
in the merchandise itself being almost staple, view- 
ing from a price standpoint. You understand 
there is no price cutting and discount giving, 
enabling the merchant to get his full percentage. 
In this connection let me add that we haven’t 
lost one-tenth of one per cent on installment paper, 
and the larger phonograph houses bear out our 
experience in this regard. 

We have now carried this installment idea to 
the diamond business, which was badly needed. 
Prior to this time, when a diamond was sold on 
the installment plan, we had to depend largely 
upon the integrity of the individual, many times 
taking a big chance, but with the advent of the 
phonograph department we saw how easy it really 
was to get people to sign a contract covering the 
amount of indebtedness and the agreement to pay 
on stated dates. This was a valuable discovery 
to us, and I want to give the phonograph de- 
partment the credit, as it really deserves. 

Brother jewelers, it is up to us to take on 
more lines than we have heretofore carried in 
order to keep up the pace with the department 
store, which does not depend upon one line to 
bring the public into its stores, but have any 
number. In this way one helps the other, and 
the burden of the overhead rests on no one line 
in particular, and all are mutually benefitted by 
it. When a shopper goes into one of these stores 
with a definite article in mind he frequently pur- 
chases some other thing merely through the idea 
of suggestion and the fact that it is handy. So 
it is with you, the more lines you carry, the 
greater the drawing power and the bank balance 
at the end of the vear. 

Obviously there are many angles I could have 
touched on and talked at great length about in 
this paper that I have purposely left out, such as 
furnishing the music for private dances, lodges, 
church recitals and county fairs, all of which 
have given us good publicity. Don’t get the im- 
pression from what I have related here that it has 
all been easy sailing because we have been perplexed 
many times as to what method to use in pushing 
this wonderful addition to our establishment. 
However, taken as a whole, the phonograph busi- 
mess offers a fine field for any jeweler, especially 
the small dealer who does his own watch repair- 
ing, sales work, etc. By using the phonograph as 


THE JEWELERS’ 


part of his stock in trade he can utilize additional 
help whose time can be distributed over the two 
stocks. 

Jewelry has long been regarded as a fine art, 
dating as far back as history itself, and great 
writers have told us that music has also played 
an important part in every stage of civilization, 
then why should we not connect these two, the 
finest of fine arts, in this the greatest time of all 
history. 

W. R. Acree, of Tallman, Robbins & Co., 
Chicago, explained the necessity of system 
in the operation of the store so that the 
jeweler can at all -.times know what de- 
partment of the store is paying and how 
the stock is distributed at all times. The 
system which he recommended is practi- 
cally the same as that recommended by the 
Associated Advertising Clubs of the World. 

At this point the secretary announced 
that the merchandise which had been pur- 
chased of wholesalers, while making their 
investigation as to wholesalers selling to 
consumers, would be sold to the highest 
bidder. All tickets and marks of identifica- 
tion had been removed, so that no one 
could tell from what store any article was 
purchased. The wholesale price was an- 
nounced and the bidding was quite lively, 
the lot of goods finaily being sold to Oscar 
Wurlitzer, of Chicago. 

The report of the committee on resolu- 
tions was then received, and upon motion 
duly made and seconded the resolutions as 
presented were unanimously adopted. 


Resolutions 


Whereas: We have heard stories during this 
convention of jewelers who have been overloaded 
with certain merchandise as a result of signing 
contracts calling for goods in large quantities, 
they contemplating large and quick sales as a 
result of special advertising to be furnished with 
the goods: and, 

Whereas: It appears that this plan has not 
worked satisfactorily in many instances; therefore, 
be it 

RESOLVED: We recommend to the members of 
this association and jewelers in general that they 
exercise all caution before signing any similar 
agreement, knowing very thoroughly all clauses 
of the said contract. We further call this matter 
to the attention of the American National Retail 
Jewelers’ Association for investigation through 
its legal department; 

_ * * 

Resorvep: That a vote of thanks be extended 
to President B. J. Hagamann and _ Secretary 
Charles F. Manahan in appreciation of their de- 
votion to the interests of the association during 
the past vear. 


FURTHERMORE 


We thank the management of the Hotel Sher- 
man for courtesies again and oft-times extended: 
the trade press and their representatives for pub- 
licity and careful recording of our deliberations. 

* * a 


We suggest to the trade press the advisability 
of special pages of information relative to the 
stclen and recovered jewelry merchandise wherein 
the same may be fully described and information 
gained as to rewards and circumstance of loss or 
recovery. Furthermore, that the custom of classi- 
fying Situation Wanted Ads. be clarified by each 
words as shall inform the reader as to location 
of advertiser desiring pcesition. 

* * * 


We commend most heartily the work of our 
executive committee and Honorable John H. Lyle, 
general counsel of this association, in the cam- 
paign against injurious trade practices, fraudulent 
auctions, fake advertising, gambling clubs and 
such other trade abuses as have engaged their 
attention. We urge that the work begun along 
this line shall not be allowed to lapse, but that 
constant and regular investigations be made of 
such concerns as are suspected of wrongful prac- 
tices. We especially hope for elimination of re- 
tailing by manufacturers and jobbers for the cessa- 
tion of the practice of sending price lists in the 


open mail and of such other irritating customs’ 
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as have been discussed by this association in its 
executive session. 
+ i 
We appreciate sincerely the support and co- 
operation extended by many manufacturers and 
jobbers, desiring to reciprocate to the utmost. 
a * « 


We strongly advise every retail jeweler to re- 
frain from giving letters of introduction to any 
customers for the purpose of visiting a wholesale 


house, 
* - + 


We extend most grateful thanks to Dr. George 
Frederick Kunz of New York for his remarkable 
lecture on “Precious Stones,” to George Woodruff 
of Joliet, Henry J. Kramer of Chicago, W. R. 
Acree of Chicago, and A. W. Anderson of 
Neenah, Wis., for excellent papers and more than 
friendly appreciation to our eternal friend, Col. 
John L. Shepherd of New York. 

7 * + 

We commend the work of the American Fair 
Trade League and all other influence in support 
of legislation for a Standard Price bill, believing 
it just to the public and a necessity to honest 


merchandising. 
* * * 


We commend most earnestly the Jewelers’ 
Mutual Fire Insurance Co. of Wisconsin, believ- 
ing that our members are highly appreciative of 
this benefit, and that only lack of information 
prevents universal co-operation by all jewelers. 

a7 + + 

We urge an entire revision and reorganization 
of watch repair prices and departments, com- 
mending a schedule as arranged by a committee 
of the 24-Karat Club of Chicago. We advise that 
a greater distinction be made in charges for 
various classes of watches according to details 
set forth in the special paper on this subject read 
before the convention by H. R. Cox of East 
Moline, Ill, 2nd now published in the trade 
papers. We also suggest that second-hand watches 
should be dismantled for the purpose of securing 
material, and that they be not sold to such in- 
dividuals as may acquire them for partial refin- 
ishing so that they may again find their way to 
the buying public through auction houses, this to 
the detriment of legitimate trade and deceit to the 
public. 

In view of the fact that the present funds of 
this association are invested in various bonds, in- 
cluding those of the Liberty Loan, we recommend 
the suspension of further payments to the Na- 
tional Advertising Fund and the National Asso- 
ciation Research Fund unless in the judgment 
of our executive committee future additions to 
the cash on hand will be adequate for the amounts 
stated in the resolutions passed in 1917, 


The report of the nominating committee 
was as follows: President, B. J. Haga- 
mann, Chicago; first vice-president, H. H. 
Truckenbrod, Mendota; second vice-presi- 
dent, R. P. Kiep, Joliet; secretary-treas- 
urer, Charles F. Manahan, Chicago. 

Executive Committee: Richard Wieting, 
Peoria; J. A. Miner, Macomb, and H. R. 
Cox, Moline. 

The president called T. H. Craig to the 
chair, and a motion was made and adopted 
that the report be accepted. A similar mo- 
tion authorized the chair to cast a unani- 
mous vote of the convention for the nomi- 
nees suggested by the committee. Presi- 
dent Hagamann then made a short talk 
and thanked the members for their ex- 
pression of appreciation and confidence in 
his efforts and asked for their hearty co- 
operation for the coming year. 


Thursday Afternoon 
ADDRESS OF DR. GEORGE F. KUNZ. 

The afternoon program was_ started 
promptly at 2.30 o’clock with a stereopticon 
lecture by Dr. George Frederick Kunz, 
Ph.D., A. M., who is vice-president of 
Tiffany & Co., New York. Dr. Kunz, who 
is considered one of the foremost authori- 
ties on precious stones, their value and 
usefulness, carried the audience back to the 
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Every time a mail-order catalog comes to your town, you are losing 


Whenever you feature the same class of goods that are featured 

| in these mail-order catalogs, you are making it easy for the mail-order 

houses to get your customers. 

| When you feature W.W.W. GUARANTEED NATIONALLY AD- 
VERTISED RINGS, you are not featuring the kind of goods that are 

shown in mail-order catalogs. You are featuring something that is 

exclusive—something that carries prestige and individuality—some- 


thing that gives your customers complete satisfaction. 
We offer not merely good rings—but a SERVICE! 
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White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay. 


BUFFALO, N. Y. 
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of the various stones and 
brought them through the different periods 
down to the present time. He said that 
we really have only four stones in the class 
of “precious stones,” namely, the diamond, 
ruby, sapphire and emerald. Pictures were 
thrown on the screen of many of the fa- 
mous stones while he gave the history of 
these remarkable pieces, as to their origin 
and present whereabouts. He also men- 
tioned many of the semi-precious stones 
which are now used and have been used 
at various times in the history of the world, 
and told of their history and traditions, 
and closed by briefly giving the history of 
platinum, beginning at the time when it 
was first discovered and considered worth- 
less, up to the present realization of its 
ysefulness and value. His talk was appre- 
ciated very much by all present. 

The meeting closed with a whirlwind ad- 
dress by H. L. Foglemann, of the Sheldon 
organization, on “Analysis of Success and 
Failure in Retailing.’ He proved a master 
of the subject and gave the jewelers many 
thoughts that must be helpful in their busi- 
ness. He pointed out that success depend- 
ed on ability, reliability, action and endur- 
ance; that a man must be master of him- 
self to master his business. He said that a 
salesman must have the ability to carefully 
analyze each customer in order never to 
lose a sale. He closed with the story of 
the scared negro who told the jack rabbit 
to get out of the way and let somebody 
run who could run. He said the jeweler 
who failed to prepare himself mentally and 
physically to make a success would soon 
find someone coming up behind telling him 
to get out of the way and let a jeweler 
run who could run. 

The business of the convention being 
over, the meeting adjourned until next 
year. 

On Thursday the Ladies’ Auxiliary of 
the Illinois Retail Jewelers’ Association 
held their annual meeting and was well at- 
tended, and the following officers elected: 
Mrs. A. W. Johanson, Chicago, president; 
Mrs. P. Van Walkenburgh, Chicago, vice- 
president; Mrs. T. H. Craig, Champaign, 
treasurer; Mrs. Herman C. Stern, Chicago, 
secretary. 

The above officers are re-elections, with 
the exception of Mrs. Van Walkenburgh. 
After the meeting visiting ladies were given 
a luncheon at the La Salle Hotel. 


early ages 


Roster 

E. B. Wade, Galesburg; B. J. Hagamann, 
Chicago; Richard Wieting, Peoria; H. H. 
Truckenbrod, Mendota; E. J. Ingersoll, 
Carbondale; W. H. Frandsen, Monmouth; 
H. G. Weger, West Chicago; H. C. Stern, 
Chicago; Charles A. Hess, Elmhurst; Karl 
M. Keyes, Warren; Clyde E. Ellis, Gene- 
seo; H. R. Cox, East Moline; F. H. Krebs, 
Waukegan; A. Carlstrom, Chicago; J. L. 
Shepherd, New York; Charles F. Mana- 
han, Chicago; J. A. Miner, Macomb; Will- 
iam P. Ullrich, Evanston; J. A. Rovelstad, 
Elgin; H. Goldman, Chicago; Wm. D. Tur- 
ner, Chicago; Nels Nelson, Chicago; H. J. 
Thoendel, Chicago; Louis J. Yeoman, Wau- 
kegan; W. C. Fulton, Kewanee. 

H. C. Niss, Elgin Nat’l Watch Co., Elgin; 
C. E. Willis, Edwardsville; B. R. Krieg, 
Kewanee; Albert G. Lavy, Chicago; A. 
Schneider, Chicago; G. E. Combs, Villa 


EVERY DOLLAR GIVEN TO THE RED CROSS GOES FOR WAR RELIEF. 





THE JEWELERS’ 





Grove; A. W. Johanson, Chicago; Oscar 
Wurlitzer, Chicago; John M. Regner, 
Kenosha, Wis.; C. V. Conyers, Oneida; 
G. A. Brumer, Clinton; Howard H. Heth- 
erington, Keystone Pub. Co., Philadelphia, 
Pa.; C. T. J. Delaporte, Moline; Charles 
H. Hess, Chicago; H. M. Goldstein, Peoria; 
F. R. Bentley, The National Jeweler, Kan- 
sas City, Mo.; H. H. Cutting, Rockford; 
Fred T. Webber, Danville; Sadie L. Spero, 
Spero Jewelry Co., Chicago; T. H. Craig, 
Champaign; Louis H. Liebermann, Joliet; 
Nordahl & Olson, Chicago; Mrs. A. W. 
Johanson, Chicago; Mrs. H. C. Stern, 
Chicago; Robert P. Kiep, Joliet. 

Carl Oesterle, Joliet; Mrs. Charles F. 
Manahan, Chicago; Mrs. P. E. Van Valken- 
burgh, Chicago; George E. Hanson, Rock- 
ford; Dave Holtz, Chicago; R. L. Jenkins, 
Amboy; B. E. Chapman, Rockford; Henry 
Birkenbusch, Pekin; Henry C. Kracker, 
Chicago; E. J. Peck, Aurora; Harry W. 
Yaseen, Chicago Heights; A. T. Westlake, 
Peoria; Adam H. Bolander, Rockford; 
Lester F. Lawrence, Galesburg; Cole & 
Young Co. (W. Gibson), South Chicago; 
Hermann Zeitz, Chicago; C. E. Lindquist, 
Rockford; Mrs. Carl Oesterle, Joliet; Mrs. 


Robert P. Kiep, Joliet; Mrs. Otto E. 
Loven, Oak Park; J. A. Aumert, Chicago; 
Julius E. Thoendel, Chicago; Paul N. 


Lackritz, Chicago; H. D. Vognild, Chicago; 
E. A. Malmstrom (H. L. Pearson Co.), 
Chicago. 

J. J. Piordresher, Chicago; L. H. Par- 
sans, Chicago; Miss L. H. Parsons, Chi- 
cago; Wm. Weisser, Peoria; J. Ramser, 
Rock Island; Paul Van Valkenburgh, Chi- 
cago; Robert P. Kauer, Belvidere; L. L. 
Dunlap, Belvidere; W. E. Sheffner, Mor- 
gan Park; Edward Stocker, Macomb; B. 
A. Kirner, Chicago; Dave Nelson, Chicago; 
A. W. Anderson, Neenah, Wis. 








Spend and Be Patriotic 





A RETAIL jeweler recently displayed in 

his show window a card bearing the 
following inscription: “Do your bit. The 
sale of jewelry has now become one of the 
sources of revenue of the government. 
Soldiers can’t use jewelry in the trenches, 
but you help them get what they can use by 
buying jewelry. The government now re- 
ceives three cents on every dollar’s worth 
of jewelry purchased. Therefore, when 
you help cheer up a dear one by giving a 
piece of jewelry, you also help your soldiers 
and the government.” 








The general rule is that, in the absence 
of an agreement, one partner is not entitled 
to compenstaion for his services while em- 
ployed in the partnership business; but 
where one partner is intrusted with the 
management of the partnership business, 
and at the instance of his copartners de- 
votes his whole time and attention to it, 
while the copartners are attending to their 
individual business, it is held in the Kansas 
case of Rains v. Weiler, L.R.A.1917F, 571, 
that the case is taken out of the general 
rule, and from the acts and conduct of the 
parties the law implies an agreement to pay 
the active managing partner compensation 
for his exceptional services. 
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77 
A BOLD ROBBERY 





Sneak Thief Visits Boston Jewelry Store and 
Escapes Pursuers 


Boston, Mass., May 18.—Daylight rob- 
bery of a bold character was committed by 
a fashionably dressed thief at the store of 
S. Butler & Co., 501 Washington St., this 
afternoon. While the clerks were giving 
their undivided attention to customers, and 
thinking that he aroused no suspicion, the 
man walked over to the showcase where 
the most valuable jewels were displayed and 
daringly removed a tray of diamond rings 
valued at $2,500. S. P. Bartlett, of the firm, 
fortunately happened to look up just as the 
thief was secreting the tray under his 
coat. 

Seeing that he was detected, the man 
dashed for the door with Mr. Bartlett in 
pursuit. Down two flights of stairs to the 
street both men rushed, Mr. Bartlett over- 
taking the thief at the foot, where a 
sharp struggle ensued. The man managed 
to break away and ran across Washing- 
ton St., into a store filled with people, with 
Mr. Bartlett at his heels, shouting, “Stop 
thief !’’ Several persons made a half-hearted 
attempt to stop the man, but he eluded them 
all. 

In the scuffle with Mr. Bartlett the thief 
dropped most of the stones, all but two 
being recovered where he let them fall at 
the foot of the stairs. Letters and papers 
which the man also dropped zive valuable 
information as to his identity. The fel- 
low is about 30 years of age, of slender 
build and very well dressed. 








GOLF TOURNAMENT PLANS 


Officers of New England Jewelers’ Golf As- 
sociation Meet at Boston and Ar- 
range for Next Gathering 

Boston, Mass., May 15.—In order to dis- 
cuss and arrange further plans for the an- 
nual tournament of the New England 
Jewelers’ Golf Association a meeting of 
officers was held at the Parker House, 
recently. 

Preceding the business meeting dinner 
was served, those partaking being Elmer E. 
Knight, F. R. Hollister, Providence; W. A. 
Robinson, Springfield; P. H. Stevens, Hart- 
ford, Conn.; Edward E. Franks, Worcester ; 
Sidney C. Cook, Arthur C. Cook, Boston; 
Walter C. Harris, Boston; E. F. Lilley, 
president of the Massachusetts Retail 
Jewelers’ Association, Milford. The tour- 
nament is to be held at the Springfield 
Country Club, June 27-28, with head- 
quarters at the Kimball hotel. 

The fee for each member attending will 
be $5, including the dinner. W. Knight re- 
quests that the secretary be notified as early 
as possible by those intending to participate. 
A number of valuable awards have been 
promised. 








One who, after being solicited to take 
jewelry on consignment, signs, without 
reading, a contract of absolute purchase 
which is represented to be a consignment 
contract, is held not estopped, in an action 
by the seller, to show the true nature of 
the transaction, in the Maine case of Bixler 
v. Wright, L.R.A.1917F, 633. 
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SERVICE 


is the keynote of satisfaction 
governing our dealings with 
each and every patron. & 
Repair or special work in- 
trusted to us is assured of, 
not onl safe-keeping while 
in our hands, but carefule— 
workmanship and prompts 
ispatch on completion-~»— 


isenstadt MFq. Co. 


SAINT LOUIS 
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Manufacturers of Silver Plated Hollow Ware Meet 





War Time Conditions Affecting the Industry Discussed—Resolutions 
Adopted Pledging Reduction of Annual Consumption of Tin by Not 
Less Than 50 Per Cent. of the Amount Used in 1917— 
Resolutions Become Effective June 1. 
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A meeting of the manufacturers on silver 
plated hollow ware was held in the direc- 
tors’ rooms in the offices of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York, last Thursday afternoon, at 
which time conditions in the trade which 
have arisen due to the war were discussed 
at length, particular attention being given 
to the present supply of tin. The manufac- 
turers adopted patriotic resolutions in 
which they pledged themselves to help the 
United States Government conserve the tin 
supply by using only 50 per cent. of the 
amount used during the previous year. The 
resolutions also suggested means by which 
the tin supply could be conserved and they 
will be submitted to the Commercial 
Economy Board of the Council of N ational 
Defense. 

The meeting was called by George H. 
Wilcox of the International Silver Co., 
shortly after 130 Pp. M. with a good repre- 
sentation of the manufacturers of plated 
hollowware in this section of the country 
and some from more distant points in at- 
tendance. In calling the meeting to order, 
Mr. Wilcox, who acted as chairman of the 
gathering, outlined the reason for asking the 
manufacturers to come to New York and 
discussed the present situation as to the 
available supply of tin. He said in part: 


ADDRESS OF GEORGE H. WILCOX, 


“Upon telegraphic request, a few manu- 
facturers of silver-plated hollow ware met 
the Commercial Economy Board of the 
Council of National Defense in Washing- 
ton, Tuesday, May 7, and listened to the 
suggestions of this board regarding the con- 
servation of tin. The board stated that the 
entire supply of tin for 1917 consisted of 
about 120,000 tons. Three-fifths of this 
amount came to the United States. At the 
present time the United States are making 
no concerted effort to conserve tin. Eng- 
land has been for the past year, and is to- 
day making very strenuous efforts. 

“The future supply of tin will probably 
be very largely curtailed, and inasmuch as 
shipments of it from the Straits through 
the Mediterranean to London, and then to 
New York, have been through three 
U-boat zones, the loss from sinking has 
been rather large; as, for illustration, 1,200 
tons were sunk during the month of March, 
and 800 during April; and the routing for 
the United States has been changed so that 
it now comes through Pacific ports, and the 
Suggestion has been made to England that 
they adopt this same plan, and ship through 
Pacific Coast ports to Halifax, and from 
Halifax in smaller amounts, say, 40 to 50 
tons at a time, in vessels properly con- 
voyed, rather than in large quantities as 
they have been doing. 

“As stated, there will be only a limited 
amount probably during the continuation 
of the war, and the United States will not 
be able to get their share if they make no 
effort to save. 






“The Board stated there are two ways to 
bring about a conservation of tin: one an 
arbitrary curtailment by the Government, 
which is not desirable, for too much injus- 
tice would be done. The other is a volun- 
tary curtailment. This they recommend; 
and as an illustration, you know what they 
did with the auto industry who did not pay 
much attention to the suggestion of the 
Council of Defense as an industry, and 
their production was arbitrarily curtailed. 


GEO. H. WILCOX, CHAIRMAN OF THE MEETING 


“They wish to deal with the industry as 
a whole, represented by a proper commit- 
tee, which committee should be considered 
as practically Government officials, work on 
honor, arid try to bring about the results de- 
sired. 

“Tt was not the idea of the board, as they 
expressed plainly, to curtail the industry. 
In doing that, they curtail the purchase by 
the members of the industry of Liberty 
Bonds, payment of taxes, etc., but they wish 
to curtail “wasteful uses of materials” which 
the Government needs badly for their busi- 
ness by making proper substitution of 
metals and materials which are more abun- 
dant. : 

“It is inevitable in the mind of the Econ- 
omy Board that much less tin must be used 
in the United States this year than last, 
and a very large percentage less by those 
who are manufacturers of silver plated 
ware. 

“They are asking each industry to do its 
share, and they expect they will do so vol- 
untarily. If not, the matter will be taken 
in hand and treated in an arbitrary way. 

“The manufacturers who met the com- 
mittee in Washington were unanimous in 
their desire to have a meeting called at as 
early a date as possible, appreciating the 


REALIZE WHAT YOU GIVE MAY SAVE AT LEAST ONE LIFE. 
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seriousness of the situation, and we have 
met today to discuss this. As the slogan 
was used in the First or Second Liberty 
Loan, “Better be a ‘went’ than a ‘sent’.” 
Better curtail voluntarily, as we wish, 
rather than by compulsion as we have to. 

“We have been given an opporunity and 
treated in a most courteous way by the 
Council of National Defense. Let us show 
them that we are as good patriots as others; 
are willing to do our bit just as generously 
as any other industry, and will be even 
more patriotic than we are asked to be. 

“The Board particularly wish to have us 
consider tin as TIN, from whatever source 
it may come, and not specify Straits, Banea,. 
Bolivian, or any other old brand, but just 
tin, simply TIN. This would help out a 
lot.” 

Tin has advanced in price to over $1 a 
pound and is in greater demand for govern- 
ment work than ever before because of 
war conditions. It was explained that the 
supply of tin must be conserved by either 
one or two methods—either by arbitrary 
curtailment on the part of the Government 
or by voluntary curtailment, which method 
is recommended by Government authorities. 
The Government is in no way anxious to 
break down the industry by shutting off 
the tin supply but is anxious to curtail in 
every way possible any waste or unneces- 
sary use of the material. 

Mr. Van Bergh, of the Van Bergh Silver 
Plate Co., Rochester, addressed the gather- 
ing and told of a conference with the Gov- 
ernment authorities which he attended 
as a member of a committee of hollowware 
manufacturers. He said that for some time 
his house had been doing experiemental 
work in an endeavor to devise formulas by 
the use of which the tin supply could be con- 
served and as a matter of patriotic duty he 
freely gave the formulas to the other manu- 
facturers. 

Chairman Wilcox after Mr. Van Bergh’s 
address, called attention to the conserva- 
tion movement which had been started in 
other trades and distributed sheets giving 
information as to how the clothing trade is 
conserving the supply of cloth. 

Tentative resolutions which had been 
drawn up prior to the meeting were read by 
the secretary, C. D. Morris, of the R. Wal- 
lace & Sons Mfg. Co., and the matter of 
adopting the resolutions opened for discus- 
sion. The first resolution discussed was one 
in which the manufacturers pledged them- 
selves to materially curtail the number of 
items in which white metal is used and 
which cannot be made satisfactorily of other 
metals. It was adopted unanimously and 
the other resolutions were adopted prac- 
tically in full with a few alterations. 


The resolutions follow: 


The 
mously: 

ResoLvep: That for the duration of the war, 
and beginning June 1, 1918, the manufacturers of 
silver-plated hollow ware here assembled pledge 
themselves to reduce their annual consumption of 
tin not less than 50 per cent. of the amount used 
in the year 1917. To accomplish this, methods 
on the following lines will be adopted: 

We will materially curtail the number of items 
in which white metal is used, and which cannot 
be made satisfactorily of other metals. 

We will discontinue the use of white metal, ex- 
cept for trimmings, mounts and solder, in the man- 
ufacture of the following items: Casseroles, vegeta- 
ble dishes, gravy boats and trays, ice tubs, pie 


following resolution was passed unani- 















THE JEWELERS’ 


THE MAN +»: TRENCHES! 

WHERE WILL HE GET INK? 
ONLY ONE SOURCE 

INK TABLETS ™:": WATERBOTTLE 

SWAA SAFETY MILITARY PEA 


CONTAINS INK TABLETS 
SUFFICIENT FOR 150 FOUR PAGE LETTERS 


CIRCULAR-WEEKLY May 22, 191g 































~ 


se 
\ oo * IS 
‘1 WONG aw :o8. 


| ; 

e\\. | 
ee j — > | 
> ——_m Uw Le/a: | 












| 
\ 
f 
| 
al Zo ae 
- ™ ——_ 
> ‘ 
~“ bie 
c 5 





SECTION OF PEN 
SHOWING INK TABLETS 
INTHE MAGAZINE 


é C 
~~ 


COMPLETE 


WITH INK TABLETS 
AND POCKET CLIP 









PAT. 


vy INK TABLETS 
rain Write for Samples and Trade Discounts 


— 
Uj y ] Yun 


17 MAIDEN LANE, 209 S. STATE ST. 
WEW YORK CHICAGO 



























May 22, 1918. 


nd plates, sandwich trays, chop dishes, 
hes and covers, hot milk pitchers, wine 
coolers, relish dishes, trivets and waiters, liquor 
ers and har goods generally. 
mv ‘will discontinue the use of white metal and 
b sitate a metal to contain not over 25 per cent. 
meg the manufacture of the following articles: 
ee jelabre fern dishes, jardinieres, candlesticks, 
ies pots, dutch silver lines, and all articles 
cast. 
ra aaeve the use of white metal in 
: practical by substitution of other metals 
in the manufacture of the following articles: 
Baking dishes, bon bons, bread trays, casters, 
coffee sets, condiment sets, flower baskets, fruit 
stands, lavatory sets, shaving cups and sets, ec- 
clesiastical ware, baskets, bowls, roll trays, child’s 
cups, coffee urns, crumb sets, prize cups, ice 
pitchers, water pitchers, tea ware, vases, toilet- 
ware and accessories. . . . 
We will curtail the adoption of new designs in 
all metals, and especially those made of white 


dishes 4 
meat dis 


every way 


tal. 
We will eliminate from our lines all articles of 


merchandise not in active demand. 
(White metal referred to herein means a com- 
position which contains approximately 85 per cent. 


tin.) : 
Then a resolution was passed as follows: 


Whereas: The manufacturers of silver plated 
ware under date of Jan. 18 passed the following 
resolution: “We, manufacturers of electro silver 
plate, assembled, offer to our Government the full 
and unrestricted services of ourselves and of our 
factories and organizations, recognizing that the 
needs of the Government are of primary import- 
ance, and should receive first consideration at our 


hands”; and, 
Whereas: The United States Government has, 


through the Commercial Economy Board of the 
Council of National Defence, asked the manufac- 
turers of silver plated hollow ware to suggest to 
them some plan looking towards the conserving 
of the use of tin in their industry; 
Votep: That we recommend to the Commercial 
Economy Board that they suggest to all manu- 
facturers of silver plated hollow ware that from 
and after June 1, 1918, they adopt about the 
above plan, which we believe will result in the 
conservation of at least 50 per cent. of the tin 
formerly used by manufacturers of silver plated 
hollow ware, which we understand to be about 


1,000 tons yearly; 

Votep: That we send to all the manufacturers 
who were not represented at the meeting a copy 
of the minutes and ask them if they concur in 


the action of the meeting. : 
All the votes and resolutions as finally passed 


at the meeting were unanimous. 

During the course of the discussion of 
the resolutions it was suggested that prize 
cups be eliminated from the list of articles 
manufactured but as this would hit some 
concerns much harder than others and as 
some thought that it would be unwise to 
take this step for other reasons, no action 
was taken. It was decided by those at the 
meeting to make the resolutions effective as 
of June 1, 1918. 

Throughout the meeting a spirit of pa- 
triotism and a desire to co-operate in every 
way possible with the Government was 
manifest. Toward the end of the meeting 
the suggestion was made that it might be 
a good plan to form a permanent associa- 
tion and some such action will probably be 
taken at a later date although nothing defin- 
ite was decided on at the gathering last 
Thursday. 

A committee of three was appointed to 
attend a meeting of the Casket Hardware 
Bureau at at the Waldorf the next day and 
attention was also called to a pamphlet on 
the subject of co-operative competition. The 
address of the publisher was given to the 
manufacturers with the suggestion that each 
obtain a copy and read it carefully from 
cover to cover. 

The meeting adjourned 
5 P.M. 


shortly after 


EVERY DOLLAR GIVEN TO THE RED CROSS GOES FOR WAR RELIEF. 
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ACTIVE IN WAR WORK 





Providence Jewelers Working to Help Raise 
Red Cross War Fund 


ProvipENCE, R. I., May 18.—Providence 
jewelers are active in many ways in raising 
funds to help carry on the war, relieve suf- 
fering and furnish tobacco. Aside from 
the Red Cross drive during the past week 
a number connected with the industry be- 
came members of the Rhode Island Limit 
Men by taking the full amount of War 
Thrift Stamps allowed by Government 
regulations. These included Herbert A. 
Schwartzkopf, Samuel M. Nicholson, Jo- 
seph O. San Souci, Brown & Sharpe Mfg. 
Co., Kohinoor Novelty Co. and the Dimond 
Co. 


Among the past week’s subscribers to the 
diet fund being raised by the Providence 
committee of the Bieu-Etre du Blasse So- 
ciety, for the support of the Providence 
diet kitchen, are Mr. and Mrs. Frank W. 
Matteson, $25 each; Mrs. Erling C. Ostby, 
$15; Mrs. Paul Nicholson, $25. 


Contributions and pledges to the Jewish 
Relief Fund, the campaign for which ended 
last Sunday evening with a meeting and 
concert in the Elks’ Auditorium, totaled 
$54,000. At the opening of the meeting 
reports submitted by the various sub-com- 
mittees showed that the cash and pledges 
amounted to only $42,000, but as the result 
of the stirring appeal by Col. Harry Cutler, 
of the Cutler Jewelry Co., additional sub- 
scriptions raised the sum to $54,000. 

Col. Cutler declared that few cities in 
the country had responded more generously 
to the Jewish relief movement. A silver 
vase appropriately inscribed was given to 
the State director of the relief drive, Ar- 
chibald Silverman, of Silverman Bros., 
who was also chairman of the committee, 
and Mrs. Silverman, who was treasurer, 
was given a $100 Liberty bond. Col. Cut- 
ler made the presentations on behalf of 
the campaign workers, and in each case 
appreciation for the gift was expressed. 
The money with which the gifts were pur- 
chased was not taken from the campaign 
fund, but was donated by the workers. 

One of the funds to which the response 
in this city has been almost phenomenal is 
the “Our Boys in France Tobacco Fund,” 
sponsored by the Providence Journal Co. 
Fach 25 cents contributed is announced as 
providing a week’s supply of American 
tobacco for an American soldier in France, 
and the replies that have been received 


from “over seas” testify that the boys are - 


actually receiving their kits of *baccy. The 
fund in Providence has already reached a 
total approximating $50,000. 

Of this amount several thousand dollars 
were received as a result of a “smokeless 
day,” which was suggested by Meyer Harz- 
berg, the manufacturing jeweler, who con- 
tributed $100 and who with his wife were 
indefatigable workers for the success of 
the movement. The idea was for smokers 
to either deny themselves the pleasures of 
a smoke on that day and contribute to the 
fund the amount which they would have 
expended for tobacco, or to pay a generous 
contribution to the fund. Several large 
shops, mills and concerns took up shop 
collections, and among these were the fol- 
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lowing: Employes of the Gorham Mfg. 
Co., $238.14; Maurice J. Karpeles, $10; em- 
ployes of the Outlet Co., $25.27; Hutchi- 
son & Huestis, $6.41; employes of Theo- 
dore W. Foster & Bro. Co., $15; employes 
of George H. Cahoone Co., $10; employes 
of Williams & Anderson, $5. 

Among the latest contributors to this 
fund were: Arthur Henius, purchase price 
of Liberty Loan picture, $119; Meyer 
Harzberg, purchase price of Liberty Loan 
picture, $60; employes of Phillipsdale plant 
of the Gorham Mfg. Co., $40; employes of 
the Cutler Jewelry Co., $20; Charles H. 
Field, $10; N. Barstow, $25; Mrs. Leon 
Samuels, $5; Miss Clare J. Samuels, $5; 
David Bernkopf, $5; Calvin Dean, $5.; E. 
A. Eddy, $25; Gorham Girls’ Club, $10.11 
(additional) ; supply department, Brown & 
Sharpe Mfg. Co. (weekly), $9.20; Edgar 
C. Lakey, $5; employes of W. J. Feeley 
Co., $22.50. 


NEW JERSEY CONVENTION 











Plans for Meeting of State Retail Jewelers’ 
Association at Asbury Park, June 
23 and 24 


Newark, N. J., May 18.—Preparations are 
well under way for the annual convention 
of the New Jersey Retail Jewelers’ Associa- 
tion, which will be held at Asbury Park, 
on June 23 and 24. As for several seasons 
past the headquarters will be at the Cole- 
man House. The members will gather on 
Sunday at Asbury Park, and on Sunday 
night will have dinner at De Lisle’s at 
Allair. 

There will be popular talent and speeches 
by men prominent in the jewelry trade. 
The business session of the convention will 
be held on Monday, beginning at 9 o’clock. 
A feature of the program will be papers 
by members of the association on topics of 
vital interest to the trade. Following the 
papers there will be discussions on the 
points brought out. The list of speakers 
and those giving papers has not yet been 
completed. 

On Monday afternoon there will be an 
automobile ride along the shore, and in the 
evening there will be a banquet. 

A number of the jewelers from various 
parts of the State will go to the conven- 
tion in their own automobiles. 








For the purpose of accelerating the sale 
of War Savings Stamps in the various 
trade organizations, the Pioneer Division 
has made arrangements with the War De- 
partment to have Sergeant McNiff of the 
old Fighting 69th (now the 165th Infantry) 
and other members of the Pershing forces 
now in this country, make an intensive 
drive among the trade organizations for 
one week, beginning May 20. The War 
Department is actively co-operating with 
the War Savings Committee to help make 
the Savings campaign as successful as pos- 
sibie. Charles E. Plumridge, Jr., general 
manager of the feature work of the com- 
mittee, will have charge of the schedule of 
the Pershing men, and trade chairmen are 
urged to immediately get in touch with him 
about arranging to have the Pershing men 
address a gathering of their respective trade 
organizations. 
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Kansas Retail Jewelers Hold Annual Convention 





Members of State Society Meet at Topeka and Discuss Trade Topics—Reso- 
lutions Adopted and Officers Elected—Banquet Follows Convention. 

















Topeka, Kans. May 16—War has not 
affected the jewelry business in Kansas, but 
rather it has stimulated trade in many lines. 
That was the assertion of many of the lead- 
ing jewelers of the State who attended the 
13th annual convention of the Kansas Re- 
tail Jewelers’ Association held at the rooms 


of the Chamber of Commerce last Monday.. 


It was pointed out by E. L. McDowell, 
president of the association, that just so 
long as there are lovers, who must aug- 
ment their oral declarations with jewelry, 
there will be a market for the jewelers’ 





E. L. M DOWELL, RE-ELECTED PRESIDENT. 


wares. With hundreds of the finest young 
men in the State leaving home for service 
overseas, the kinds of jewelry which best 
expresses undying devotion is much in de- 
mand. The convention was fairly well at- 
tended and much interest was taken in the 
discussions, especially those pertaining to 
an increase in price of many kinds of jew- 
elry. 
Monday Morning Session 

The visitors were welcomed to the city 
at the morning session by William A. Biby, 
chairman of the Chamber of Commerce en- 
tertainment committee, and by H. H. War- 





SOME OF THE JEWELERS AND GUESTS WHO ATTENDED THE ANNUAL CONVENTION OF THE KANSAS RETAIL 


Give—God Wills It—in the Cause of Christendom and Patriotism 


din, on behalf of the city of Topeka. Re- 
sponses were made by President McDowell 
and Miss Mattie L. Addis, secretary of the 
association. | 

Accurate time is more important to the 
soldier than to the railroad employe, who 
has always been looked upon as the last 
word in counting his seconds to the finest 
point, according to President McDowell. 
The old method of beginning a battle at 
sunrise was discarded early in the war, 
and now the soldiers go over the top at 
exactly 4:23 o’clock in the morning. 
Watches regulated to the second are neces- 
sary, because when the barrage starts it 
moves just so fast and any variation is 
likely to prove disastrous to the raiders. 

Miss M. L. Addis, secretary of the asso- 
ciation, read a letter from G. A. Brock, 
president of the national association, Los 
Angeles, urging Kansas jewelers not to 
become depressed because of any indica- 
tion that the war may cut out luxuries 
from the daily life of the public. 


Although the layman may regard the 
jeweler as dealing in luxuries, this is not 
a fact, it was asserted. People must con- 
tinue to buy clocks, watches, silver and 
goldware and love gifts, for without love 
and tokens of love a nation decays, Mr. 
Brock declared, and his statements met 
with the approval of the visiting members 
of the Kansas jewelers. 

“How long would you want to live,’ 
asked Miss Addis, “if you never expected 
to receive another token or gift bespeak- 
ing regard, affection or love? 

“In view of the fact that the war is tak- 
ing many men and women away from 
home, we, the jewelers, cannot adopt the 
slogan of business as usual. We must do 
more business than usual. We must 
keep our trade before the public and in 
that way we will be able to do our part in 
the war.” 


Use of Finer Things in Life 


“President Brock points out the differ- 
ence between the economic life of China 
and America. The comparison of the two 
countries points out specifically that no na- 
tion can be worth living in unless the finer 


‘things in life are regarded as necessities, 


The Chinese frugal; 


: 


not luxuries. are 
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they would not think of buying the ma- 
jority of the works of art, watches and 
jewelry that Americans do. The fact that 
Americans practice the other extreme is 
responsible for our evenly distributed 
wealth, our happiness and finer sentiment, 
without which any race of people wil] fal} 
into slothfulness.” 

A paper was read by R. F. Goodholm, of 
Lindsborg, explaining the excellent fea. 
tures of the Retail Jewelers’ Mutual Fire 
Insurance Co., as compared with other in. 
surance companies. Following the morp. 
ing session an atttomobile tour of the city 





T. L. COMBS, EX-PRESIDENT OF THE A. N.R. J.A., 
WHO ADDRESSED THE CONVENTION. 


was given the out-of-town jewelers by the 
Topeka members of the _ association. 
Luncheon was served at the Chamber of 
Commerce. 


Monday Afternoon Session 


Addresses at the afternoon session were 
delivered by R. D. Montgomery, Topeka, 
assistant chief watch inspector of the At- 
chison, Topeka & Santa Fe Railway; T. L. 
Combs, Omaha, Nebr., ex-president of the 
American National Retail Jewelers’ Asso- 
ciation; Carl Ricker, Emporia, and a paper 
prepared by H. Victor Wright, Los An- 
geles, field secretary of the national or- 
ganization, was read by Miss Addis on the 
research work of the jewelers’ association, 
pointing out the necessity for building up 
a standardized system for retail jewelers 
to keep their books and invoices up to date 
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without the necessity of keeping a corps 

rs. 

geen discussion of topics of vital 
Races to jewelers followed. The pros- 
pects ahead for the jewelry business were 
thoroughly discussed by the jewelers at- 
tending the annual convention, and it was 
decided that prospects are excellent for the 
future, although the prices for repairing 
jewelry will have to be advanced to meet 
the increased cost of labor and materials. 
Just how much this increase will be was 
not announced. 

It was said that the jeweler has held 
out against all inroads into his profits 
longer than any other class of business, but 
that it will be necessary to boost prices 
slightly in order to make both ends meet. 
It was said by those who discussed the 
problems that trade would continue nor- 
mal, even if the war lasts indefinitely. 

Following the reports of various com- 
mittees, E. L. McDowell was re-elected 
president and Miss M. L. Addis was re- 
elected as secretary for the ensuing year. A 
A. Ditter, of Mound Ridge, was elected 
vice-president. 

The resolutionas adopted were as fol- 
lows: 

Resolutions 

Whereas: The world’s conflict between autocracy 
and democracy for supremacy is the paramount 
question of all America. 


* * ~ 


Whereas: The ability of the members of the 
Kansas Retail Jewelers’ Association to do their 
part in suppressing Kaiserism depends on their 
business efficiency and prosperity. 


* x + 


ResoLvep: Thar the members of the Kansas Re- 
tail Jewelers’ Association pledge their undivided 
support to our country, whether bread, brawn or 
blood. 

* + * 

RESOLVED: That we commend the efforts of the 
Kansas Retail Jewelers’ Association in promoting 
research work to get efficiency in conducting the 
retail jewelers’ business. 


* + * 


RESOLVED: That we are grateful to the National 
Retail Jewelers’ Association for having with us Ex- 
President Combs and the inspiration of his splen- 
did address. 

* + * 

ResoLvep: That the efforts of the Jewelers’ 
Vigilance Committee and the American Fair Trade 
League meet our high appreciation for their splen- 
did achievement. 

* a 

RESOLVED: That we commend the Butterick pub- 
lications for the spirit of co-operation in refusing 
mail order advertising. 

+ * * 

Resotvep: That we heartily thank the Topeka 
Chamber of Commerce for their hospitality and 
especially for the patriotic address ot welcome 
from Mr. W. A. Biby, chairman of the entertain- 
ment committee, a 

F, E, Fear, 
H. H. Warpin, 
IRA STUTZMAN. 

Miss M. L. Addis, Topeka, was elected 
as delegate to the American National Retail 
Jewelers’ convention in Cleveland, O., next 
August. 


The Banquet 


The closing event of the convention was 
the dinner at the Chamber of Commerce 
at 7 o'clock. Covers were placed for about 
40 members of the association and guests. 

The tables were arranged about three 
sides of the room, allowing a space in front 


of all the diners for a very entertaining 
program of stunts and musical numbers 
during the progress of the meal. E. P. 
McDowell, of Arkansas City, president of 
the association, presided, and recited an 
original poem which was in the nature of 
a parody on “The Watch on the Rhine.” 
Mrs. McDowell gave an Irish dialect read- 
ing, and several of the guests, among them 
Carl Ricker, of Emporia; Ralph Montgom- 
ery, and R. H. Morehouse, of Topeka, told 
funny stories. Miss Mattie Addis was gen- 
eral mistress of ceremonies, and the stunt 
program was in charge of Mrs. C. J. Wil- 
son. 

The stunt, entitled “A Jeweler’s Ex- 
hibit,’ was arranged in four parts. The 
frst, “A String of Pearls,” was enacted 
by eight little girls in dainty white dresses. 
They were: Jane Akers, Louise Page, 
Aileen Rourke, Betty Kingsbury, Doris 
Kistler, Harriet Perry, Betty Jane Jack 
and Betty Jane Graham. 

The second tableau, “A Diamond in the 
Rough,” revealed Miss Mary Paxton, one 
of the beauties of the town, attired in over- 
alls and carrying a rake in true Maud 
Muller style. In the third, “A Loving 
Cup,” Miss Alice Morehouse and George 
Greenwood appeared dressed as bride and 
groom, and in the grand finale, “The 
Watch,” five girls, Miss Jessie Burnett, 
Miss Decrothy Crane, Miss Mary Paxton, 
Miss Teresa Tucker and Miss Louise Mc- 
Kown, dressed in Columbia costumes and 
carrying the Allied flags, formed the back- 
ground for an erect soldier boy, who car- 
ried the gun and stood at attention while 
the girls sang the chorus of “Over There.” 
The soldier was Milo C. Hardy, of Com- 
pany F, 43rd Infantry, of Savannah, Ga., 
who is visiting his parents in Topeka. 

Other interesting features of the even- 
ing’s entertainment were songs by a group 
of girls led by Miss Jennie Blinn, a hoop 
dance by Miss Helen Wilson and Miss 
Muriel Hobson, and several very clever 
Harry Lauder impersonations by Mr. Tom 
Powell. 


DEATH OF JONAS WHITELAW 








New York Diamond Importer Succumbs to 
an Attack of Pneumonia 


After an illness of a little over two weeks, 
Jonas Whitelaw, a member of the firm of 
Whitelaw Bros., importers of diamonds, 45 
John St., New York, died last Monday 
morning at his home, 3675 Broadway, from 
pneumonia. The news of Mr. Whitelaw’s 
death will come as a shock to his many 
friends. Although they were aware of his 
sickness, no one realized he was dangerous- 
ly ill. He was active in business up until 
about two weeks ago, when as a conse- 
quence of a bad cold, pneumonia set in and 
he was confined to his bed until the end 
came last Monday. 

Mr. Whitelaw was born 50 years ago in 
Hungary and received much of his early 
education in that country. When he was 12 
or 13 years of age, he came to this country 
with his parents and entered the cigar busi- 
ness. He was engaged in that line up to 
about 10 years ago. 

In 1908 he became a member of the firm 
of Whitelaw Bros. and continued actively 
as a member of the firm, having charge of 
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the New York office. Mr. Whitelaw, was 
highly regarded by all with whom he came 
in contact. He was a member of Pioneer 
Lodge, F. & A. M., the Petofee Society of 
New York and the order of the Brith 
Abraham. 

Funeral services were held yesterday, at 
2 p. M. from his late home, and interment 
was private. 

Deceased is survived by a widow, three 
sons, Maxwell, Henry and Stanley, and 
two daughters, Pauline and Beatrice. 

It was announced last Monday that the 
firm will be continued under the same 
style, Whitelaw Bros., with no change in 
policy. 


BUFFALO JEWELERS BOWL 











Members of Local Retail Jeweler’ Associa- 
tion Spend Enjoyable Evening 

BuFFAaLo, N. Y., May 17.—Business cares 
were temporarily placed in the discard by 
the members of the Buffalo Retail Jewelers’ 
Association when they attended a bowling 
party at Schuman’s alleys at Washington 
and Burton Sts., Tuesday evening. One 
team was captained by Fred Dorn and the 
other was headed by Louis Schutt. Mr. 
Dorn’s pin pluggers won two games and 
their competitors won the third. Every 
player developed a 100 per cent appetite 
during the playing and the luncheon which 
was served after the contest was voted 
“the best ever.” 

The pleasure part of the programme was 
preceded by a brief business meeting. S. 
B. Svensson, jeweler of 94 Grant St., was 
elected a member of the association. The 
jewelers decided to hold a family outing. 
The date and place will be fixed later. 
The following committee was named to ar- 
range for the event: Messrs. Diebold, 
Schutt, Reinhardt, Ehmann, Striker and 
Scherer. 

The association expressed opposition to 
the increased Bell telephone rates proposed 
for Buffalo. A resolution to that effect 
was adopted. The members were urged to 
refuse to sign contracts for telephone 
service at the new rates until those rates 
have been finally acted upon by the Public 
Service Commission. The Genesee St. 
Business Men’s Association and the Jeffer- 
son St. Business Men’s Association, to 
which several of the jewelers belong, are 
also opposing the rates, which are said to 
be prohibitive for business places. 








The jewelers of Trenton, N. J., held an 
enthusiastic meeting one evening recently 
at the rooms of the Chamber of Commerce, 
under the auspices of the jewelers’ section 
of that organization. George E. Fort, 
chairman of the jewelers’ section, presided 
at the session and among other matters of 
importance discussed was that of estab- 
lishing a schedule of rates for repair work. 
Two committees were appointed to investi- 
gate the feasibility of this proposition. 
One will investigate the watch repairing 
end, and is composed of John Harris, 
George R. Custer and Karl Weidel, and 
will report on jewelry repairs. The latter 
comprises Charles H. Leonhardt, Maurice 
J. Gutovitz and Albert J. Jackson. These 
committees were instructed to file their 
respective reports at the next meeting. 








CONFESSES GUILT 


Meyer Hecht Is Convicted of Grand Larceny 
and Admits Guilt When Arraigned 
for Sentence 


Meyer Hecht, 18 years of age, was con- 
victed of grand larceny in the first degree, 
last Friday afternoon, before a jury in 
Part Six, of the Court of General Sessions, 
New York. This verdict was reached after 
a trial lasting two days, and after the jury 
had been out a little over an hour. He 
was charged with stealing $4,500 worth of 
loose diamonds from the manufacturing 
jewelry establishment of Leblang & Cohen, 
71 Nassau St., June 1, last. 

About 3.30 p. m., last Friday after the 
jury had brought in its verdict, Hecht was 
asked if he had anything to say before 
sentence was pronounced. Hecht was silent 
for a few minutes, and then Judge Mul- 
queen asked him to confess and tell where 
he had hidden the stolen property. At this 
point Hecht broke down and confessed that 
he had robbed the establishment of Leblang 
& Cohen, 71 Nassau St., but that he had 
lost the gems in his flight. 

Judge Mulqueen then committed the pris- 
oner to the Tombs for a week, to investigate 
his character and see if some of the lost 
property could not be returned. 

The trial of Hecht began last Thursday 
morning. A jury was quickly selected and 
the State opened its case. The first witness 
was Ben Cohen, now a member of Ben 
Cohen & Bros., but formerly of Leblang & 
Cohen, 71 Nassau St. 

Mr. Cohen testified that on June 1 last he 
was passing from the factory to the office, 
when he saw a young man, whom he later 
identified as Hecht, at the safe. He asked 
him what he wanted and the man, who later 
proved to be Hecht said that he was look- 
ing for a “Mr. Keller.” While Mr. Cohen’s 
attention was diverted for a few minutes, 
Hecht slipped from his grasp and ran from 
the office. At this point Mr. Cohen cried 
for help, and his brother Michael Cohen 
chased the thief. 

Michael Cohen was then put on the stand 
and he testified to chasing the thief down 
two flights of stairs until his arm was 
caught on the baluster of the stairway and 
wrenched. This necessitated his abandon- 
ing the chase, and the prisoner escaped. 

At this point the prosecution sprang a 
surprise by placing the defendant’s cousin 
on the stand. David Hecht testified, under 
questioning, that the prisoner had told him 
of his escapade on June 1 last. The pris- 
oner was prompted to tell the story to his 
cousin by the loss of a scarf pin, which his 
cousin had loaned him. 

The testimony of Carl Hester was then 
taken. Mr. Hester, who is a diamond 
setter, testified that he was in the office when 
the prisoner made the robbery. He also 
identified the man who stole the diamonds. 

The testimony of three police officers who 
succeeded in arresting Hecht, after the 
sensational robbery was then taken. The 
oficers who testified were Lieutenant 
Michael Collins, Detective Sergeant Charles 
Savage and Traffic Officer Daly. 

After this the prosecution ended its case. 
The attorney for the defendant then made 
a motion to dismiss the indictment on the 
ground that inefficient evidence had been 
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set up by the prosecution. This was denied 
by Judge Mulqueen and the defense opened. 

Meyer Hecht, who was the only witness 
for the defense, was then put on the stand. 

In his testimony the prisoner set up an 
alibi, alleging that he was in Brooklyn on 
June 1. To substantiate this alibi, the de- 
fense introduced the testimony of a soldier, 
who is in one of the army camps in the 
United States. This testimony, of the 
soldier was to the effect that Hecht was 
in the company of the soldier in Brook- 


several 


times. 





a = 


May 22, 1918 


lyn, on the day the robbery was co 
Under cross examination, Hecht 
that he had been arre 


In 1917, while under indictment 
diamond robbing charge, he was Convicted 
of petty larceny in the Court of 
Sessions, New York and sent to the Ne 
Hampton Reformatory, where he served - 
eight month term. " 

After this cross examination, Judge Myl- 
queen made a short charge to the jury 








Toronto, Can., May 16.—The monthly report of the Trade of Canada for 
1917, gives the value of imports for home consumption in the 


as follows: 


Clocks, time recorders, clock and watch 
keys, clock movements and clock cases... United 
United States ...... 
France 


: chuwan een kee vacua awoken eke United Kingdom ... 
United States 


France 


Watch cases and parts thereof, finished or #2 2  }}»© 
unfinished bb O6.4.0 6 @ 6 66804048885 SE Os oe we United Kingdom er 
United States 
Switzerland 
Other countries .. 


> Totals eececece 
thereof, finished or unfinished, including 
winding bars and sleeves............... Wnited Kingdom 
United States 
ee ee 


“es e*®ee ete ete 


Jewelry, Th O<;. DP. cc ecccccseccceessesess coe United Kingdom oe 
United States 
a res 
Switzerland 
Other countries .... 


Totals 
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Electro-plated ware and gilt ware, n. 9. D.-Tyniteq Kingdom 


United States 
Other countries .... 


*e ev # © 


Sterling or other silverware, n. 0. p....-- aleed Kiandom 


United States 
Other countries .... 


Totals 


Other manufactures of gold and _ silver, 
Se eT ee an 
P United Kingdom ... 


United States 
Other countries .... 


e*eeeeeeeeer 


Totals 


unset 


Diamonds, = 7 
United Kingdom ... 
United States 


Totals 


Precious stones and imitations thereof, not 
mornted or set, and pearls and imitations 
thereof, pierced, split, strung or not, but 


not set or Mounted..........cecccceece United Kingdom ... 


United States 
France 
Other countries .... 


Totals 
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Kingdom.... 
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1916. 1917. 1916. 1917 
Dollars, Dollars. Dollars. Dollars 
__ 565 114 5,507 1,31] 
36,858 40,962 398,633 435.543 
he ewrne l 1,361 14] 
19 440 448 6,439 
37,442 41,517 405,949 443,434 
615 1,310 16,817 11,287 
1,784 913 11,344 6,613 
38 1,868 1,048 2,058 
4,614 2,468 61,140 53,001 
naires seven 73 
7,051 6,559 90,349 73,032 
997 115 5,527 1,575 
5,953 9,742 54,209 79,116 
6,873 2,860 61,592 38.073 
244 36 we 
14,067 12,717. 121,926. 118.764 
1,208 2,003 42,286 26,640 
72,334 68,725 651,831 619,762 
4,128 pubiiiienss 11,231 18,281 
50,973 42,126 487,187 409,927 
si vee annette 784 
128,643 112,854 1,192,535 1,075,394 
5,322 1,385 81,385 33,447 
78,277 66,352 655,811 619,847 
765 394 9,232 5,794 

99 cue 822 843 

495 277 2,118 3,320 
84,958 68,408 749,368 663,251 
12,088 5,045 102,961 45,340 
14,957 10,000 131,625 73,037 
814 6,020 3,617 
27,859 15,054 240,606 121,994 
9,960 2,376 59,594 41,789 
5,645 5,462 46,323 40,681 
270 ineees 717 128 
15,879 7,838 106,634 82,598 
864 234 4,688 1,778 
2,720 1,525 15,032 11,262 
106 753 145 
3,690 1,759 20,473 13,185 
70.800 117,233 968,776 800,934 
70,800 117,233 969,010 800,934 
2.574 2,169 51,185 38,499 
21,832 6,021 69,112 40,283 
3,233 4,854 28,351 37,162 
455 2,171 13,942 14,451 
28,094 15,215 162,590 130,395 
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and Open Your Pocketbook to the Red Cross. 
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The “Distinguished Service” Medals Awarded 
by the United States for Unusual 
Bravery and Gallantry 





HROUGH the courtesy of the Bailey, 
T Banks & Biddle Co., Philadelphia, we 
are enabled to publish herewith photo- 
reproductions of the “distin- 
guished service’ medals of the United 
States of America. Probably no decora- 
tions or medals at the present time have 
such a prominent place in the interests of 
the public as these four which are re- 
spectively the medal of houor, the distin- 
guished service cross (second issue), the 
distinguished service medal, and the dis- 


graphic 


MEDAL OF HONOR 


Hun Government to commemorate the 
murder of the victims of the Lusitania in 
the sinking of that ship. There were also 
Mexican service badges of the army and 
navy and various other badges and war 
medals of the British and Canadian Gov- 
ernments, also the insignia of the Order 
of the Garter of England, as well as im- 
portant American societies and orders. 

Of all these, however, the widest inter- 
est to the people of this country, particu- 
larly from the standpoint of the conditions 
under which they are presented were the 
American medals of honor and distin- 
cuished service crosses. They are illus- 
trated herewith in a way that shows their 


DISTINGUISHED SERVICE CROSS 


© BAILEY, BANKS & BIDDLE CO. 
PHILADELPHIA 


tinguished service cross of the first issue. 

The Congressional medal of honor, adopt- 
ed in 1904, is awarded for extreme valor and 
heroism. The distinguished service cross 
and medal of the United States are given 
for service abroad and are equivalent to 
the English D. S. O. and the French 
Croix De Guerre. 

These notable medals were prominent in 
a display of 2,000 medals, insignia and 
badges of the various countries made by the 
Bailey, Banks & Biddle Co., at their store, 
1220 Chestnut St., last week. The display 
contained many foreign orders that are not 
in the collection of the United States Gov- 
ernment, and many decorations never be- 
fore exhibited in this country. 

Interest also attached to a German 
Lusitania medal which was struck by the 


SECOND ISSUE 


artistic qualities as products in gold and 
silver. The illustrations show the medals 
in the exact size and are from copyrighted 
photographs loaned for this purpose by the 
Bailey, Banks & Biddle Co. 








L. Megede, Richmond, Mo., has taken his 
son, Louis D. Megede, into partnership and 
the firm now reads L. Megede & Son. This 
is one of the oldest business establishments 
in Richmond, and the changing of the firm 
name is only repeating history. It was that 
way for many years until the death of Mr. 
Megede, Sr.’s, father. He has now taken 
his son into partnership and restored the 
old firm name, but this change it is an- 
nounced means no change in the present 
policy of the firm. 


The Soldier in the Trenches Would Tell You, Give, Give, Give. 
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DEATH OF J. VICTOR CHRISTL 





Newark Jeweler Passes Away After a Long 
Illness 


Newark, N. J., May 17.—Funeral ser- 
vices were held last Wednesday, for J. 
Victor Christl, who died from _ heart 
disease on May 13, at his home, 16 
Orchard St. He had been ill about five 
months. 

In January he went to Florida in hope 
of regaining his health. He returned to 
Newark in March, and had been ill in bed 
ever since. Mr. Christl was superintend- 
ent of the jewelry factory of John N. Tay- 





DISTINGUISHED SERVICE CROSS 
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lor, Inc., of this city, and was a brother of 
Harry O. and Julius E. Christl, of Christl 
Bros., retail jewelers, at 184 Market St. 

Mr. Christl was born in the Clinton Hill 
section of Newark. He attended the gram- 
mar and high schools. He entered the 
jewelry business with his father, Joseph 
Christl, who is now 93 years old and re- 
tired. Later he was with Krementz & Co., 
and later started in business for himself 
at Mulberry and Chestnut Sts. Afterward 
he went with Eugene Unger and the lat- 
ter’s son in Plane St. He was engaged as 
superintendent of the Taylor plant about 
five years ago. 

Mr. Christl is survived by his widow, 
two brothers and father and three sisters, 
one of whom is Mrs. Thomas H. Krementz. 

Burial was in Farmington, Me. 
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Second American Red Cross War Fund Campaign 





Reports from Various Sections Show Jewelers Hard at Work—New York Jewelers Open Headquarters in Silver. 
smiths’ Building—General Committee Believes Fund Will Be Greatly Oversubscribed. 
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The second war fund campaign of the 
American Red Cross opened Monday, 
following parades throughout the country, 
and the call for $100,000,000 in one week 
is being answered on all sides. The jew- 
elry trade of the country is determined to 
do its share. The Atlantic division and 
the Greater New York quota is one-quarter 
of the amount to be raised, $25,000,000. 
Early returns from all parts of the country 
indicate that the subscriptions will total 
nearly 50 per cent more than the American 
Red Cross asks for. “Give Until Your 
Heart Says Stop” is the watchword, and 
the whole country is on its toes to rally to 
the call. 

Aided by the President’s presence in 
New York, his address at the Metropolitan 
Opera House, and the fact that he marched 
in the monster Red Cross parade last Sat- 
urday, the American Red Cross Second 
War Fund in the metropolitan district was 
given a good start, and from early reports 
is well on its way to an oversubscription. 

More dramatic and thrilling than any 
demonstration witnessed in this city since 
the war began was the unexpected appear- 
ance of President Wilson at the head of 
the Red Cross parade on Fifth Ave. on 
Saturday. Scheduled to review the pro- 
cession from the grand stand, the Presi- 
dent, without making his plan known be- 
forehand, went to the head of the parade 
at the last moment, and for a distance of 
two miles appeared before the eyes of 
cheering multitudes as the most conspicu- 
ous figure of a soul-stirring spectacle. If 
he risked all the hazards involved in such 
a procedure, he gripped the heart of the 
city through the courage and strength of 
conviction which led him to adopt such a 





method of proclaiming that the cause of 
the Red Cross was his cause and the na- 
tion’s cause. 

The cheers that rang out to him as he 
tramped down Fifth Ave., a daring figure 
in the foreground of the 70,000 persons 
who followed him, were cheers of such 
deep admiration that their meaning could 
not be mistaken. On every side, in the 
throngs of men and women who gazed at 
him with sparkling eyes, there was the 
manifest conviction that “he had the coun- 
try with him.” Bowing frequently to the 
right and left, President Wilson appeared 
by the expression of enthusiasm and pleas- 
ure on his face to find the experience 
every bit as thrilling as did the spectators. 

The jewelry trade of New York is fully 
organized for a most thorough campaign 
in the trade, and is determined to receive 
the largest amount of subscriptions ever 
received in the trade for the greatest cause 
in the world. The trade has been divided 
into 17 divisions, each having a captain. 
The chairman of the jewelry trade com- 
mittee is Harry C. Larter, “The Mayor oi 
Maiden Lane,” and Harry P. Dickinson is 
the secretary. The team captains of their 
respective divisions are as follows: E. B. 
Lapham, captain of the clock trade; Lee 
Reichman, captain of the stone dealers and 
importers; W. E. Ward, captain of the 
eastern manufacturers’ New York office di- 
vision; W. T. Gough, captain of the offices 
of the gold jewelry manufacturers; Milton 
L. Ernst, captain of the jewelry manufac- 
turers’ division; Harry M. Brison, captain 
of the jewelry case manufacturers’ divi- 
sion; Leo Wormser, captain of the optical 
trade’s division; J. Mehrlust, captain of 
the platinumsmiths’ division; William C-. 


ee, 


Weber, captain of the repairers’, engravers’ 
enamelers’ and watchmakers’ division; Jo- 
seph D. Little, captain of the retail jewel- 
ers’ division; David Belais, captain of the 
refiners’ division; Robert Loch, captain of 
the silversmiths’ division; J. F. Renner 
captain of the trade papers’ division; Er. 
nest J. Munch, captain of the tool] makers’, 
die cutters’ and dealers in jewelers’ mate- 
rials’ division; J. Warren Alford, captain 
of the watch movements and case manufac- 
turers’ division, and I. C. Jones, captain of 
the wholesale jewelers’ division. 

Harry C. Larter, chairman of the jewel- 
ers’ committee, whose aim it is to go “over 
the top” for over $100,000, in an interview 
with a JEWELERS’ CIRCULAR reporter, said: 
“The inspiring visit from the President of 
the United States last Saturday, during 
which he marched in the monster parade, 
and the enthusiastic response he received 
at the Metropolitan Opera House, started 
the campaign of the Red Cross Second 
War Fund. The jewelry trade committee 
is very gratified with the trade’s showing 
in the early part of the campaign, and is 
determined to make a fine showing. We 
are aiming to receive subscriptions from 
not only every firm but every individual 
employe in the trade. One hundred per 
cent efficiency is our motto. We expect to 
go over the top for the largest amount ever 
collected from the trade for so worthy a 
cause.” 

A meeting of the captains of the drive 
was held last Thursday afternoon at the 
Drug Club, 100 William St., where plans 
for organization were made. A final meet- 
ing of the captains and lieutenants was 
held last Friday afternoon at the Red Cross 
headquarters of the jewelry division, 15 
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‘Maiden Lane, at which Chairman Larter 

esided. The meeting was addressed by 
r Cc. Green, who is a member of the ad- 
sieor¥ committee of the Industrial Division 
of the Second Red Cross War Fund. Mr. 
Green advised the members of the commit- 
tee how best to proceed in securing sub- 
scriptions, and gave the members last min- 
ute advice on technicalities of the campaign. 

This was followed by an inspiring ad- 
dress of the chairman of the committee, 
Harry C. Larter, who urged not only 100 
per cent subscriptions but 100 per cent effi- 
ciency, and asked that all captains report 
once a day at 12 o’clock noon to the com- 
mittee’s headquarters, which is at 15 
Maiden Lane. Factory meetings are 
planned throughout the trade during the 
aveek. 

“Come on, Greater New York! Let Us 
Show the Whole World That Its Biggest 
City Has the Biggest Heart.” With this 
slogan in mind, the jewelry trade in the 
frst few days of the campaign showed in 
its work that it is determined to uphold 
the honor of not only New York but also 
the high record of the jewelry trade in 
similar campaigns. 

Team Captain Submits First Reports at Noon 
Day Luncheon 

A meeting of the captains of the New 
York jewelers’ teams in the second Red 
Cross drive was held yesterday at 12.30 
p. M. at the Drug Club, 100 William St., 
for the purpose of reporting the progress 
made thus far. After an excellent luncheon 
during which different phases of the cam- 
paign were discussed, Harry C. Larter, 
general chairman of the jewelry trade divi- 
sion, requested the team captains to give 
personal checks when they received cash 
contributions and then attach cards to the 
checks 

Instructions were given regarding the 
listing of small contributions under $1. Mr. 
Larter saying that while the .large con- 
tributions were greatly appreciated the em- 
ployes of the different concerns who are 
financially unable to contribute so liberally 
must not be forgotten. 

Mr. Larter then read a partial list of 


subscribers up to Tuesday noon. The list 
follows: 
Elgin National Watch Co. (through 

New York office)................ $5,000 
Edward Holbrook, Pres. Gorham Co. 2,500 
cc oS 2,500 
Beeeem Wane & CO... 6... 0. ckecssees 1,000 
Hipp Didisheim ................... 1,000 
Untermeyer Robbins Co........... 1,000 
mn @ BM. Kahn & Co.........-..00. 1,000 
ae rere 1,000 
Albert! Lorsch & Co..............-- 1,000 
i, WH WOO, ous eccavadeacweees 1,000 
Reichman Bros. ............eeeeeee 1,000 
Dy ie. WOOO GB SOMi on cc cccscccccces 500 
Wm. S. Hedges & Co.............. 500 
Zimmern Rees & Co...........0000. 500 
Zach Oppenheimer Co.............. 500 
"Wm. I. Rosenfeld..............000 500 
ME, oo es een kauiesunaiuen 500 
Isaac Friedenheit ................. 500 
Monroe Paris & Co.............005- 300 
ee re 250 
Marchand Bros. Co..............06- 250 
Wormser & Mayers............0.8: 250 
Kastenhuber & Lehrfeld............ 250 
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Byron L. Strausburger & Co........ 250 
Goldsmith Bros., Refining Co....... 250 
Se SL GE GAR ov sc dev.co cede 250 
ES ae re 200 
Le NR ban ve redemesewaces 200 
ee rere 200 
a nee 150 
Saunders Meurer & Co............. 150 
I ako cee tece ew ae 150 
EY Se de ccueuwaedewnwes 150 
Omemwa Watch Co........ccccccccss 100 
EET TE 100 
re MS iis tenewweens 100 
Bevom L.. Strasberpets........ccies- 100 
Ns ep inddeuss wanes 100 
SC PE 6 oc kadwhevaedKae save 100 
OS ere 100 
Henry Bodenheimer & Co........... 100 
H. Z. & H. Oppenheimer........... 100 
FT eT T eT ree 100 
Mendes Cutting Factory........... 100 
Maer Knox & Bernheim............ 100 
Chas. Hi. Coumant @ Bro... ......... 100 
DOUOEOWEE TGR. oo sc cc csccccsvess 100 
Ne NN oo ed aide ck we Roos“ 100 
Schenck & Van Haelen............ 100 
Ph: A ar veiddevarederdowes 100 
Ss i dick ieacehenwken 100 


A report was then received from the fol- 
lowing captains on 100 per cent. concerns 
as follows: 

Captain Reichman — Fred Kaufman, 
Reichman Bros., S. L. Van Wezel, A. Pres- 
sel & Co., Z. A. Oppenheimer, Ludwig Nis- 
sen & Co., Henry Green, Josef Polak. 

Captain Wormser—F. A. Hardy & Co., 
King’s Optical Shop, John Scheidig & Co., 
Julius King Optical Co. 

Chairman Larter—Larter & Sons, Key- 
stone Watch Case Co. (Material Dept.). 

Captain J. Warren Alford—B. A. Ballou 
& Co. 

Captain I. C. Jones—H. A. Groen & Bro., 
C. G. Alford & Co., J. M. Miller Co., John 
Kaeser & Co., Lewy & Cohen, F. & B. 
Lowenthal Co., Inc., J. Freudenheim & 
Sons, William J. Ward Co., Charles F. 
Kees, F. N. Nauman, H. N. Eliassof, J. 
Macher, Lissauer & Co., L. W. Rubenstein, 
Emanuel Bacher, Webber Lisson Co., O. 
Maire & Co. 

The. captains present at the. meeting 
were: H. C. Larter, Lee Reichman, Leo 
Wormser, Milton Ernst, David Belais, 
W. H. Tarlton, Everett Ward, Harry M. 
Brison, W. T. Gough, J. Warren Alford, 
I. C. Jones and E. B. Lapham. 

After it had been announced that another 
luncheon is to be held next Friday at the 
same time and place, the meeting ad- 
journed. 











Buffalo Jewelers Aiding in Red Cross 
Fund Drive 


Burra_o, N. Y., May 20.—The downtown 
jewelry stores were decorated in honor of 
the Red Cross parade Saturday afternoon. 
Many thousands were in line. 

Buffalo is asked this week to raise a 
quota of $1,500,000 for the Red Cross, al- 
though the aim already is to have the total 
subscription exceed $2,000,000. 

The final record which the local jewelers, 
optometrists and pawnbrokers made in the 
Third Liberty Loan is inspiring these trades 
with enthusiasm in the present Red Cross 
drive and many of the jewelers are taking 
an active part in the work. 


Uphold the Hands of the Workers Who Ease the Pain of Our Boys. 
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Pittsburgh Jewelers Helping to Raise City’s 
Quota of $4,000,000 in Red Cross 
Campaign 

PITTSBURGH, Pa., May 16.—Everything is 
ready in Pittsburgh for the big Red Cross 
drive and the jewelers will have an active 
part in the movement. The committee of 
jewelers already appointed to solicit sub- 
scriptions among the trade includes S. W. 
Weinhaus, Sam F. Sipe and Francis A. 
Keating, the latter of the Grogan Co. All 
of these men have done splendid work in 
previous campaigns and also in the selling 
and placing of thrift stamps among the 
jewelers of the downtown section of Pitts- 
burgh. 

Pittsburgh has been asked this time to 
give $4,000,000 as its quota to the $100,- 
000,000 fund. The city will be blocked out 
as far as the jewelers are concerned and 
everyone will be expected to give liberally 
of their mite to this cause. It is declared 
that the jewelry trade has been particularly 
profitable and it is desired that the mer- 
chants be as liberal as they can for this 
most humane of all movements in the in- 
terest of the war. 

As a start the jewelers are giving up their 
windows for advertising matter and in other 
ways taking an interest in helping to swell 
the fund in this city. The giving will not 
be limited to the members of the firms but 
the employes will also be asked to contri- 
bute. 





Providence Jewelers Working to Help Raise 
Red Cross War Fund 

ProvipENCE, R. I., May 18.—The princi- 
pal activity in connection with the various 
and numerous war welfare movements the 
past week was the preliminary arrange- 
ments for the great drive to raise $850,000, 
which is the apportionment of the $100,- 
000,000 national fund for the Red Cross 
that has been designated as Rhode Island’s 
quota. 

William A. Viall, superintendent of the 
Brown & Sharpe Mfg. Co., is State chair- 
man, and a number of the prominent man- 
ufacturing jewelers have -been named as 
members of the several teams for the work 
in this city. Woodward Booth, manager 
of the New England Manufacturing Jew- 
elers’ and Silversmiths’ Association, is 
chairman of one of the teams, and among 
the members of the teams are the follow- 
ing: Edgar C. Lakey, of B. A. Ballou & 
Co., Inc.; Erling C. Ostby, of the Ostby & 
Barton Co.; Walter Griffith, of R. L. Grif- 
fith & Son Co.; Howard D. Wilcox, of D. 
Wilcox & Co.; John B. Godvin, Newton 
P. Hutchison, of Hutchison & Huestis; 
Maurice J. Karpeles, of Low-Taussig-Kar- 
peles Co.; Myles B. Preston; Ellis W. 
MacAllister, of the Irons & Russell Co.; 
Henry Wolcott, of the Wolcott Mfg. Co.; 
George C. Rueckert, of Rueckert Mfg. Co. 

Included in the corps of workers and 
speakers that are attending public meetings 
of every description to secure the desired 
contributions are: Col. H. Anthony Dyer, 
director of the ‘Tilden-Thurber Corp.; 
Frederick D. Carr, secretary of the Ostby 
& Barton Co., and Jerome Fitz Gerald: 
Henry Fletcher, treasurer of Fletcher-Bur- 
rows Co.; E. Merle Bixby, superintendent 
of the silver department of the Sheward 


‘Co. 
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Texas Retail Jewelers Meet at Dallas 








Members of State Association Hold Two Days’ Conclave—Trade Topics Dis- 
cussed and Officers Elected—Convention Followed by a Banquet. 














Dattas, TEX., May 16.—The Texas Re- 
tail Jewelers’ Association adjourned here 
Tuesday after a two days’ successful ses- 
sion. The attendance was smaller than it 
has been during the preceding two years, 
but there was much interest in the conven- 
tion. 
Dallas was chosen as the place for hold- 
ing next years’ convention, which will be 
in May. 

The following 
President, H. E. 


were elected: 
Marshall; _ vice- 


officers 
Pelz, 





ARTHUR A. EVERTS, MEMBER OF A. N. R. J. A. 
EXECUTIVE COMMITTEE, WHO SPOKE 
BEFORE THE CONVENTION 


president, B. T. Burgess, Wichita Falls; 
secretary, W. E. Morefield, Waco; treas- 
urer, Elbert Studer, Waco; delegate to na- 
tional convention, W. B. Kinne, Gaines- 
ville. 

The convention was welcomed Monday 
morning by Judge John F. Murphy, repre- 
senting Mayor Joe E. Lawther, and the 
address of welcome was responded to by 
C. B. Pittman, of Ennis. 


ADDRESS OF W. B. KINNE 


At the afternoon session W. B. Kinne, 
of Gainesville, delivered the annual ad- 
dress, discussing present conditions in the 
jewelry business and the prospect of the 
future. 

“The jewelry business is better now 
than it was before the war,” he said, “and 
I predict it will keep growing better for 
years to come. Many people are buying 
jewelry to give to soldiers to take with 
them to training camps and to France. 
This is a business which has never come 
to us before, and the jeweler who has pre- 
pared for such a business is a wise jewel- 
er. Jewelers do not look upon jewelry 
as a luxury but as necessities, and are do- 
ing their best to make business continue 
‘as. usual’.” 


ADDRESS OF EDGAR L. PIKE 


Edgar L. Pike, of Dallas, former presi- 
dent of the association, spoke on “The 
Necessity of the Jeweler Being Alive Dur- 
War Times.” 

‘T have observed that jewelers are taking 
an active part in the war work of the 
country,” he said. “The jewelers’ busi- 
ness may not be an absolute essential to 
the carrying on of the war, but it is a 
necessary business and will continue.” 

Ben Hammond, of San Antonio, spoke 
on “The War Tax on Jewelry,” and E. H. 
Pelz, of Marshall, on the “Benefit of Co- 
operation in the Jewelry Business.” Short 
talks were also made by Henry Iverson, 
of Corsicana, and Arthur A. Everts, of 
Dallas. 

At Tuesday’s session, D. H. Keene, of 
Fort \Worth, spoke on the “Abuses of Free 





EDGAR L. PIKE, AN EX-PRESIDENT OF THE ASSO- 
CIATION, WHO DELIVERED AN ADDRESS 


Engraving’; R. A. Terrill, of Dallas, on 
“Optometry,” and Will Shuma, of Galves- 
ton, on “The Jewelry Store as a Neces- 
sity.” 

The following others made short ad- 
dresses: T. V. Murray, of Dallas; W. A. 
Methvin, of Fort Worth, and G. W. Hal- 
ton, of Fort Worth. 

Arthur A. Everts, first vice-president of 
the National Association, spoke on the 
‘Relation of the National Association to 
the Retail Associations.” 

ADDRESS OF JOSEPH MAZER 

The principal address of the convention 
was made by Joe Mazer, of New York, a 
member of the national association. His 
address dealt largely with the way the war 
is affecting the jewelry business. 

“All jewelers should accept Liberty 
Bonds as legal tender,” said Mazer. “The 
acceptance of bonds will help business, and 
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by keeping bonds in circulation their value 
will be increased. Some people believe to 
the contrary, but I believe the more they 
are circulated the greater the demand will 
be for them. Business is not as usual now, 
but is very unusual, and we must all real- 
ize that fact.” 

Mr. Mazer scored the practice of one 
jeweler underselling another, saying it is 
mean and contemptible, and there should 
be co-operation between business men and 
not competition. 

A banquet was given at the Adolphus 





JOSEPH MAZER, WHO ADDRESSED THE TEXAS 
JEWELERS 


Hotel by the Dallas 
after the convention. 


wholesale jewelers 








Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 
Selling Price. 

Date. London, .999 Basis. 
hi es eo 48% 101% 
eb i eee mens 48% 101% 
Me Ot 4iekeecunesadenas 48% 101% 
ie 6iinieead cameos 48% 101% 
I. diol ah el cate nn tate Holiday 101% 
ee ree Holiday 101% 








A man who gave the name of “Sergeant 
Charles Armstrong,” succeeded in passing 
a bogus check, at the store of E. C. Albert- 
son, Bridgetown, N. J. The swindler en- 
tered the Albertson store two weeks ago 
and selected a military wrist watch, for 
$13.50. He presented in payment a pay 
check for $48. After Mr. Albertson showed 
the check to a local soldier, and was told 
that it was the proper form, he accepted it 
and the soldier got the wrist watch and 
the change. Shortly thereafter Mr. Albert- 
son received the check marked “N. G.” The 
bank also stated that this was the 50th 
check that had been issued by the same 
man and for the same amount. Readers 
of THE JEWELERS’ CIRCULAR will remember 
that several weeks ago two jewelers in 
Bayonne, N. J., were victimized by the 
same man, and are warned to be on the 
lookout for him. 


If You Cannot Give Your Time or Your Service, Give Your Money to The Red Cross. 
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The Kiefer-Smith Co., 61 Arlington St., 
has dissolved partnership. 

Carl Hoffman, 81 Springfield Ave., retail 
jeweler, is ill in a hospital. 

The Berman Mfg. Co., manufacturing 
jewelers, are now located at 50 Walnut St. 


Walter S. Noon is on a trip through the 
middle west in the interest of his concern, 
Clark & Noon, Inc. 

Lowenstein & Co., Inc., manufacturing 
jewelers, now occupy the quarters formerly 
occupied by Gorman Bros., at 50 Walnut 
St. 

Louis Bonet has retired from the Triangle 
Ring Mfg. Co., 38 Crawford St. The busi- 
ness will be continued by the remaining 
partners, J. W. Frank and B. Altschul. 

Benjamin Lubin, formerly of Lubin Bros., 
but recently in business for himself in 
Market St., has been called in the draft. 
While away his brothers will conduct his 
business. 

Gorman Bros., manufacturing jewelers, at 
50 Walnut St., has gone out of business. 
David Gorman, the active head of the con- 
cern, is now with Long & Koch, manufac- 
turing jewelers, at 126 South St. 

Philip Osborne Hoag, son of Chester R. 
Hoag, vice-president of the Whitehead & 
Hoag Co., has enlisted in the marine corps 
as a private. He has had some military 
training in school. He is 19 years old. 

Nathan Bilder, a Newark lawyer, ad- 
dressed the Young Men’s Business Club 
on “Cause and Effect in Bankruptcy.” He 
explained the care which should be taken 
by business men to avoid the entanglements 
which lead to bankruptcy. 

Fred H. Feiger is visiting the trade 
through the far west in the interest of 
his concern, F. & F. Felger, 42 Marshall St. 
William Pfleuger is on a trip through the 
middle west for the same concern. F. C. 
D. Bonnor has been visiting the trade in 
Philadelphia for the company. 

Mr. and Mrs. Sidney T. Holt, Girard PL, 
have returned from the Pocono Mountains, 
where the former went trout fishing. Mr. 
Holt also took a short trip to Chicago. Mr. 
and Mrs. Holt will open their Summer 
home in Belmar, on the New Jersey coast, 
later in the month. Mrs. Frank Holt will 
also go to Belmar soon for the Summer. 

A. M. Salazar, of New York, formerly a 
member of the Brazilian Consulate staff at 
Washington, at a dinner at the Hotel 
Robert Treat, attended by Newark men in- 
terested in the export and import trade 
with Latin America, told some of the un- 
usual advantages the South American trade 
field offers to the people of the United 
States. 

Barnett & Co., Inc., manufacturing 
jewelers at 15 Kirk Pl., have gone out of 
business because the two active members of 
the concern have been called in the draft. 
They are Joseph G. Barnett and Herbert Z. 
Steiner. The men are not yet actually in 
service, but knowing that they will be soon, 
as they have received Al classification, they 
did not deem it wise to continue business. 

Newark manufacturing jewelers who deal 
in platinum goods have been notified of 
the government’s requisitioning of platinum: 
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and have been filing their returns as re- 
quested. There is some misunderstanding 
among them as to certain features of the 
order, and several have written to the gov- 
ernment for enlightenment on these points. 
There is a desire to aid the government 
in every poss:ble way, regardless of any 
hardships that the order may work person- 
ally. 

J. Austin Granberry, of the J. Austin 
Granberry Co., who broke his left hip in a 
fall on Feb. 23, is steadily improving and 
is able to be up and around some, though 
he is not yet able to go down stairs. The 
bone has healed perfectly, but Mr. Gran- 
berry is not yet strong enough to get about 
much. He will be downstairs within a few 
days, however, and in a couple of weeks 
will probably be able to get out of doors. 
The concern has moved its office and fac- 
tory from 306 Market St. to 9 and 11 Kirk 
Pl. Charles F. Willeman is now on a trip 
covering the western territory usually cov- 
ered by Mr. Granberry. 

Employes of the different factories of 
Newark have organized for the second 
Red Cross war fund campaign. Pre- 
liminary plans were made at a meeting at 
which representatives of both employers and 
employes were present. According to the 
plan proposed all employes who subscribe 
will be asked to allow the plant manage- 
ment to deduct 10 cents a week from their 
pay envelopes for a period of one year. 
Notices in such cases will be inserted in the 
envelopes and will constitute receipts for 
the employes who desire to have money 
taken out. In plants where thrift stamp 
clubs have been established these organiza- 
tions will be used to aid the Red Cross. 

At the annual meeting of the Jewelers’ 
Benevolent Society held in Christian Lutz’s 
Hall, reports of the year’s activities were 
given, and officers for the ensuing year were 
elected. According to the reports the dues 
for the past year amounted to $3,219.95. 
The sick benefits paid amounted to $3,846.27, 
and the amount paid for death benefits was 
$1,550. During the year 10 men and one 
woman died. The society pays $150 death 
benefit for men and $50 for women. The 
society’s capital on hand is $12,497.69. The 
society has 326 members at the present 
time. It was reported that there was an 
unusual amount of sickness during the past 
Winter. The officers elected for the com- 
ing year were as follows: President, Chris- 
tion Berrer; vice-president, Philip Mutsch- 
ler; recording secretary, Otto Fuchs; 
financial secretary, Henry Mutschler; treas- 
urer, Godfried Krippendorf. All of these 
officers were re-elected except Mr. Fuchs, 
who succeeds H. Beisler. The trustees 
elected were Christian Lutz, Ernst Blaicher 
and H. Beisler. Members of the new 
finance committee are Messrs. Reinhardt, 
Uhl, H. Blaicher, Kaelber and Brenk. 








C. M. Hutchison, for the past 18 years 
connected with a number of jewelry con- 
cerns in Wheeling, W. Va., has joined the 
force of. the Auto Sales Co. and will be a 
special representative of the organization. 
For some time he has been with the J. B. 
Baum Co., jeweler in the Schmulbach build- 
ing, being secretary of that company. He 
has disposed of his interests in that busi- 
ness and in the future will be associated 
solely with the auto corporation. 
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Henry Terheyden is back from a buyin 

ton ¢ 
trip to New York and other eastern Points 

». W. Weinhaus and Mrs. Weinhays 
have returned from a_ pleasant trip to 
French Lick Springs. 

John M. Roberts of the John M. Roberts 
& Son Co. has gone to Atlantic City to 
recuperate from an attack of the grippe, 

F, D. Wermuth, New Matamoras, W 
Va., was in Pittsburgh last week and it ‘a 
reported that he intends to locate perma. 
nently in this city. 

T. James Fernley, advisory secretary of 
the National Wholesale Jewelers’ Associa. 
tion was in Pittsburgh last week calling on 
his friends in-the trade here. 

Philip Muth who is well known to the 
trade as an engraver and who enlisted and 
was sent to Fort Thomas has been trans- 
ferred to Camp Forrest, Georgia. 

Out of town merchants in Pittsburgh re 
cently included P. M. Ramsey, Parkers 
Landing; C. B. Charles, Donora; N, L 
Marsh, Sistersville and Clyde O. Alt, Knox. 

Harry H. Heeren is back from a trip to 
the Isle of Pines and while on the way 
back a coast submarine chaser he ays 
came up along side of his ship and cen- 
sured the officers for not giving the proper 
signal. 

Emanuel Grafner, of Grafner & Co., de- 
clares that the decision of the government 
to erect an ordnance plant on Neville Island, 
just below this city will prove of tremend- 
ous importance to the business men of 
Pittsburgh and that it will bring many 
thousands of persons to this city to help 
swell the population. 

The trade extension committee of the 
Chamber of Commerce will give its annual 
luncheon May 28 in the Chamber’s own 
dining room, but the members are not 
making a trip this year on account of the 
war. Sam F. Sipe is assisting in making 
arrangements for the event. The newly 
elected president of this organization which 
now has over 4,000 members is George S. 
Oliver, president of the Newspaper Print- 
ing Co., owners of the Chronicle Telegraph 
and the Gazette Times. 

Charles W. Roberts, who will be remem- 
bered as a member of the old firm of E. P. 
Roberts & Sons, in discussing the platinum 
situation with the representative of THE 
JEWELERS CIRCULAR says that he remembers 
that platinum sold at about $10 an ounce 
40 years ago. The jewelers here are mak- 
ing an inventory of the raw platinum in 
their possession as requested by the govern- 
ment and are ready to go along on any 
proposition desired, in the movement to win 
the war for they all say they want to see 
it end as soon as possible. It is said how- 
ever that there is not a very large amount 
of raw platinum on hand among the retail- 
ers in this city. 








On the night of May 16 a window in the 
jewelry store of Boasen Bros., Oklahoma 
City, Okla., was smashed and miscellaneous 
jewelry valued at $170 stolen. The show 
window was broken with a hammer and 
three gold bracelet watches and six fancy 
rings, set with semi-precious stones and 
pearls were included in the loot. 


HELP TAKE THE HORROR FROM WAR BY AIDING THE RED CROSS. 
























Urbon, 26 Gates St., South Bos- 

closed out his business. 

Sharkansky, Fall River, has en- 

d in the navy. “on business will be 
n by his mother. 

a rae etiard, ‘head of R. T. Hewit- 
son & Co., returned to business for a short 
while last week after an absence of 10 
weeks, owing to an operation. 

Lloyd D. Holton recently returned trom 
Atlantic City on furlough and called on 
many friends in the trade. He is study- 
ing to be a mechanic in the aviation corps. 

Robert M. Spence, in the transport serv- 
ice, has returned from France on a short 
furlough. Before enlisting he was em- 
ployed by the Chelsea Clock Co. He gives 
a good account of the efficient way in which 
the Allied navies are meeting the U-boat 
menace. 

Walter A. Perry, representing the Charles 
E. Hancock Co., Providence, who has been 
in a hospital in this city for three weeks, is 
now on the road again visiting the custom- 
ers in his old territory. Mr. Perry’s re- 
covery has been hailed with joy by his 
many friends. 

Recent buyers in Boston included S. M. 
Nathan, Fitchburg; A. E. Garnsey, San- 
ford, Me.; R. T. Mower, Lowell; B. D. 
Loring, Plymouth; William Swap, of Swap 
& Herbst, Lawrence; John E. Lunt, New- 
buryport; Mr. Brown, of Brown Jewelry 
Co. Newburyport; John J. Keefe, New- 
port, R. I. 

Harry F. Howe, who conducts two jewel- 
ry stores in Florida and Bethlehem, N. H., 
passed through Boston last week on his 
way to open the latter store for the Sum- 
mer season at this fashionable mountain 
resort. He is well known by the trade in 
this city and received a cordial welcome. 
John W. Eisman, Kansas City, lieutenant 
in the naval aviation corps, is now in Bos- 
ton for a course in machine gun instruc- 
tion at the Massachusetts Institute of 
Technology. Previous to this he under- 
went training at Pensacola. Last week he 
visited personal friends and associates in 
the jewelry trade. 

Plans for reorganization of the New 
England Watchmakers’ Club were dis- 
cussed at the monthly meeting in Franklin 
Union building. The committee has pre- 
pared several radical suggestions which it 
is believed will enhance the club’s useful- 
ness and develop the spirit of progressive- 
ness which is so much desired. Arrange- 
ments for the annual Summer outing will 
also be discussed. 

Having been notified that Lewis Berkley, 
formerly in the shipping room of the 
Thomas Long Co., has received his com- 
mission as a lieutenant with the American 
forces in France, his quondam associates 
this week sent him a composite letter of 
congratulation and encouragement. Each 
of 20 employes wrote a part of the letter in 
his or her own handwriting, giving it that 
personal and intimate touch which is mis- 
sing in a typed missive. 

A statement in the Boston Globe that the 
oldest jeweler in active service in Maine 
and “doubtless in New England” is A. G. 
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Blethen, aged 85, of Dover, who has been 


in business 58 years, has elicited the in- . 


formation from Reuben Spencer of Clare- 
mont, N. H., that he has been in business 
three years longer than Mr. Blethen. He 
says he is in his 86th year and goes to 
business daily. He and his wife celebrated 
their 6lst wedding anniversary last No- 
vember. 

Local manufacturers of platinum natur- 
ally feel very keenly the commandeering 
by the government of platinum, iridium 
and palladium, for it means a virtual ces- 
sation of their chief business. A little 
balm in gilead is found in the exception 
that manufacturers may use 25 per cent 
oi their present stocks by signing a waiver 
of all claims for compensation by reason 
of requisition. It is probable that only a 
few have a surplus supply, but it is certain 
that the majority have no reserve platinum 
on hand. 

The E. Howard Clock Co. has installed 
the following clocks recently: Four 
dial striking tower clock for the city hall, 
New York; combination master watch- 
man and secondary system, Masonic Hall, 
Trenton bank building, Trenton, N. J.; 
special mantel clocks for the McAlpin ho- 
tel annex, New York; ‘special master clock 
for the Mississippi River Power Co., Ham- 
ilton, Ill.; master and secondary clocks 
with program attachment for the Meredith 
College, Raleigh, N. C.; special watchman 
clock system for the Herreshoff Mfg. Co., 
Bristol, R. I.; master and secondary sys- 
tem for the John P. King Mfg. Co., Au- 
gusta, Ga.; special master clock for the 
Bailey, Banks & Biddle Co., Philadelphia. 

One of the most fashionable weddings in 
the jewelry trade during recent years took 
place in Roxbury, Saturday, when Miss 
Mary Alice Babcock became the wife of Asa 
Warren Armington, member of the Shreve, 
Crump & Low Co. Many business asso- 
ciates were among the guests and a large 
number of wedding gifts were presented. 
After the ceremony a reception was held at 
the home of the bride’s mother, Mrs. 
Charles Fenno Babcock, 24 Westminster 
Ave., Roxbury. Mr. Armington, head of 
the diamond department, has been asso- 
ciated with the company about 12 years, 
succeeding to his present position on the 
death of his father who died recently. He 
was made a director two years ago, and 
is regarded as an expert judge of precious 
stones. He is a graduate of Brown Uni- 
versity, and while there took a special 
course in lapidary science, which has pe- 
culiarly fitted him for the position he now 
holds. 








Jewelers Gold Bars Withdrawn and 
Exchanged at New York 
Week ended May 18, 1918. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $905,463.91 
Gold bars paid depositors............ 484,926.99 





BOD wH0sssgnwundeeencesonsues $1,390,390.90 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





RRS ashe nee ee $181,464.97 
OO iS cca cee led et 147,191.69 
Sl OE 3. cies dauscakavensssawenand 207,279.73 
ANTES RNIN 162,223.48 
BREE 16 sans pctcdnebiiadekadens 151,603.22 
RE TE SOT NN 55,705.84 

NN os is satetteieetuemed $905,463.91 
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Lancaster, Pa. 





The employes of the H. M. Musser silver 
plating works last week held an outing at 
Blossom Hill, Manheim township. 


Among recent trade visitors here were 
J. E. Ressler, Lititz; D. W. Gorrect, Mt. 
Joy, and Leo Henle and Louis Glick, New 
York. 

Miss Gunhilde Jette, the talented daugh- 
ter of Jeweler J. A. Jette, gave her first 
musical recital last evening at the Martin 
auditorium. 

John Walter Smith, a jeweler and dia- 
mond setter at John B. Roth’s establish- 
ment, has been called in the draft and will 
go to Camp Meade on May 25 with 288 
other Lancastrians. 

Edward J. Guilford, a department super- 
intendent of the Hamilton watch factory, 
presided over the commencement exercises 
on Wednesday evening, May 15, held by the 
St. Joseph’s Hospital Training School for 
Nurses. 

Robert E. Miller, former head of the ad- 
vertising department of the Hamilton 
Watch Co., and a son of its president, 
Charles F. Miller, was home last week on 
a furlough from the Ohio aviation school. 

Last week there was an exhibition in a 
show window of Wood’s jewelry store, a 
beautiful knit blanket of many colors and 
designs, the work of local Red Cross 
women. It was sold for the benefit of the 
Red Cross fund. 

The Kiwanis Club, which was recently 
entertained in the country by Frank C. 
Musser, a member, showed its appreciation 
of hospitality by presenting him at its din- 
ner on Friday with a beautiful large silver 
platter, furnished by W. W. Appel & Son. 

Herr & Co. last week put in two new 
glasses in one of the show windows of S. 
Kurtz Zook’s store, replacing glasses broken 
by a person who presumably was after the 
window’s contents. The same firm has also 
put prism glasses above the show windows. 

The combined camps of the Lancaster 
Patriotic Order Sons of America last week 
paid a fraternal visit to the camp at Pal- 
myra, which was entertaining members of 
the order from Lancaster, Berks, Lebanon, 
Dauphin and Lehigh counties. The Lan- 
castrians presented to State President G. H. 
Moyer a silver loving cup, furnished by 
William L. Rineer, 255 N. Queen St. 

Arnold Fox, Lykens, Pa., visited the Ezra 
F. Bowman Technical School last week. 
Another visitor was Captain Stoltz, United 
States Army, who was here in connection 
with the Government plan for teaching 
aviators to do the fine mechanical work 
about aeroplanes. While it is almost a cer- 
tainty that the Bowman school will be se- 
lected, the business has not yet been con- 
summated. 

The annual meeting of stockholders of 
the Non-Retailing Co. was held on May 15, 
when the following directors were elected: 
Dr. A. G. Bowman, John W. Eshelman, 
Milo B. Herr, I. H. Weaver, A. W. Moyer, 
Lancaster; Willis Musser, Ardmore, Pa.; 
H. H. Shomo, Reading, and W. L. Weid- 
man, Ephrata, Pa. The board organized by 
electing these officers: President, A. W. 
Moyer; vice-president, John W. Eshelman; 
chairman of the board, Dr. A. G. Bowman; 
secretary and treasurer, Milo B. Herr. The 
usual dividend was declared. 
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HE action of the 


— ol sl conference of 
Substitutes prominent jewelers 


and manufacturers 
held in New York Wednesday last, leaves 
little room for doubt as to how the lead- 
ing members of our trade feel on the ques- 
tion of the use of white gold and partic- 
ularly upon the use of any metal as a sub- 
stitute for platinum. By a practically 
unanimous decision, the retailers and whole- 
salers representing not only New York but 
many of the largest cities of the country 
passed resolutions stating that they would 
not use any imitation or substitute which 
resembled platinum in appearance or 
which would confuse the public or pos- 
sibly lead to deception, and that they would 
discourage the sale of such article of 
jewelry manufactured from such imitation. 
They also resolved that white gold should 
not be used in the manufacture of jewelry 
containing diamonds or other precious 
stones and if used at all in articles (such 
as chains or watch cases) it should be so 
stamped with the quality and description 
that there would be no doubt that it was 
gold. The conference also decided to take 
up with the Federal Trade Commission or 


other governmental authorities the question 


of preventing the use of names similar to 
platinum which tend to deceive the public. 


This conference was called to get the 
opinion of the leading representative retail 
jewelers at the present time owing to the 
fact that the Government commandeering 
orders on the refiners, manufacturers and 
some retailers would greatly decrease the 
manufacture of platinum jewelry for some 
time to come and it was deemed wise to find 
out how the trade felt as to the way that 
the situation should be met. It was clearly 
evident that those in the conference, par- 
ticularly the retail jewelers, would not tol- 
erate for a moment the idea that the jewelry 
trade could use anything but precious 
metals, i. e., gold, silver or platinum. The 
question of a substitute was not considered 
for a moment, as the idea of a substitute 
for platinum seemed absolutely incompre- 
hensible to any of the jewelers present. 
Jewelers are workers in and dealers in the 
products made of precious metal. They 
have no interest whatsoever in any com- 
bination of base metals or of precious and 
base metals. 


As to white gold the retail jewelers ap- 
peared to be unanimous in voting against 
its use, while among the manufacturers 
there were one or two who claimed to have 
success in the use of white gold in watch 
cases and chains. No one gave any testi- 
mony as to the success of such a metal in 
the making of jewelry, while on the con- 
trary several of the manufacturers and re- 
finers who had introduced white gold and 
white gold jewelry testified as to the un- 
satisfactory results that followed the in- 
troduction of such lines. 


The resolutions passed by this confer- 
ence (which are published in full in an- 
other column) will be read with interest 
by jewelers in all sections of the country. 
Whether or not all jewelers will agree 
with them is a question that time alone 
can tell. The people who met represented 
the makers and the sellers of the finest 
goods turned out in the jewelry trade and 
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may not be representative of a large class 
of jewelers who make and sell products 
that go to the bulk of the population of 
the country. However, those who did act 
have been heretofore the leaders in thought 
as well as the leaders in setting styles and 
customs that the rest of the trade have 
followed in the past. That they will be 
followed now to the extent of discouraging 
the use of any metal as a substitute for 
platinum we think is most probable. But 
whether or not the resolutions will be fol- 
lowed to the extent of practically limiting 
white gold to articles other than jewelry 
proper or that do not contain gems, is a 
matter on which it would be hard to 
prophesy until the rest of the trade have 
had a chance to digest the resolutions 
passed and the reason for this opinion. 





HE War ‘Revenue 

Tax Committee of 
the jewelry trade ap- 
pointed under the 
auspices of the Jewelers’ Vigilance Com- 
mittee has done a great deal of good work 
on behalf of both the trade and the Gov- 
ernment in straightening out with the Rev- 
enue Department the various questions that 
have come up under the jewelry tax. In 
fact, the continuous and persistent labors 
of the chairman of this committee and his 
assistants have been recognized not only by 
the jewelry trade but by the officials of the 
Internal Revenue Department as being of 
the most helpful and constructive character. 
The committee has honestly tried to do 
justice both by the Government and by the 
jeweler, first, in seeing that the Government 
got all that it was entitled to, and second, 
in seeing that the tax law was enforced uni- 
formly and consistently throughout its vari- 
ous provisions and under a definite theory 
that the jeweler could understand and work 
out his own problems that might come up 
from time to time. 

The final work of the War Revenue Tax 
Committee which will probably act as a fit- 
ting capstone to its efforts in straightening 
out the jewelry tax, is the preparation of a 
jewelry tax “primer” in the form of ques- 
tions and answers that cover every phase 
of the controversies that have come up 
between the jewelers and the Revenue De- 
department since the law went into effect 
last October. This is in the form of about 
90 representative questions, the answers to 
which in every word and phrase used, are 
based upon either Treasury decisions or 
rulings of the Department that have been 
passed upon by the highest officials and con- 
sidered the last word upon the subject. 

The “primer” has been given the most 
careful scrutiny by both the officials of the 
Revenue Department and their legal ad- 
visers and has been passed upon by Com- 
missioner Roper himself. In a letter to the 
chairman of the jewelers’ committee he has 
endorsed the primer and its purposes. 

Copies of the primer are now being sent 
to the various officials in the jewelry asso- 
ciations and will be widely circulated in the 
trade, but more important than all they will 
be sent to every collector of internal re- 
enue customs within the United States, 
giving to these officials a knowledge of the 
jewelry tax rulings that they have not here- 
tofore been able to get from the Department 


The New Primer 
on the 
Jewelry Tax 
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Uncle Sam is getting all the money he wants, 
still the country has plenty; every dollar he 
gets he spends right here among his own peo- 
ple, creating work and wealth for them, which 
means continued prosperity. 
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You need not be pessimistic about the jewelry 
business. This Fall will be the biggest ever, 
if you prepare yourself by buying early. Get- 
ting goods will be ten times harder than selling 
them. We have been preparing all Spring, and 
have completed a beautiful line of merchan- 
dise which will no doubt be shown you in the 
near future. 
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Prove Your Heart’s in the Cause by Putting Your Dollars in It 
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at Washington. The value to the trade of 
having the collectors know the law as it has. 
been settled, is especially great at the pres- 
ent time, and the publication of this re~ 
vised jewelry primer, therefore, will prob- 
ably lead to a cessation of the endless and 
needless controversies that have arisen be- 
tween jewelers and their revenue Officers 
because one or other or both of the parties, 
in the controversy were misinformed on 
the matter. 


Though small in size this work of the 
War Revenue Tax Committee of the. 
jewelry trade will probably be hailed as the 
most valuable and important piece of litera. 
ture to our industry that has been publisheg 
in many a day. 





Price Maintenance D° the jewelers of 


Cannot Exist With- the United States. 
as a Class wish to. 


out New Legislation), 

ave price mainte. 
nance on standard products continue on 
for the future, or do they wish the price- 
cutter to have free reign to slash the price 
of well known trade-marked or branded 
articles as a bait to bring the public to. 
his store? If the members of our trade 
believe in the “one-price-for-all” principle 
or wish the contracts as to retail prices to. 
be made legal in any form, they must im- 
mediately decide to make necessary plans. 
to work with merchants in other lines for 
legislation that will make such a condition. 
possible. 


The recent decisions of the Supreme 
Court as interpreted by the Federal Trade 
Commission seem to have sounded the death. 
knell of the protected selling price as we 
have known it in the past, and this body 
has practically stated that the only way to. 
remedy the inequitable conditions that will 
follow can be by legislation such as that 
of the Stephens Bill which has been in 
Congress for a number of years without 
favorable action. 


Some years ago the owner of a pro- 
tected article had, under the United States. 
Court’s decisions, a right to consider the 
selling price as a necessary condition im 
the license which he would grant to others 
to make, sell and use his article. But 
this was later upset, and the control of 
prices was lost on the articles that had 
to come through an intermediate dealer 
before they reached the retailer, the 
control of the patentee as to such prices at 
least being lost after he had surrendered’ 
title to a second party. Until very lately 
it was believed that the manufacturer sell- 
ing direct to a retailer had absolute con- 
trol over the conditions under which the 
sales were made and he could make the 
resale price a part of these conditions. Ac- 
cording to the recent rulings of the Fed- 
eral Trade Commission, however, as inter- 
preting the decisions of the Supreme Court 
this condition no longer holds and even 
the manufacturer selling to the retailer 
seems helpless to take any action to keep 
his goods out of the hands of the unscrup- 
ulous price cutter. 


It is for this reason that the legislation 
to establish price maintenance considered! 
desirable a short time ago has now be- 
come imperative if price maintenance in any 
form is to exist. 






















I. J. Mayer, importer of diamonds, 21 
Maiden Lane, recently removed to room 
1506, 71 Nassau St. 

M. S. Brewster, of D. D. Brokaw & Son, 
15 Maiden Lane, is on a 10-day trip 
throughout the west. 

A. A. Weiss, of Weiss & Kann, Inc., 65 
Nassau St., dealers in diamonds and jewel- 
ry, returned recently from a very success- 
ful trip. . 

J. M. Rosenbach, of the Elgin American 
Mfg. Co., 15 Maiden Lane, is recovering 
from an accident to his foot sustained sev- 
eral weeks ago. 

The New York office of the V. E. Black 
Co. Providence, R. I., has been moved 
from 105 W. 40th St. to the Marbridge 
building, 47 W. 34th St. 

William Froehlich, of L. Barnett & Co., 
15 Maiden Lane, returned last week from 
Philadelphia and will leave this week to 
visit the trade in Boston, Mass. 

The regular meeting of the Jewelers’ 24 
Karat Club will be held today (May 22) 
at 3 p. mM. in the club room in the Silver- 
smiths’ building, 15 Maiden Lane. 

Lou Fleming, sales manager of the South 
Bend Watch Co., South Bend, Ind., was a 
recent visitor at the New York office of 
Joseph Fahys & Co., 54 Maiden Lane. 

B. Abelson, of Abelson & Liberman, 
Utica, N. Y., was in the city last Thursday 
on a business trip in the interest of his firm. 
He returned to Utica Friday morning. 

Alfred Nathan, with Henry Baschkopf, 
49 Maiden Lane, who just returned from a 
successful western trip, stopped off at West 
Baden Springs, where he spent a week. 

G. T. Woodhull, of Mount & Woodhull, 
170 Broadway, was in Boston all of last 
week. William J. McQuillim, also of this 
company, started last Monday on a trip 
through the middle west. 

Herbert Ollendorff, of the I. Ollendorff 
Co., 15 Maiden Lane, is on a southern trip 
and expects to be gone about 10 days. E. 
Sundheimer, his son-in-law, recently ac- 
cepted a position with the company. 

Gustave Kaminsky, who was for over 
six years in the employ of the Morris 
Rosenbloom Co., Rochester, N. Y., has re- 
signed his position and is now connected 
with Louis Manheimer & Bro., 35 Maiden 
Lane. 


C. W. Harman, of Joseph Fahys & Co., 
54 Maiden Lane, returned last week from a 
visit to the factory of the South Bend 
Watch Co., South Bend, Ind., while in the 
West. Mr. Harman also paid a visit to the 
Chicago office of Joseph Fahys & Co. 

The engagement of Eugene H. Valle, gem 
dealer, 170 Broadway, at present lieutenant 
in the Quartermaster’s Corps of the United 
States Army, to Miss Theresa Gazzale, of 
Rutherford, N. J., was recently announced. 


If You Cannot Give Your Time or Your Service, Give Your Money to The Red Cross. 
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Mr. Valle expects to be shortly ordered 
over seas. 

Maurice Tishman, manufacturer of 
jewelry; 71 Nassau St., 1s among those 
called to the colors in the contingent leav- 
ing the latter part of May. Mr. Tishman 
will liquidate his business for the period of 
the war. 

Joseph H. Jacobson, who has been in the 
repair business at 20 Graham Ave., Brook- 
lyn, for over 10 years, moved recently to 
125 Canal St., where he will have larger 
quarters and engage in the manufacture of 
jewelry in addition to doing repair work. 

Among the subscribers to the Red Cross 
campaign who have placed their subscrip- 
tions through the Far Rockaway branch 
are William Hofman of Eichberg & Co., 
$500; Simon Adler, $100 and Theodore 
Yankauer, of Yankauer Neuwitter & Platt, 
$100. 

Louis Ostby, representative of the Illinois 
Watch Case Co., 15 Maiden Lane, returned 
last week from a few days’ trip through 
New York State. His scheduled trip would 
have taken some time longer, but while in 
Buffalo he met with an accident which de- 
layed him. 

Raoul Silbernagel, of the optical depart- 
ment of Sussfeld, Lorsch & Co., 90 Maiden 
Lane, is receiving congratulations from his 
many friends because of his marriage to 
Miss Marie Oehlert on May 15. They 
will be at home after May 27, at May- 
wood, N. J. 

Julius and Simon Hochberger, of the 
firm of I. Hochberger & Sons, importers 
and cutters of diamonds, 180 Broadway, 
who have been in service for three months 
in the-State Arsenal, have enlisted in the 
United States Naval Reserve force and are 
waiting to be called to the colors. 

All of the employes of Byron L. Stras- 
burger & Co., 15 Maiden Lane, are con- 
tributing to the Red Cross fund for each 
week for the duration of the war and are 
also contributing to the Salvation Army 
fund. Practically all the employes are also 
buying War Saving Stamps every week. 

Bernard J. Wiener, 6 Maiden Lane, an- 
nounces that the National Diamond Cut- 
ting Co., of which he was formerly secre- 
tary and treasurer, has dissolved and that 
he has opened an office at 6 Maiden Lane 
for the cutting of diamonds and that he 
will have a factory at 49 Maiden Lane. 

The Textile Branch of the Quartermas- 
ter’s Department has taken the third and 
fourth floors in the 12-story Borgfeldt es- 
tablishment at 16th St. and Irving PIl., for 
the duration of the war. Many others were 
under consideration and the location, faci- 
lities and equipment were deciding factors. 

Samuel Andrews, formerly of the An- 
drews Jewelry Co., Tacoma, Wash., was 
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married to Miss Valerie J. Lewitus last 
Wednesday at 2 p. m., at the Hotel Astor. 
The ceremony was performed by Dr. 
Stephen Weiss. Quite a number of Mr. 
Andrew’s friends were present, among 
them being Mr. and Mrs. David Schwab, 
of Davidson & Schwab, and Mr. and Mrs. 
Henry Agate, of the Bonner Mfg. Co. 

At the semi-annual meeting of the direct- 
ors of the Star Dial Light Co., 65 Nassau 
St., Eugene Gluck’s stock and interest was 
bought out by Harry K. Horwitz, who au- 
tomatically became secretary of the firm. 
The directors decided to establish a watch 
repair department, and Rubin Kosowa was 
authorized to organize it. It is planned to 
have a force of 18 experts. The location 
of this department is to be in Brooklyn. 

Mr. & Mrs. Frederick Koehler enjoyed 
a dual celebration a short time ago at their 
home 129 Main St., Astoria, L. I. They 
have been married 40 years and it is also 
40 years since Mr. Koehler started in 
business in Astoria as a jeweler and watch- 
maker. The couple have received many 
congratulations from the leading business 
men of Astoria and other friends who have 
known them for years. Mr. Koehler was 
born in the city of Magdeburg, Germany, 
in 1847. After leaving school his father 
apprenticed him for four years to a watch- 
maker in Wernigerode in the Hartz Moun- 
tains, where he obtained a thorough knowl- 
edge of his trade. After he completed his 
term of apprenticeship he took a position 
with a firm manufacturing chronometers in 
Hamburg. In 1872 he came to America 
and upon reaching New York obtained 
employment with a firm of watchmakers in 
Maiden Lane. He was married to Miss 
Katie Hoffman at Williamsburg. Shortly 
after his marriage he opened a watch- 
maker’s and jewelry store at 97 Fulton 
Ave. The business was later moved to 149 
Fulton Ave., where it was continued for 
five years and was then moved to the 
present location 129 Main St. The opening 
feature of the celebration of the two anni- 
versaries was the christening of Mr. 
Koehler’s youngest grandchild, Doris Camp- 
bell Koehler, infant daughter of Frederick 
Koehler, Jr. Mr. Koehler at one time was 
employed by Heinrich & Neiberg and was 
also employed by McMillen & Hamilton in 
New York and for one year was engaged in 
business for himself at 45 Maiden Lane, 
prior to the time that he started the estab- 
lishment at Astoria. 

A. M. Hirschfield, who has been with 
Boyajian  Bros., antique jewelry, 3-A 
Maiden Lane, for 10 years, has severed his 
connection with that concern and estab- 
lished a business at 65 Nassau St., under 
the style of Field’s Art Jewelry Corp., 
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here he will deal in oriental and antique 
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jewelry. 

D. Polak, 
Nassau St., 
St. where he will occupy 


quarters. 
Herron Bros. Co. is the name of a con- 


cern that was recently incorporated to deal 
in jewelry and silverware, in this city, with 
a capital of $25,000. — 

Max Weisberg of Weisberg & Schwartz, 
65 Nassau St., is at present traveling 
throughout the southern States. He ex- 
pects to return early in June. 

Richard Brodil, an engraver for the 
trade, has opened an establishment at 65 
Nassau St., Room 41, where he will do en- 
graving of every description for the trade. 

Announcement has been made of the en- 
gagement of Morris Groenman, son of A. 
Groenman, 71 Nassau St., to Miss Rose 
Josephson. An engagement luncheon was 
served at Delmonico’s a short time ago. 

Louis E. Gutter, who until recently was 
employed as a clerk in the Star Loan office, 
308 Sixth Ave., recently entered the em- 
ploy of Uncle Sam, as a member of the 
United States Navy. 

Secretary Fred C. Backus, of the Na- 
tional Jewelers Board of Trade, and counsel, 
Morris L. Ernest, are in Chicago to meet 
with the Chicago directors and to discuss 
various matters of interest to the Board. 

The 59th annual reception of the Night 
School of Art at Cooper Union will be held 
Wednesday evening, May 29, at 8 o'clock. 
The students at Cooper Union for years 
have exhibited excellent creations in 
jewelry. 

William A. Mercer & Co., Inc., is the 
new name of the concern formerly known 
as Schofield, Mercer & Co., Inc. With the 
exception of George Schofield, who has 
withdrawn from the concern, the stock- 
holders remain the same. 

A. D. Leveridge, who is in the United 
States Naval Reserve, has been commis- 
sioned an ensign and is now head of a pur- 
chasing organization in this city. Mr. 
Leveridge was formerly employed by Ed- 
uard Van Dam, New York. 

The organization meeting of the new 
publicity committee of the National Jewel- 
ers Board of Trade was held, last Friday, 
at. which the following were present. 
Chairman, J. Warren Alford; Dewitt A. 
Davidson, Joseph L. Herzog, Harry C. 
Larter, Arthur Lorsch, T. Edgar Willson, 
and Secretary Fred. C. Backus. 

The Saugerties Jewelry Co., Inc., is the 
name of a concern which has taken out 
papers of incorporation at Albany, N. Y., 
to engage in business at Saugerties, N. Y. 
The capital is $5,000 and the incorporators 
are: Henry T. Keeney, Saugerties, N. Y.; 
Harold V. Denike, 22 Spruce St., Oneonta, 
N. Y., and William H. Wright, 15 Nassau 
St. New York. 

The 3lst annual exhibition of the work 
of the students of the School of Fine and 
Applied Arts of Pratt Institute will be held 
Wednesday, May 29, Friday, May 31, and 


diamond cutter, formerly of 99 
has removed to 71-73 Grand 
much larger 











Saturday, June 1. The rooms will be 
closed from 6 to 7 p. M. on Friday. The 
jewelry exhibit at Pratt Institute attracts 
much attention each year from members of 
the jewelry trade. 

A dinner of the Independent Association 
of Manufacturing Jewelers, with head- 
quarters at 51 Chambers St., was held last 
evening at 7 oclock at Fass’ restaurant, 
19 W. 3lst St. The dinner was given to 
promote sociability as well as to discuss 
the platinum and general situation in the 
industry. Arrangements were made to 
have prominent speakers address the mem- 
bers. 

In listing the subscribers to the Third 
Liberty Loan, a subscription of $1,000 was 
credited to Hirshorn, Smith & Newman, 
Inc., 21 Maiden Lane. In addition to this 
members of this firm subscribed an addi- 
tional $2,000; B. J. Hirshorn, $1,000 and 
Francis J. Lauer, who is a stockholder, but 
is now a member of the 106th Machine Gun 
3attalion, located at Spartanburg, S. C.,, 
also subscribed $1,000. 


Charles C. Wientge, who for a number 
of years was in the wholesale jewelry busi- 
ness in this city, died on Tuesday, May 14, 
at his home in Central Islip, L. I. He was 
born 74 years ago in Germany. He came 
to this city early in life and lived for many 
years in East Orange, N. J. Later he 
moved to Mt. Vernon. He leaves a widow 
and several children. The body was taken 
to the Campbell Funeral Church, Broadway 
and 66th St., where services were held on 
Thursdav. 

Moses Hogopian, an Armenian, dealer in 
jewelry and antiques, 11 E. 43d St., was 
assaulted and robbed in his shop last week. 
He was taken to Bellevue Hospital uncon- 
scious, with a possible fracture of the skull. 
Hogopian was found in the rear of his 
store by an expressman. He had been 
struck on the head with a silver plated 
pestle which was found beside him. Enea 
Pagasi, Hogopian’s partner, said $500 worth 
of curios were missing. Third Branch 
Bureau detectives are waiting at Hogopian’s 
bedside in the hope he will regain conscious- 
ness, so that they may get a description of 
the robber. 

A list of 100 per cent. industrial honor 
flag winners, in the Third Liberty Loan, 
awarded by the Advisory Trade Committee 
was published last week and a number of 
iewelry firms were on the list. The firms 
included: Stern Bros. & Co., 68 Nassau 
St.: William I. Rosenfeld, 1 Maiden Lane; 
Fera & Kadison, 45 John St.; Knicker- 
bocker Watch Co., 233 Broadway; D. D. 
Brokaw & Son, 15 Maiden Lane; S. L. 
Van Wezel, 2 John St.; Reichman Bros., 
170 Broadway, Beekman Diamond Cutting 
Corporation, 101 Beekman St.; N. H. 
White & Co., 21 Maiden Lane, and the 
American Lady Watch Co., 514 Broadway. 

Philip Salias, a retail jeweler of White- 
stone, L. I., died in the German Hospital, 
Sunday morning, May 12, from Bright’s 
disease. Mr. Salias had been ailing for 
sometime past and had been a patient in 
the hospital for several weeks. He con- 
ducted a jewelry business at 21 S. Eighth 
Ave., Whitestone, L. I., for 22 years, having 
established himself in business in 1896, near 
his present location. His widow and one 
daughter, a teacher in one of the public 
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schools of Manhattan, survive. He was a 
past grand member of Whitestone Council 
Roval Arcanum, the Whitestone Improve- 
ment Association and the Watchmakers’ 
Association of New York city. The body 
removed from the hospital to the 
chapel of the New York and Brooklyn 
Casket Co., 160 E. 126th St., New York, 
where funeral services were held and the 
interment was in Washington Cemetery, 
East New York. 

A new form of organization for the pro- 
jected Central Credit Clearance Bureau was 
discussed at the meeting, last Tuesday night, 
of the Associated Retail Credit Men of 
New York. This plan, which was first 
broached at a dinner recently, attended by 
about 20 of the leading retail credit men 
of the city, provides for the utilization of 
the existing professional credit rating agen- 
cies, and their consolidation into a clear- 
ance bureau under the direction of the 
association. It is proposed by those who 
sponsor the plan, to consolidate the two 
principal credit rating agencies, the Retail 
Dealers’ Protective Association and the 
Retail Commercial Association, and to turn 
over to them the work of serving as a 
clearing house of credit information for the 
members of the association. .One of the 
leading retail credit men of the city ex- 
plained that it has been evolved after an 
extensive investigation of successful credit 
clearance systems in cities throughout the 
country, and that this plan incorporated 
many of the features of the credit clearing 
bureau in use in Boston. 

The 23rd annual convention of the Na- 
tional Association of Manufacturers opened 
last Monday at the Waldorf Astoria and 
continued Tuesday and Wednesday of this 
week. Changes in manufacturing condi- 
tions to meet the nation’s needs as it en- 
ters the second year of war re-adjustments 
and the conservation of men and resources. 
are among the subjects that are being dis- 
cussed at this convention. How manufac- 
turers can do not only their “bit” but their 
utmost to promote the national war pro- 
gram, will be indicated by men of high au- 
thority in the country’s affairs. The con- 
servation of man power, labor supply, 
mechanical reorganization, fuel, transporta- 
tion and food economies; industrial hous- 
ing, financial problems, rehabilitation of dis- 
abled soldiers, export trade developments, 
and other subjects of vital importance will 
be treated comprehensively with particular 
reference to the manufacturer’s needs and 
opportunities. The activities of the as- 
sociation and its plans for future co-opera- 
tive action will be presented in a manner 
thoroughly in keeping with the times. 
Among the speeches scheduled are “Trade 
Acceptance and the Manufacturer,” by W. 
N. Nones of the Norma Co., New York; 
“What the Trade Acceptance Means,” by 
Lewis E. Pierson, chairman of the Board, 
Irving National Bank, and “Export Trade 
During War Times,” by H. B. Van 
Sinderen, director of the Bureau of Ex- 
ports, Washington. A frature of the con- 
vention is the attention being devoted to 
discussing the best way to utilize in in- 
dustries, soldiers disabled by the war. 
Two addresses on this subject were 
scheduled for the Wednesday (today’s) 
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L. A. Koritz has started in business as 


a manufacturer of jewelers’ trays at 40 
Clifford St. 


Ralph Hamilton, of Hamilton & Ham- 
ilton, Jr., was in New York and vicinity 
the past week. 

George H. Cahoone was in New York 
and vicinity the past week upon business 
for the George H. Cahoone Co. 


Everett I. Rogers, of Parks Bros. & 
Rogers, was a business visitor in New 
York and vicinity the past week. 

Louis Lippitt, of Lippitt Bros., New- 
port, is one of the men called in the next 
quota of draftees from that city. 

A mortgage of $6,500 on the property of 
Harry Fulford has been discharged by 
Richard B. Comstock, in Cranston. 

The retail merchants of Woonsocket 
have voted to close their stores every 
Thursday afternoon at 1 o’clock during 
the summer. 

William H. Thurber, of the Tilden- 
Thurber Corp, and family have closed 
their house on Waterman St. and gone to 
Nayatt for the Summer. 

R. Foster Reynolds, president and sec- 
retary of the Cory & Reynolds Co., and 
family have taken a house at Button- 
woods for the Summer. 

Thomas F. Kilkenny, formerly manager 
of the Capron Co., and one of the best 
known jewelry salesmen from this city, 1s 
very ill at the St. Joseph’s Hospital, this 
city. 

Governor R. Livingston Beeckman, of 
the Internatioanl Silver Co., has given a 
handsome grand piano to the marines sta- 
tioned at the Naval Torpedo Station, New- 
port. 

At the annual meeting of the Veteran 
Association of the Providence Marine 
Corps of Artillery last Wednesday eve- 
ning, Edgar R. Barker was elected Col- 
onel. 

In the inventory of the estate of the 
late William Clark, Jr., filed in the Munici- 
pal court the past week is listed 500 bonds 
of the Clark & Coombs Co., valued at 
$62,500. 

Edgar W. Martin, of the Martin-Copeland 
Co., has the sympathy of a large circle of 
friends in and out of the trade, in the 
death of his wife, on Monday last follow- 
ing a shock. 

John E. Conley, son of Patrick H. Conley 
of Conley & Straight, has gone to Fort 
Slocum, N. Y., as one of the unit of the 
third increment of the second draft from 
Rhode Island. 

The Brown & Sharpe Mfg. Co. has been 
granted permission to erect a one-story 
brick addition to its storehouse on the 
north side of Promenade St., the new sec- 
tion to be 62 by 187 feet. 

William A. Viall, superintendent of the 
Brown & Sharpe Mfg. Co., was re-elected 
vice-president of the Providence Young 
Men’s Christian Association at the annual 
meeting last Monday night. 

Friends of Walter A. Perry, represent- 
ing the Charles E. Hancock Co., who was 
confined to a Boston hospital for three 
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weeks, were pleased to hear that he had 
now entirely recovered and was back on 
the road again. 

Goddard Schoenhardt, with the Charles 
E. Hancock Co., has received word that his 
son William G. Schoenhardt has been pro- 
moted to sergeant in the Quartermaster 
Corps at Camp Merritt, N. J., where he is 
now the Camp Quartermaster. 

Articles of association have been filed at 
the office of the Secretary of State by the 
American Piercing Saw Co., with $50,000 
capital to do a machine business in this 
city. The incorporators are Patrick P. 
Vurran, Henry C. Hart and Joseph P. 
Canning. 

Charles A. Cooney, an electro-plater with 
John F. Brady this city, died at his home 
on Adams St., Lakewood, last week after 
an illness of less than a week of typhoid 
fever. He was 25 years of age. His mother 
is just recovering from an illness of. six 
weeks with the same disease. 

John L. Gahan, son of Mr. and Mrs. 
James Gahan, 98 Lydia St. this city, has 
been made a corporal in the 18th Company, 
Third M. M. Regiment, S. C., at Camp 
Greene, Charlotte, N. C. He enlisted in 
Philadelphia in January and was formerly 
employed by the Brown & Sharpe Mfg. Co. 

Wesley C. Martin, treasurer of the 
Martin-Copeland Co., who has been an 
Ensign in the United States Navy Reserve 
Force for a number of months, has been 
promoted to the rank of Lieutenant, Junior 
Grade. He has just returned to New York 
after a few days visit with his family here. 

Pasquale Alberto, 26 years of age, died 
suddenly Tuesday morning just as he was 
registering at the time clock in the Rueck- 
ert Mfg. Co.’s shop, 162 Clifford St., where 
he was employed for a couple of years. 
A medical examiner pronounced death 
due to a disease of the heart. He is sur- 
vived by a widow and two children. 

Announcement was made the past week 
by Jeremiah D. Fowler, of Fowler Bros., 
of the marriage of his daughter, Miss 
Beatrice L. Fowler to First Lieut. Walter 
C. Nelson, Sanitary Corps, U. S. N. A., 
which took place at Fort Leavenworth, 
Kansas, April 28, where Lieut Nelson is 
taking a special course in laboratory work. 

Herbert M. Fellman, son of Harris Fell- 
man, retail jeweler and optician, Main St., 
Woonsocket, has enlisted as a first-class 
seaman in the United States Navy. He 
became 21 years old the past month and 
has been granted an extension of time until 
June so that he may graduate from the 
Rhode Island School of Design after a 
four-year course in jewelry designing and 
silversmithing, 

A meeting of the New England Good 
and Welfare Committee of the National 
Jewelers Board of Trade was held at the 
Providence office last Monday afternoon, 
Chairman Charles E. Hancock presiding. 
Various matters pertinent to the industry 
were discussed including the transporta- 
tion problem and the uniform stamping of 
gold plate. The committee heartily en- 
dorsed the use of trade acceptances. 

Horace M. Peck, receiver for Robinson 
Bros., manufacturers of chain findings in 
the Waite-Thresher Co. building, Chest- 
nut St., this city, has sold the plant at 
receivers sale to Morris Katz, an at- 
torney of Boston. A new corporation is 


REALIZE WHAT YOU GIVE MAY SAVE AT LEAST ONE LIFE. 


CIRCULAR-WEEKLY 
































































May 22, 1918 


to be formed under the name of 
Bros. Co., which will remove 
ville, Mass., and re-establish the 
in the Katz building, recently 
by Mr. Katz from the Plainvil] 
Trust Co. 


Robinson 
to Plain. 

business 
Purchased 
e Factory 


Among the jewelry buyers reported j 
this city during the past week were i 
following: H. Kantrovitz, of the Mem. 
phis Jewelry Co. Clarksdale, Miss,: M, 
Uhl, of Furstenwerth-Uhl Jewelry Co. 
St. Louis, Mo.; Mr. Weinreich, of Wein. 
reich Bros. Co., Philadelphia; [| Laz. 
ard, of Buenos Aires, South America: 
Mr. Davis, of Butler Bros. New York 
City, and Mr. Krower, of Leonard Krow- 
er & Son, New Orleans, La. 


The assets of the Holmes Co., mail order 
house, 365 Elmwood Ave., this City, were 
sold at public auction Thursday afternoop 
by order of the receiver, A. W. Holmes. The 
assets which were inventoried at approxi- 
mately $22,000 brought $5,800, being bought 
by Herbert W. White for Albert H. White 
of the University Press, Cambridge, Mass, 
which was one of the largest creditors. 
Mr. White declined to state what his ip- 
tentions regarding the property were. 

Charged with impersonating an army 
officer, a man, who posed as a lieutenant, a 
deserter from the 138th Infantry and who 
has been a prisoner at Fort Adams, Neyw- 
port, since his arrest has been taken to 
Camp Devens, to face a court-martial. He 
was arrested in this city while endeavoring 
to pass a forged check, through the alert 
ness of Mrs. Weinbaum, wife of the pro- 
prietor of the Empire Jewelry Co., where 
the young man tried to purchase a valuable 
ring. 

A small fire which started in a partition 
near an oven in the shop of Schofield, Bat- 
tey & Co., on the top floor of the Metcalf 
building, 144 Pine St., last Monday eve- 
ning, caused considerable damage to con- 
cerns on the lower floors because of the 
water poured into the building. The top 
floor is occupied by Schofield, Battey & 
Co. and Fischer & Pruefer; the third by 
George Hamilton, and the second by the E. 
I. Rueckert Mfg. Co. The water soaked 
down through the ceilings to the floors be- 
low, wetting supplies and machinery. 

The commandeering by the Government 
of platinum, iridium and palladium held 
by refiners, manufacturing jewelers and 
large dealers throughout the country will 
not affect the trade in this city and the 
Attleboros to any great extent, it is stated, 
aside from less than half a dozen concerns. 
Men prominent in the industry in this city 
when interviewed following the announce- 
ment on Tuesday of the Government’s action 
stated that they had been expecting such 
an order from Washington for some time. 
According to advices from Washington the 
price fixed for platinum is $105 per troy 
ounce; the price fixed for iridium was $175 
an ounce, and for paladium $135. The 
largest concerns in the city affected by the 
Government’s action are Powers & Mayer, 
Inc., 46 Chestnut St.; Dutee Wilcox & Co. 
184 Washington St., and Charles E. Han- 
cock & Co., 7 Beverly St., who have han- 
dled the greater part of platinum used in 
this city. : 

Seret. J. R. Hewitt, formerly a traveling 
salesman for the John T. Mauran Mig. 

















May 22, 1918. 


Co., 61 Peck St., has been named to enter 

h "fourth officers’ training school at Camp 
~at ns. Mr. Hewitt was born Nov. 30, 
ong a Massachusetts, and later was a 
resident of Chicago for many years. He 
was drafted from Providence and was soon 
raised to the position of sergeant, and in- 
structor of the gas mask drill. He won the 
diploma for efficiency in bayonet drill. He 
belonged formerly to Co. C, 301lst En- 
gineers. He 1s the only son of Mr. and 
Mrs, F. M. Hewitt of Lakeworth, Fla. 
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Nelson Fontneau reported last week for 
service with a naval hospital unit at New- 
port that is destined for an early trip across 
the seas. a 

Nearly every manufacturing jeweler was 
active last week in the war chest campaign. 
Charles Keeler, of McRae & Keeler, was 
chairman of the factories. 

J. Thomas Inman, a well-known jewelry 
manufacturer, who has been doing much 
four-minute talking, was one of the speak- 
ers in the war chest campaign. 

Representative Charles T. Crowley, of 
Abington, who recently was appointed to 
the State Board of Labor and Industries, 
was a speaker at the last meeting of the 
Attleboro Jewelers’ Union. 

William H. Saart, Harold E. Sweet and 
Oscar W. Wolfenden are financing the 
Attleboro nine, which will play a series of 
baseball games with North Attleboro for 
the benefit of the Red Cross fund. 

Thomas S. Carpenter has been elected 
president of the Attleboro Co-operative 
Bank. Among the directors are Joseph 
Finberg, Edgar A. Remington, Charles C. 
Wilmarth, Fred L. Torrey, Charles P. 
Keeler and Ernest D. Gilmore. 

Judge Philip E. Brady will be a candi- 
date for mayor this fall to succeed Mayor 
Harold E. Sweet, of the R. F. Simmons 
Co., who declined to stand for re-election, 
although he could secure a third term with 
practically no opposition. 

A decision for the defendant has been 
handed down by Judge Byram in the case 
of George Sandperil, of Providence, who 
claimed that he did not receive the metal 
contracted for with John Anthony, an At- 
tleboro manufacturer. The plaintiff set 
forth that mixed metals rather than the 
kind agreed upon were delivered, but the 
defendant claimed that the agent of the de- 
fendant knew what was to be delivered. 

That a former jewelry manufacturer was 
a co-trustee with a New York lawyer in 
a bill of sale of 220,000 rifles planned to 
be smuggled into Mexico was asserted last 
week in New York’s investigation of hid- 
den munitions and alleged plot to start a 
German revolt in the United States in 


‘1914. The jeweler declares he has been 


drawn into the case only through his 
activity in aiding the United States Gov- 
ernment. He says he notified the United 
States Government of German suspects, 
testified before the grand jury and was 
praised for his help to the country. 








William Butt, Crosby, Minn., has sold 
out his business to Louis Bauer. 


THE JEWELERS’ 





Wallace D. Kenyon has enlisted in the 
Naval Reserves. 

Donald Le Stage and W. C. Sherman re- 
turned last week from western trips. 

Charles Perkins, a former jewelry sales- 
man, has enlisted in the Naval Reserves. 

The Whiting & Davis Co. employes will 
conduct a field day next Saturday after- 
noon in aid of the Red Cross fund. 

Carl L. Hempel, of F. L. Shepardson & 
Co., has been elected president of the Uni- 
versalist Sunday School Association of 
Massachusetts. 

L. E. Morse and Fred A. Howard are 
the leading spirits in the management of 
the North Attleboro baseball club in the 
inter-town series. 

Frank L. Baker, of the Paye & Baker 
Mig. Co.; Lester Holbrook and Donald 
Le Stage constituted the industrial commit- 
tee in the Red Cross drive. 

Announcement is made of the marriage 
of Private Lester B. Cutler, son of the late 
Frank H. Cutler, to Miss Louise Allard, of 
New York city. Private Cutler is at Camp 
Devens. 
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Mrs. F. D. Grover, wife of a retired 
jeweler, died at her home, 1248 N. 52d St., 
on May 8, a sufferer from kidney trouble. 
Her husband formerly conducted a retail 
jewelry store at 2806 Germantown Ave. 

A large auto truck backed through the 
display window of the jewelry store of 
Samuel Deutsch, 8th and Ionic Sts., sev- 
eral days ago, making about the fifth time 
that such vehicles, trying to go up the 
narrow JIonic St. thoroughfare, have 
brought disaster to the same window. 
The window was filled with diamonds and 
there was a scurry on the part of store 
employes to get the valuable gems away 
from the jagged opening before someone 
reached through and helped themselves to 
them. 

A special meeting of the board of di- 
rectors of the Sansom Street Business 
Men’s Association was held last Wednes- 
day afternoon at 720 Sansom St., at which 
time final arrangements were made for the 
annual meeting and banquet of the asso- 
ciation, which will be held in the Bingham 
Hotel on next Thursday evening. The 
speakers will be Major Garrett, of the 
Remington Arms €o., at Eddystone; City 
Statistician E. J. Cattell, J. Washington 
Logue,’ former Congressman and a candi- 
date for the Lieutenant-Governorship nom- 
ination on the Democratic ticket, and Com- 
mon Councilman Morris E. Conn, of the 
Eighth Ward. 








“Spellman’s Corner,” is the name of a 
new jewelry store that has been opened in 
the store formerly occupied by the Wells 
Fargo Express Co., 126 W. Jefferson St., 
Syracuse, N. Y. Mr. Spellman came to 
Syracuse from Binghamton, N. Y., where 
he had previously been in business. 
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session. Major Harry E. Mock, U. S. A, 
speaks on “Rehabilitating Disabled Soldiers 
and Sailors,” while Professor H. E. T. 
Haultain, Vocational Training Office, 
Toronto, will tell what Canada is doing. 
Fully 500 leading manufacturers from all 
sections of the United States are attending. 

Benjamin Codman, 63 E. Houston St., 
has been succeeded by Joseph Codman at 
the same location. : 

Announcement was made last week that 
Isias Spiegel, 111 Park Row, had been suc- 
ceeded by Spiegel & Davis. 

The Williams Hobbs Clock Co., Inc., re- 
cently incorporated under the laws of New 
York State, has opened a New York office 
at 10-12 Maiden Lane, and announces that 
after June 1 will be ready for business. 
The firm consists of John H. VonHolt, who 
was for about 20 years with the W. H. 
Terhune Co., and William Hobbs, who was 
formerly with the New Haven Clock Co. 
for about 20 years. Both men are well 
acquainted with the clock trade. 

It was announced recently that the em- 
ployees 6f Schenck & VanHaelen, 105 W. 
40th St., subscribed $7,550 in the recent 
Liberty Loan drive. The subscription of 
the firm and employees, combined, totaled 
$27,550. The employees’ subscriptions follow: 
C. Vermeulen, $5,000; F. DeWieuw, $500; 
A. Deshusses, $300; J. Quets, $250; F. Rep- 
ington, $200; H. Branch, $150; C. Dingee, 
E. Jongelinghs, J. Lang, F. Merz, M. 
Pooms, T. Quets, E. Rigele, H. Scholl, B. 
Hartog, H. May, H. Sierles, all $100; L. 
Eeckelaers, $50. 








News Gleanings. 


The firm of Harreus & Meets, jewelers 
of Bay St., Stapleton, N. Y. has heen dis- 
solved and Charles Harreus is now in 
charge. Harold J. Meets has accepted a 
responsible position in New Jersey. 

The Joye Jewelry Co., Rock Hill, S. C., 
has been chartered to engage in business. 
with a capital stock of $10,000. The officers 
are C. M. Joye, president, secretary and 
treasurer; Louise V. Joye, vice-president. 

Some misconception has prevailed in re- 
gard to the activities of the German- 
American Alliance and the Red Cross 
Society here. A drive was made in behalf 
of the Red Cross by all the local associa- 
tions of German-Americans, but not in 
their capacity as members of the Alliance. 
Carl Entenmann of the Carl Entenmann 
Jewelry Co. was treasurer of the Red Cross 
movement, but not of the German-American 
Alliance. He has already turned over to 
the Los Angeles chapter of the Red Cross 
$2,500 and expects to turn over from $400 
to $500 more. The wives and daughters of 
those making this movement were as active 
as the men, and many of them more so. 
They are given credit for a thoroughly 
loyal devotion to the United States. After 
the entertainment the alliance of the so- 
cieties was formally dissolved. Mr. Enten- 
mann gave his whole time to the Red Cross 
work for more than a week, and it is not 
yet finished. 


A CHEERFUL, GENEROUS GIVER IS THRICE BLEST—GIVE AGAIN! 
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Chicago 


Chicago Notes. 


Harry S. Slavin has opened a shop as a 
manufacturing jeweler at 37 S. Wabash 
er Bennett, wholesale jeweler of Min- 

neapolis, spent several days in Chicago 

last week. } 

John M. Regner, Kenosha, Wis., was 1n 
Chicago last week “looking for watches 
and watchmakers.” 

The stock and fixtures of G. Sitka, 2829 
Archer Ave., have been sold and the busi- 
ness has been discontinued. 

Frank Beckwith, who is with the Chicago 
office of Joseph Fahys & Co., has returned 
from a western business trip. 

George A. Schutz, retail jeweler at 4911 
Chicago Ave., has been drafted into the 
army, and the business will be discontinued. 

A. W. Levy, manager of the Chicago 
branch of the Star Watch Case Co., has re- 
turned from a short business trip out of 
the city. 

Earl Stamm. Chicago representative of 
the Dueber-Hamden Watch Works, made 
a business trip to St. Louis last week 
Thursday. 

Chas. H. Spencer, manager of the 
jewelry department of Norris, Alister-Ball 
Co., has returned from a ten days’ busi- 
ness trip east. 

Joe Goldstone, representing Fred Blauer 
& Co. and Stern & Goldstone, left Friday 
for a two week’s trip in the States of 
Illinois and Iowa. 

Frank Dunn, of the Chicago office of 
Dunn & Rodenberg, has returned from a 
business trip through middle western and 
southern territory. 

E. L. Church, formerly of Michigan 
City, Ind., was in Chicago last week buy- 
ing stock for a new store which he is open- 
ing in Jackson, Mich. 

Charles T. Evans, from the New York 
office of the Gorham Co., spent two days 
with the Chicago office last week, leaving 
on Thursday night for Cincinnati. 

The Helbein-Schwartzstein Jr., & Co., 
209 S. State St., is now confining its busi- 
ness chiefly to importing Swiss watches in- 
stead of diamonds, as was the custom in 
the past. 

John M. Terry, Eldorado, Ark., visited 
the market here last week. Mr. Terry re- 
ports good business in his section and ex- 
pects this year will show better results than 
last year. 

The Paramount Jewelry & Optical Co., 
of which A. H. Michelson is proprietor, 
has moved from 3184 Milwaukee Ave. to 
$512 N. Crawford Ave. and the business 





HELP TAKE THE HORROR FROM WAR BY AIDING THE RED CROSS. 


WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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is now conducted under the style of Anton 
H. Michelson. 

The annual convention of the Illinois 
Retail Jewelers’ Association brought a 
large number of buyers to the city, who 
took advantage of their presence in the city 
to do some buying. 

The Chicago office of the National 
Jewelers Board of Trade was 100 per cent 
patriotic on the occasion of the recent drive 
for the Third Liberty Loan. Everybody 
bought one or more bonds. 

Robert Hamilton of Hamilton & Hamil- 
ton, Jr., spent a few days at the Chicago 
office last week. Harry Rosenshield, repre- 
senting this company, is now on a trip 
through Wisconsin and Michigan. 

Lack of white china and legal opposition 
have reduced the number of jewelry and 
china clubs of the city until it is believed 
that less than 100 are now operating. The 
majority of these are on a pre-installment 
basis. 

The William J. Vossel Co., which has 
started in business as a special order and 
repair shop at 31 N. State St., has incor- 
porated for $5,000, fully paid in. The com- 
pany’s charter has heen issued under the 
Illinois State Laws. 

Extensive changes are being made in the 
offices of Mueller-Michael Co., which suc- 
ceeded E. T. Hadonic & Co., manufactur- 
ing jewelers. Mr. Mueller says that when 
the improvements are complete in 701 
Powers building these quarters will be 
among the classiest in Chicago. 

The regular monthly meeting of the 
Chicago Jewelers’ Association was sched- 
uled to be held at the Palmer House, yes- 
terday, at 12.15 p.m. The matter of “Trade 
Acceptances,” a question of- much import- 
ance to the manufacturing and wholesale 
jewelry trade, was discussed at this meet- 
ing,. 

The Maiden Lane Diamond & Importing 
Co. has incorporated under the laws of this 
state for $10,000, which it claims is fully 
paid in. The company has taken up a lo- 
cation at 1446 Milwaukee Ave. Hyman 
Landy is president, Max Fox, secretary and 
Rosie Landy, treasurer. The company, 
which will conduct a retail business, opened 
its doors on May 11. 

A. L. Daniels, after a visit to the Chi- 
cago office of Robert H. Ingersoll & Bro., 
returned to New York last Thursday. The 
company has enlarged its space on the 12th 
floor of the Powers building to nearly 
double that formerly occupied. A com- 
plete rearrangement has been made which 
enables them to handle the business here 
much more satisfactorily. 
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CENTRAL 5125 


Chicago 


Frank M. Hickok, jewelry trade attorney 
and trustee of John E. McGarry, Ham- 
mond, Ind., has announced to creditors 
that the stock of merchandise and fixtures 
of this bankrupt estate was sold at public 
auction for the sum of $3,700, which is 
considered a good salvage value for a 
bankrupt stock. A large number of com- 
petitive bidders were present at the sale. 
The trustee will now proceed to collect 
the accounts receivable. He also expects 
to be able to declare a first dividend of 
10 per cent. within the next 30 days. 


Members of the jewelry trade listened 
last week to George M. Reynolds, president 
of the Continental and Commercial Na- 
tional Bank, as he talked on “The Inside 
of the Foreign Industrial Situation.” Mr. 
Reynolds spoke before the Chicago Asso- 
ciation of Commerce at the regular meet- 
ing in the Hotel La Salle.’ He declared 
that all business firms in the city ought to 
belong to the association, since a perfect 
co-ordination after the war will be very 
essential, in order that victory may be won 
in the trade war which is certain to follow. 
The Chicago Association of Commerce has 
started a very active campaign for new 
members. It is desired to secure at least 
2,000 new members. 


In spite of all announcements to the con- 
trary, it is said that the Federal Govern- 
ment will hold up the work on the Michigan 
Boulevard link, which is designed to con- 
nect that thoroughfare with the Sheridan 
Road, and give Chicago an uninterrupted 
boulevard 30 miles in length along Lake 
Michigan. The Government is said to view 
with disfavor the large amount of steel for 
which the project calls. The jewelry trade 
is interested because of the fact that a 
number of firms were planning to move 
their shops into the new building which will 
be constructed in N. Michigan Ave., along 
the widened portion. The North Side 
Business Men’s Association is seeking to 
make this a fashionable section. 

By the will of the late Mrs. Potter 
Palmer, who died at Sarasota, Fla. two 
weeks ago, the Chicago Art Institute is to 
receive selected articles from her art col- 
lection to the amount of $100,000. Mrs. 
Palmer was believed to possess one of the 
finest collection of jades in the country, and 
it is possible that this collection will go 
to the Chicago Art Institute along with 
paintings, pottery, and other works of art. 
Her two sons, Potter Palmer, Jr. and Hon- 
ore Palmer, are to share equally in the art 
collection after the selection is made for 





(Continued on page 108.) 
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12 Million Dollars of 


The Statistical Board of Review of the Imperial Board of Trade of London, an Eng- 
lish organization, purely unbiased, has named Chicago as the Greatest Central Jewelry 


Market of the World. 


, 


Service to the retail jeweler has made Chicago the “Greatest Central Jewelry Market 
of the World.” Natural advantages have helped and these combined with the energy, 
resources, and facilities of such houses as are named below will cause Chicago to remain 
“The Greatest Central Jewelry Market.” 


MAKE THE CHICAGO MARKET YOUR MARKET 


Robt. C. Abt Company 


Diamonds. 31 N. State St. 


Art Watch Case Co. 


Watch Case Repairers. 29 E. Madison St. 





BecKer-HecKman Co. 


29 E. Madison St. 
Manufacture and Repair Watch Cases, Watches 
Changed to Convertible and Military. 


BlocK-Weinfeld Co. 


405 Heyworth Bldg. 
Watches, Diamonds and Jewelry. 


Bouchard-Longden-Geier 


Co. 29 E. Madison St. 
Jewelry, Watches, Music Master Phonograph. 


Chicago Lapidary Co. 

1204 Heyworth Bldg. 
Diamond Cutting-Lapidary Work, Precious and 
Semi-precious Stones. . 


Thos. J. Dee @ Co. 


Wabash Ave. 
Bul- 


5 &. 
Gold and Silver and Platinum Refiners. 
lion Bought and Sold. 


Despres, Bridges 2 Noel 


Watches and Jewelry. 5 N. Wabash Ave. 
Diamond Importers. 


‘HLA. Eicher 


Heyworth Bldg. 


302 
Fine Hand-Wrought Sterling Silverware. 


J. W. Forsinger 
Watches and Jewelry. 31 N. State St. 
Helbein @ Schwarzstein, 


Jr., & Co. 209 S. State St. 
Importers of Diamonds and Helbros Watches. 


International Silver Co. 
5 N. Wabash Ave. 


F.C. Jorgeson @ Co. 


159 N. Ann St. 
Jewelry Store Fixtures and Show Cases of 
All Kinds. 


Silversmiths. 


H. C. HionKa @ Co. 


27 E. Monroe St. 
Importers of Diamonds. Largest Memorandum 
Diamond Business in the West. 


C. H. Knights-Thearle Co. 


31 N. State St. 
Diamonds, Watches, Jewelry, Tools and Mate- 
rial. 


C. 2 E. Marshall Co. 


5 S. Wabash Ave. 


Jewelers’ Material and Supplies, Optical 


Goods. 


F. E. Morse @ Co. 


Diamonds and Mountings. 32 So. Wabash Ave. 


Nelson 2 Tuttle Co. 


31 N. State St. 


Wholesale Jewelers. Diamond Merchants. 


F. H. Noble 2 Co. 


59th and Wallace Sts. 
Quality Jewelers’ Findings, 
Quality Solders. 


Norris, Alister-Ball Co. 


28 Washington St. 
Watches, Diamonds, Jewelry, Silverware, Op 
tics, Materials. 


Henry Paulson @ Co. 


World’s Best 
mS in Watch Materials and 
aes, Jewelers’ Supplies. 
37 S. Wabash Ave., Chicago, DL 


Rettig, Hess 2 Madsen 


Wholesale Watches. 7 W. Madison St. 


E. D. Rogers Co. 


37 So. Wabash Ave. 
White Ivory Goods, Plain and Hand Decorated. 


L. H. Schafer @ Co. 


Jewelry, Diamonds, Watches. 31 N. State St 


Slade, Tenney 2 Weadley 


27 E. Monroe St. 
Watches, Jewelry, Diamonds. 





® 


Slater 2 Thompson 
Diamonds Exclusively. 5 So. Wabash Ave. 
Sproehnle @ Co. 


Wholesale Watches. 29 E. Madison St. 














Stock to Select From— 
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It has been estimated by statisticians that the wholesale jewelry and kindred trades 


CIRCULAR-WEEKLY 





shipped over $150,000,000.00 of merchandise from Chicago during the year of 1917. 


Everything you need—Diamonds, Watches, Jewelry, Clocks, Silverware, Novelties, 
China, Cut Glass, French Ivory, Fixtures, Materials, Supplies of every kind, can be 
secured of these wholesale houses upon terms equal or better than in any other market. 
In no city are the facilities greater for prompt and efficient service in manufacturing 


special order work and repairing jewelry and watches. 


S. Buchsbaum @ Co. 


159 No. State St. 
ee Importers—Special Jewelry Emblem 
ings. 


Stein @ Ellbogen Co. 


31 No. State St. 
Cutters and Importers of Diamonds; Dealers 
in Watches and Jewelry. 


J. H. Stouffer Co. 


3225-3231 Calumet Ave. 
Fine Hand Decorated China. 


Erichsen-Hinterleitner Co. 
Special Order Work. 37 So. Wabash Ave. 


Gilbertson 2 Son 


5 No. Wabash Ave. 
mamas Jewelry, Mesh Bag Spe- 
cialists, 


George H. Thomas 

302 Heyworth Bldg. 
Sterling Silver—Representing C. A. Vanderbilt, 
rene & Co. and Baker-Manchester Mfg. 
0. 


Grimm @ Judae 

31 No. State St. 
Fine Diamond Mountings, Platinum or Gold; 
Diamond Setting, Repairing, Engraving. 


Seth Thomas Clock Co. 


Clocks. 215 West Randolph St. 


E. G. Webster 2 Son 


143 No. Wabash Ave. 
Factory, Brooklyn, N. Y. Silverplate Repro- 
ductions of Sheffield and Dutch Silver Designs. 


Graffee 2 Stanek 


29 E. Madison St. 
Jewelry, Medals, Class Pins and Rings, Com- 
bination Wedding and Signet Ring. 


Westclox 
Western Clock Co., 10 S. Wabash Ave., Silversmiths Bide. Mirsch 2 Oppenheimer 


159 No. State St. 
Emblem Rings, Coral Rings, Diamond Mount- 
ings, Repair and Special Order Work. ; 


es 


Manufacturing Jewelers 





I. Hornsteen 
159 No. State St. 
, Manufacturer of Artistic Jewelry. 





Fred Blauer @ Co... Juergens @ Andersen Co. 


Diamonds, Mountings, Rings, Emblems, Special 108 No. State St. 
er Work. Diamonds, Makers of Fine Diamond Jewelry. 


Lazarus 2 Weil 


159 No. State St. 
Importers of Diamonds, Makers of Rings. 


J. Milhening, Inc. 


135 So. State St. 
Diamonds, Manufacturer of Fine london. 


James F. Peters 2 Co. 


eo En 10 . Le eng Ave. 
etters, a " i . 
cial Order Jewelry. — a 


R. 2 R. Mfg. Jewelers 


5 So. Wabash A 
omen and Make Jewelry, Repair and Refinish 
Jewelry. 


Schrader-Wittstein Co. 


31 No. State St. 
Manufacture Jewelry and Diamond ieuntions 


Trachtenberg @ PritzKer 


| 39 So. Stat h 
Special Order Work and Diamond Sere Bang 


Willson 2 Co. 
130 No. State St. 


Diamonds and Diamond Mountings, Repai 
Special Order Work. ings, Kepair and 
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the Art Institute. The will of Mrs. Palmer 
disposes of $1,600,000 in personal property. 
The balance of the vast estate will be con- 
tinued under a trust. It is valued at many 
millions of dollars, and includes the Palmer 
House, long popular with jewelry men as 
a place to stop in Chicago. Certain con- 
ditions in the will of the late Mrs. Potter 
Palmer, who died in Sarasota, Fla., may 
permit, it is said, the rehabilitation of the 
famous Palmer House, once Chicago’s 
finest commercial men’s hotel, and at all 
times “home” to hundreds of jewelry 
travelers who visit the Chicago trade. The 
property may pass into the hands of one of 
the various syndicates which for many 
years have made efforts to purchase it. 
The Palmer House is located almost in the 
exact center of the down-town district, at 
State and Monroe Sts. Ihe Chicago 
Jewelers’ Association has held its business 
meetings there for many years, and the 
Chicago Manufacturing Jewelers’ Associa- 
tion also usually meets there. 

W. R. Newman, wholesaler, Masonic 
Temple Vaults, left Sunday for a two weeks 
trip to Wisconsin. 


Wallace L. Miller, representing Ingomar 
Goldsmith & Co., of New York, now has 
his office in the Masonic Temple Vaults. 

Ben Rothenberg, representing Lesch & 
Lewis Co., wholesale jewelers in the Mallers 
building, left Sunday for an eastern trip, 
including Pittsburgh. 

Friends of J. B. Norris, for years the 
representative of the Chapin & Hollister 
Co., now retired from active business, is 
enjoying the best of health in Texas. He 
writes that all he has to do now is go to 
baseball games and eat sweet potatoes. 


Milton Kracker, aged 18, son of H. C. 
Kracker of Kracker & Kosinski Co., 1019 
Milwaukee Ave., has enlisted in the service 
and is now at Great Lakes in the Radio 
Department. Mr. Kracker is very proud 
that his son has enlisted at the age of 18. 


B. J. Hagamann, president of the Illinois 
Retail Jewelers’ Association, and his wife 
entertained Miss Martin of Edwardsville, 
Mrs. A. T. Westlake of Peoria and Mrs. 
Harry H. Truckenbrod at their home 5519 
Princeton Ave. during the convention, and 
entertained their guests at a_ theater, 
seeing “Friendly Enemies,” Thursday night. 

A man who attempted to smash a win- 
dow in the jewelry store of John C. Lep- 
pert, 917 W. Madison St., was arrested 
last week following a short chase by a city 
policeman. At 8 a. M. on the day of the 
robbery, the thief, who is said to have a 
record, threw a brick through the Leppert 
window. He cut his hand when he at- 
tempted to steal a display of optical goods, 
cheap watches and clocks. A city officer 
heard the commotion and succeeded in 
arresting the culprit after a short chase. 


Robert W. Hamilton, representing Ham- 
ilton & Hamilton, Jr., of Providence, R. L, 
was visiting G. A. Jewett, local representative 
of the firm, last week. Mr. Jewett immedi- 
ately afterwards left on a three weeks’ road 
trip, making his first stop at St. Louis. He 
will visit a number of cities throughout the 
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middle west. Mr. Jewett is much amused 
as a result of the publication of a picture 
in the Chicago Tribune showing him 
knitting a war sock. He declares that his 
wife taught him to knit, and that he is not 
ashamed, since, as a matter of fact, a num- 
ber of foreign powers teach the soldiers 
of their army to knit, just as they teach 
them how to handle a gun. 

The city council is planning to increase 
pawn-brokers’ license fees from $300 to 
$1,000 a vear, as a protection against 
burglary and robbery. The increase is in 
line with the recently passed resolution of 
the Chicago Jewelers’ Association that 
some of these places, which are practically 
“fences” for thieves, ought to be legislated 
out of business. President C. P. Dungan 
appointed a committee to investigate the 
situation and confer with the crime com- 
mittee of the city council. The proposed 
ordinance is the outcome. Protests have 
already come from the pawn-brokers, who 
declare that if the council passes the ordi- 
nance many of the small, but legitimate, 
dealers, will be forced out of business. 


Jewelers who are members of the Chicago 
Association of Commerce last Tuesday 
listened to a very interesting talk by George 
M. Reynolds, president of the Continental 
and Commercial National Bank on “The 
Inside of the Foreign Industrial Situation.” 
The Association plans to add 2,000 mem- 
bers to its list and Mr. Reynolds outlined 
to reasons why 100 per cent of Chicago's 
industrial efficiency should be enlisted at 
once to prepare for the post-war commer- 
cial struggle. It is the purpose of the as- 
sociation not only to prepare for the after- 
war program but to organize immediately 
for co-ordination with the government pro- 
curement bureaus in the production of war 
materials. 


There is a considerable amount of in- 
dignation in the local jewelry trade as the 
result of a story printed in the local papers 
to the effect that government officials wish 
to discourage the wearing of class pins and 
fraternity jewelry. This is in direct oppo- 
sition to the view expressed by high officials 
of the government at the recent conference 
at Washington. The understanding brought 
away from that conference, according to the 
local jewelers, was that the jewelry trade 
was to be let alone, or at least, that noth- 
ing was to be done without due warning. 
The season of the year is at hand when 
these jewelry firms who specialize in class 
pins have a good many orders on hand, for 
graduation purposes, and the newspaper 
publicity is not calculated to do them any 
good, they declare. 








A jeweler and watchmaker in the employ 
of a well known jeweler at Spartanburg, 
S. C., was arrested recently on a warrant 
sworn out by Magistrate L. K. Jennings, 
charging him with grand larceny. He was 
released on bail in the sum of $500. It 
will be several days before the defendant 
is given a hearing in Magistrate Jennings’ 
court. It is charged that the jeweler left 
the city several weeks ago for a fishing 
trip, leaving the man in charge of the es- 
tablishment. Returning to Spartanburg he 
found a considerable quantity of jewelry 
missing. He at once suspected the man and 
had a warrant sworn out for him. 
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Omaha. 


Fred. Brodegaar is in Kansas looking 
up his oil interests. 
_/ L. Combs attended the Kansas State 
Convention at Topeka last week. 

Fred Marhoff, with the A. F, Smith Co., 
has gone to Chicago to enlist in the Navy 

Mrs. T. L. Combs and son. Elton re- 
turned last week from a three months’ visit 
to California. 

J. M. Washburn, with his wife and 
daughter, have gone to Anderson, Ind., to 
spend the Summer. Mr. Washburn is con- 
nected with the Byrne-Duff Jewelry Co. 

It was decided last week that the Swed- 
ish SNoonday Club was to have charge of 
all Swedish-American war work in_ this 
State and J. L. Jacobson, a manufacturing 
jeweler, was elected a member of the board 
of managers. 

A. F. Smith, president and general man- 
ager of the A, F. Smith Co., is receiving 
congratulations from his many friends on 
his selection as a member of the executive 
committee of the National Wholesale 
Jewelers’ Association at the annual con- 
vention held the week of May 11 at At- 
lantic City, N. J. The selection of Mr. 
Smith is considered a recognition of the 
importance of Omaha as a distributing 
center for jewelry. 

Among the out-of-tewn jewelers in 
Omaha last week were: J. Fuller, Teka- 
mah, Nebr.; A. L. Brown, Dow City, Ia; 
George Kohles, Earling, Ia.; C. W. Sawger, 
Silver City, Ia.; C. E. Foley, Nebraska 
City, Nebr.; W. W. Hall, Thurman, Ia.; 
John Beranek, David City, Nebr.; L. R. 
Olafson, Emerson, Nebr.; A. R. Stowe, 
Fall City, Nebr.; J. J. Sindelar, Howells, 
Nebr.; Edward Mallow, Louisville, Nebr.; 
Grover Spangler, Fremont, Nebr. 








Canada Notes. 





P. Charland & Cie., jewelers, are regis- 
tered at Montreal. 

Albert C. Laretta has opened a jewelry 
store in Montreal. 

C. J. Gaudaur, 
Man., has sold out. 

Out-of-town buyers calling on the To- 
ronto trade last week included A. B. Will- 
son, Georgetown; T. Binkley, Hamilton; 
T. Fox, London, and J. R. Bertram, Hamil- 
ton—all Ontario. 

Dr. J. G. Tait, after an absence of two 
years at the front with the Canadian Ex- 
peditionary Forces, has returned to Canada 
and is again in charge of operations at the 
Tait Optical Co., of Hamilton, Ont. 

At the final examinations of the Associa- 
tion of Opticians and Optometrists of Que- 
bec Province, held in Montreal last week, 
the following passed written and oral ex- 
aminations and were awarded diplomas: 
Adrien Pelletier, A. Loiselle, C. E. Leon- 
ard, L. C. Marchildon, H. Heller, L. C. 
Dubuc and W. Deschamps, Montreal; A. 
Lord and L. P. Bernard, Shawinigan, and 
C. W. Titus, St. Johns, N. B. 


Gleichen, 


jeweler, of 








M. Michels who for 10 years has been 
engaged in the jewelry business at Calumet, 
Mich. has been closing out his stock and 
expects to leave with his family for the 
copper country where he was at one time 
located. 


The Soldier in the Trenches Would Tell You, Give, Give, Give. 































































































B. F. Newman left Monday, May 13, for 


10-day trip in Ohio. 
Sol Wetzstein, one of the new members 


of Frohman & Co., spent Wednesday visit- 
ing soldier friends at Camp Sherman. 


L. L. Peddinghaus, Marietta, O., who 
has been confined in a local hospital follow- 
ing an operation, has sufficiently recovered 
to go home. 

Leonard Strauss who has been in the 
hospital from injuries sustained when he 
was struck by an automobile two weeks ago 
is rapidly recovering and his friends are 
rejoicing over the fact. He is a son of 
Aaron Strauss. 

George H. Newstedt has been appointed 
on one of the Red Cross campaign teams 
which will canvass Cincinnati for funds 
starting May 20. At the Loring Andrews 
store there is a special display for the 
campaign week. The Oskamp Jewelry Co. 
is doing likewise. 

Herbert C. Schwab, of A. G. Schwab & 
Sons, has been promoted from second to 
first lieutenant at Camp Sherman. Julian 
G. Schwab returned Thursday, May 16, 
from a three and a half weeks’ trip on the 
road. Adolph Ottensosser, a former em- 
ploye, has been promoted to corporal in 
the National army and transferred from 
Camp Sherman to Camp Perry for rifle 
practice. 

Jewelers found that they as well as other 
citizens were expected to aid the Belgium 
babies fund last week by buying the forget- 
me-not bouquets sold on Tag Day and 
they responded handsomely. Several even 
loaned a girl or two from their offices to 
aid in selling the bouquets to the pedestrians 
and threw open their plants for the young 
women as they endeavored to aid the suf- 
fering Belgium children. 

Approaching the last matches of the sea- 
son the Jewelers’ Bowling team won two of 
their three games during the past week 
endeavoring to garner a higher place in 
their league. Pohlmeyer, Courtney, Willet, 
Hess and Huber represented the jewelers. 
Pohlmeyer scored 199 in the first game and 
Huber had but one pin less. The team’s 
total for that game, 931, was the highest 
bowled in the league during the evening. 

The register of visitors at various job- 
bing and wholesale houses during the week 
indicated the following jewelers had been 
in the city: R. F. McComb, Hamilton; 
Harry A. Rasch of the Victor Bogart Co., 
Lexington, Ky.; J. F. Amburgey, Norton, 
Va.; C. Sieglitz, Vevay, Ind.; P. J. Murphy, 
Maysville, Ky.; W. H. Terrell, Madison, 
Ind.; Mr. Schipper of the Schipper Jewelry 
& Optical Co., Hamilton; J. E. Robertson, 
Augusta, Kans.; Mr. Greenlund of W. L. 
Fredeking, Hinton, W. Va.; J. J. Davis, 
Jackson; Mrs. Aaron McConnell, Harri- 
son; Charles Evertt, North Vernon, Ind.; 
P. Lambert, Miamisburg; F. Weirer, Green- 
wood, Miss. 

Officials and employes of the Wadsworth 
Watch Case Co., Dayton, Ky., were stirred 
last Thursday when they received word 
from the War Department that a former 

employe, Carlisle Tieman, 34, who left the 
plant to join the regular army last Septem- 
ber, was listed among the “missing” follow- 
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ing an engagement in France. Tieman was 
reported to have been missing since April 
21. Prior to his enlistment he was in the 
Kentucky National Guard for several years. 
He was known to have reached the front 
line trenches, word having been received to 
that effect from him by a brother, Louis Tie- 
man, former member of the Kentucky legis- 
lature. The supposition following receipt 
of the dispatch is that Tieman fell into the 
hands of the enemy as a prisoner of war. 
Another brother, Harold Tieman, is a lieu- 
tenant in the army. 

Having been free from jewelry window 
smashers for some time Cincinnati woke 
last Thursday morning to find that activi- 
ties has been renewed as the Race St. win- 
dow of George H. Newstedt’s store at 4th 
and Race had been smashed in the early 
morning hours and 12 imitation pearl neck- 
laces taken. The loss will not exceed $200. 
The police found the padded brick which 
was used by the robbers and believe the 
work was that of professionals. Suspicion 
was aroused among clerks of the store early 
in the week when two foreigners entered 
and made inquiries regarding necklaces and 
later stood looking at those on display. 
Thirteen strings of beads and several watch 
chains and fobs lying near the necklaces 
were not disturbed by the robbers, leading 
the police to believe they were frightened 
away before completing their work. The 
police took charge of the remaining display 
and returned it to Mr. Newstedt when he 
arrived. Seven years ago when clerks left 
a quantity of fine jewelry in the windows 
robbers took advantage of the opportunity 
and 14 years ago when the store was on 
Walnut St. robbers broke the glass and 
looted the window, 

The manufacturers’ group of the Whole- 
sale Jewelers & Manufacturers’ Association 
held a meeting Tuesday, May 15, following 
receipt of the news that the Government 
would commandeer all platinum. The con- 
sensus of opinion was that every man 
should do every thing he could to aid in 
winning the war and that if such a move 
would hasten the complete and ultimate 
victory over Germany then the giving up 
of all platinum to the nation was but one 
of the ways in which the members could 
and would do their share. The quantity of 
platinum in Cincinnati hands was discussed, 
but for fear the Government authorities 
would not like it, the exact amount was 
not divulged. A meeting of the entire as- 
sociation was held at the Chamber of Com- 
merce Thursday and a telegram received 
from President Arno H. Dorst from New 
York where he had gone to take up the 
manner in which the order was to be car- 
ried out was read. Dorst embodied the 
resolutions passed at the New York gather- 
ing in his telegram and the discussion was 
devoted to whether the Cincinnati organiza- 
tion would endorse the idea of not using a 
substitute or imitation of platinum. No 
action was taken the majority desiring to 
wait and hear from Mr. Dorst on the mat- 
ter before adopting a definite resolution. 
Word that the convention scheduled for 
Friday and Saturday of the National As- 
sociation of Manufacturing Jewelers had 
been postponed was received from Mr. 
Dorst at the same time and all plans for 
entertaining the delegates were dropped 
immediately. 


Give—Not from the Top of your Pockets, but from the bottom of our hearts. 
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N. P. Londan, of the Hess & Culbertson 
Jewelry Co., is on his vacation. 

A. R. Brooks and wife, Wright City, Mo., 
spent part of the past week in St. Louis. 

The Jaccard store at 9th and Locust Sts., 
is having its 90th anniversary sale this 
week. 

George P. Vogt, Montgomery City, Mo., 
is recovering at St. Luke’s Hospital from 
an operation for appendicitis. 

J. J. Burke, president of the Brooks 
Jewelry & Optical Co., returned Friday 
from a three days’ visit to Chicago. 

C. S. Erber, president of the Erber- 
Crompton Jewelry Co., has started on a 
trip through Missouri, Kansas and Okla- 
homa. 

D. P. Richards, vice-president ‘of the 
Maschmeyer-Richards Silver Co., returned 
Saturday from a buying trip to the eastern 
centers. 

The Hess & Culbertson Jewelry Co. has 
received the contract for making over 1,000 
bronze: medals and a number of gold med- 
als to be awarded to Liberty Loan workers. 

Carl H. Teschner, formerly with the 
Brooks Jewelry & Optical Co., who has 
been in the army at Camp Funston, Kans., 
since October, was at home on a five days’ 
furlough the past week. 

Albert Taube, watchmaker for the A. 
R. Brooks Co., has recovered from an at- 
tack of pneumonia which confined him to 
his home for a month. John Hobbs, who 
filled his place while he was away, has gone 
to Newport, Ark., to take a position. 

Leo J. Vogt, treasurer of the Hess & 
Culbertson Jewelry Co., was elected a di- 
rector of the Associated Retailers of St. 
Louis at the annual meeting of the St. 
Louis Club, Thursday night. F. W. Dros- 
ten, president of the Frederick W. Drosten 
Jewelry Co., is also a director of the 
organization, 

The Liberty Loan selling contest be- 
tween “sides” at the store of the Hess & 
Culbertson Jewelry Co. was won by the 
side of which J. C. O’Brien was the cap- 
tain. O’Brien’s braves beat Walter Lau- 
man’s forces by about $10,000. The total 
amount sold in the drive was about $40,000. 
The winners were given a dinner by L. 
J. Vogt, treasurer of the company, at the 
Mercantile Club. The losers, not to be 
outdone, gave themselves a consolation din- 
ner at the American annex. 

The Eisenstadt Mfg. Co. has obtained in 
the Circuit Court an injunction against the 
Star Building Co., restraining it from in- 
terfering with the electrical installation of 
the Eisenstadt Co. and from withholding 
electricity for light and power under the 
terms of the Eisenstadt Co.’s lease of part 
of the Star building at 12th and Olive Sts. 
The lease under which the, Eisenstadt Co. 
paid $7,500 a year, provided that it was to 
be supplied with electricity for motors up 
to eight horsepower capacity. Last July 
the Star Building Co., unwilling to abide 
by the terms of the lease, severed wires 
supplying current to the Eisenstadt Co. 
The latter reinstalled the wires and applied 
for the injunction, which has now been 
granted. 








os e» 


ass Soi been bie ae in ed 


ee a Pe Sr a Pe ee ee ee 


— 


- _— . ~ ep ep ie as a Te nate me ob rete - = oe 
is Pe ae ee ek ete ae a a hn ee ee ee 








> Vie) 
mi 





bey Nia 
as,’ eae 2 StS - 
Caled tie * vee 
ed ietit yy a 


T. S. Arthur, who formerly was engaged 
in business at Marinette, Wis., and later 
at Fond du Lac, Wis., is covering the Wis- 
consin territory for the Ansonia Clock Co., 
Ansonia, Conn. Mr. Arthur called on the 
trade in Marinette and other northeastern 
Wisconsin cities during the past week. 

George Vander Zanden, retail jeweler 
and optometrist, Green Bay, Wis., called 
on the Milwaukee manufacturers and 
jobbers during the past week, accompanied 
by his bride. Mr. and Mrs. Vander Zanden 
were on their honeymoon and expected to 
be absent from Green Bay for two weeks. 

Herman Braz, expert jeweler and watch- 
maker, with Art B. Meyers, 460 Eleventh 
Ave., has resigned his position and is tak- 
ing a short vacation prior to answering the 
call to serve Uncle Sam. Mr. Braz will 
leave for Camp Custer, Mich., in the May 
contingent, which departs between May 25 
and 30. 

B. Panik, Packard Ave., Cudahy, Wis., 
expects to take occupancy of his new busi- 
ness block about June 1. Mr. Panik has 
erected a two-story building of modern de- 
sign, and when it is completely equipped it 
will be one of the finest jewelry stores in 
any of the smaller communities of southern 
Wisconsin. 

The nine-year-old son of W. J. Bosz- 
hardt, secretary and treasurer of the Fink- 
Boszhardt Co., manufacturing and whole- 
sale jeweler, 508 Enterprise building, died 
last week of pneumonia after an illness of 
only a few days. Mr. and Mrs. Boszhardt 
have the sympathy of the entire jewelry 
trade in their great loss. 

Wisconsin retailers who called on the 
manufacturing and jobbing trade at Mil- 
waukee during the last few days include: 
Robert Nicoll, of Gottfredson & Nicoll, 
Kenosha; A. P. Wilde, South Milwaukee; 
Conrad Nelson, LaCrosse; E. Panik, Cud- 
ahy; J. B. Kimball, Waukesha; M. L. Crane, 
Adams; J. B. Davis, Lake Mills. 

Fond du Lac jewelers received honorable 
mention because of valuable donations made 
to the women’s clubs of the city for the 
purposes of a White Elephant Sale for the 
benefit of the Red Cross. The John P. 
Hess Co. presented a diamond ring and the 
E. W. Kemnitz Jewelry Co. donated a silk 
umbrella and various other articles. 

William H. Upmeyer, secretary and 
treasurer of the Bunde & Upmeyer Co., 
Grand Ave. and W. Water St., celebrated 
his 52nd birthday anniversary on Monday, 
May 13. Mr. Upmeyer tendered a number 
of his friends a dinner party in honor of 
the occasion. He recently was reappointed 
a public debt commissioner of the city of 
Milwaukee. 

A W. Smith, Oconto Falls, Wis., who 
succeeded E. J. Marcouiller somewhat more 
than a year ago, is providing relief from 
the overcrowded condition of the present 
store by rebuilding a business block, which 
will be ready for occupancy about Aug. 1 
or 15. A full equipment of the latest types 
of jewelry store fixtures will be installed 
and the stock will be considerably enlarged. 

J. A. Barnes, who has devoted most of 
his time in recent vears to the traveling 
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representation of manufacturing and whole- 
sale jewelry houses in the Wisconsin and 
northwestern territory, has established a 
jewelry store in the building recently va- 
cated by H. C. Rood at Waupun, Wis. Mr. 
Rood has been called into the military 
service and disposed of the business some 
time ago. 

L. E. Grant, jeweler and optometrist, 
Portage, Wis., has taken a long term lease 
of the Roskie building, W. Cook St., and 
will move his business from the present 
location in the City Bank building, as soon 
as remodeling work is completed and new 
furnishings are installed. In the new 
quarters he will have considerable more 
space than at present, which is needed by 
both departments of the business. 

Elmer E. Lessard, expert watchmaker 
and optometrist, was erroneously reported 
in a recent issue of THE JEWELERS’ CIRCU- 
LAR to have joined Henry J. Oberst, jeweler, 
392 National Ave. Mr. Lessard actually 
became associated with A. F. Puls, pro- 
prietor of the Hotel Medford jewelry store, 
131 3rd St., where he takes the place of 
Harry Beck, who has enlisted in the navy 
and is now in training at Great Lakes, III. 

Henry J. Oberst, 392 National Ave., will 
be privileged to add a second star to his 
service flag within a short time. Theodore 
Witte, expert watchmaker at the Oberst 
store for several years, has been called to 
the colors and expects to leave for Camp 
Custer, Mich., about May 25 or 27. Ray- 
mond T. Stark, who served Mr. Oberst as 
manager of the optical department, an- 
swered the call several months ago and is 
now in training at Camp Custer. 

The five largest department stores of 
Milwaukee, all of which operate jewelry 
departments, have fallen into line with the 
recommendation of the Commercial Econ- 
omy Board of the Council of National De- 
fense and on June 1 will abolish all dis- 
counts, such as formerly given to profes- 
sional shoppers, clergyman, teachers, fire- 
men, policemen, and the well known “trous- 
seau discount.” Refunding of fares to out- 
of-town buyers also will be discontinued. 

Articles of dissolution of the C. Preusser 
Jewelry Co., Milwaukee, as a Wisconsin 
corporation, were filed May 15 at the State 
capitol in Madison and marked the termina- 
tion of the existence of one of the oldest 
and best known retail stores in the middle 
west. The store at E. Water and Mason 
Sts. was closed several months ago, follow- 
ing disposition of the stock, as noted at 
the time. The death of all heads of families 
interested in the business made it advisable 
to liquidate. 

The woman’s committee on War Savings 
Stamps at LaCrosse, Wis., has arranged 
with local jewelers to accept old gold, silver, 
platinum and other precious metals and 
make payments in Thrift Stamps to boost 
the local campaign. An official announce- 
ment of the committee says that all but 
one of the jewelers of LaCrosse have 
agreed to undertake the work, they being 
Robert Braun, Gustave Rose, Conrad Nel- 
son, W. T.‘Irvine, A. J. Ness, George B. 
Rose, E. W. Parker and David Drummond. 








W. M. Saunders, Decatur, Tex., has 
opened a jewelry store, having moved his 
stock here from Carrollton, Tex. 


GIVE UNTIL YOUR HEART SAYS STOP. 
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Evansville, Ind. 





TRADE CONDITIONS. 


Trade with the local retail jewelers Continues 
very good and the mild pleasant weather of the 
past few days have had a stimulating effect upon 
business in this section. Retailers Say they have 
had no reason to complain at trade since the be- 
ginning of the year, and that while they have not 
been “rushed to death,” they have enjoyed a good 
steady trade, Collections are reported good 
Wholesale jewelers say that they are looking foo 
a very good business the balance of the year. 





F, A. Rhodes, retail jeweler at Chrisney, 
Ind., was a recent business visitor in Evans- 
ville. 

John Rholander, local jeweler, who has 
been in bad health for the past several 
years, is rapidly gaining in strength. 

Carl Stocking, Division St., this city, re- 
turned a few days ago from a trip to Rock- 
port, Ind., where he transacted business and 
visited relatives. 

Dr. William Field, optician of Upper 
First St., this city, will make a trip in a 
short time up Green and Barren rivers on 
his pleasure boat and will be accompanied 
by a party of friends. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, 407 Main St., who was nominated 
by the Republicans of Vanderburg county 
on May 7 as a candidate for county coun- 
cilman, says he will not start his speaking 
campaign until late in October. 

Governor James P. Goodrich has ap- 
pointed C. D. Adair, Republican, of EI- 
wood, Ind., to succeed H. E. Woodward, of 
Indianapolis, as a member of registration 
and examination in optometry. The term 
of Mr. Woodward expired on May 15 and 
the term of Mr. Adair will expire on May 
15, 1921. 


Among the visitors here May 16 and 17 
to attend the annual midsummer meeting of 
the Indiana Democratic Editorial Associa- 
tion, was Alden Heuring, owner and edi- 
tor of the Winslow Dispatch, one of the best 
known weekly newspapers in southern Indi- 
ana. Several years ago Mr. Heuring was 
engaged in the retail jewelry business and 
was located at Monroe City, Ind. He 
finally abandoned the business for that of 
publishing a newspaper. 

The leading retail and wholesale jewel- 
ers of Evansville took a leading part in the 
third Liberty Loan campaign here that 
closed recently when the city and county 
“went over the top” with colors fly- 
ing. Among the prominent jewelers here 
who helped to make the campaign a success 
were Theodore Bitterman, of Bitterman 
Bros.; Arthur Bitterman, of Bitterman & 
Son; Oscar Esslinger, of Esslinger & 
Salm; J. M. Boner, of the J. M. Boner Co.: 
Ben Kruckemeyer, of Kruckemeyer & 
Cohn, and Charles F. Artes, of the Charles 
F, Artes Co., Inc. The campaign to raise 
a war chest fund for this city started Mon- 
day, May 20, and will continue for a week 
or ten days, and leading jewelers of the 
city are taking a big part in this campaign. 
It is proposed to raise enough money in 
the present campaign to defray all war ex- 
penses in the city, such as Red Cross, Y. M. 
C. A. war work, etc., for the next year. 
The plan is known as the Kenosha plan by 
reason of the fact that it was first tried out 
in Kenosha, Wis., where it proved success- 
ful. 























T. R. Gizzo is on a business trip to At- 


chison, Kans. 

Arthur Moore is a new member of the 
C. B. Norton force. 

Leopold M. Cutino, of the K. K. Import- 

ing Co. visited the city last week. 

Pp. S. Harris visited the Topeka branch 

of the Harris-Goar Co. last week. 

W. M. Lewis, of the C. B. Norton Jewelry 
Co., has returned from a 10 days’ visit in 
Chicago. 

Louis J. Bohl and son, E. M. Bohl, of 
Chicago, are new employes of the Meyer 
Jewelry Co. 

Noble R. Fuller, of Edwards-Ludwig- 
Fuller Jewelry Co., has returned from a 
business trip to Louisiana. 

W. M. Jaccard is to be one of the gen- 
erals in the Red Cross drive. Mr. Jaccard 
will be in charge of the fifth zone. 

Harold Michelson, stone cutter with the 
Porter & Wiser Jewelry Co. has joined the 
radio corps of the United States army. 

Two former employes of Oppenstein 
Bros. are now in France. They are Captain 
Henry P. Lewis and Lieutenant Fred Wil- 
helm. 

J. Ludwig has returned to his home in 
St. Louis after a visit with his son Leo 
H. Ludwig, of the Edwards-Ludwig-Fuller 
Jewelry Co. 

The Jewish employes of the Meyer 
Jewelry Co., contributed as a body to the 
$250,000 Russian Relief Fund recently raised 
in Kansas City. 

G. E. Jones, of Kansas City, is moving 
his household goods to Shreveport, La., 
preparatory to opening a jewelry store in 
the southern city. 

Paul T. Snow, who has charge of the 
jewelry repair department of the Cady & 
Olmstead Jewelry Co., will leave shortly 
for Jefferson Barracks. 

Word has been received of the safe ar- 
rival in France of August Weber, a mem- 
ber of the 110th Engineers. Mr. Weber 
was for a number of years with the C. B. 
Norton Jewelry Co. 

L. J. Meyerding, of Baxter ‘Springs, 
Kans., has moved from his former location 
in a drug store to a large store building 
across the street. He has installed new 
fixtures and has increased his stock to a 
considerable extent. 

E. A. Kiger and H. E. Harris of the C. A. 
Kiger Co., spent five or six days in Wash- 
ington visiting Sergeant Herbert H. Kiger, 
of the ordnance department. From Wash- 
ington Mr. Kiger and Mr. Harris went to 
New York to buy wrist watches and 
diamonds. 

Miss Helen Barr and Carl O. Schutte 
were married last Thursday evening. They 
will make their home in Manhattan, Kans., 
Mr. Schutte being in service at Camp Fun- 
ston. The bride has been in the cost de- 
partment of the Cady & Olmstead Jewelry 
Co., for the past year. 

Lee Tully, former traveler for the Wood- 
stock-Hoefer Watch & Jewelry Co., who 
is now with the 117th signal corps in 
France, has been in the trenches. Mr. 
Tully has been given the rank of sergeant 
and has been ordered to an officers’ train- 
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ing’ camp, “somewhere in France,” for five 
weeks’ special instruction. 

Thomas Ware, salesman for the Cady & 
Olmstead Jewelry Co., has received a letter 
from his son, Herbert Ware, who has re- 
cently arrived in France, saying that he is 
well and satisfied with his work. The 
young man is in the artillery branch. <A 
brother, Allan Ware, left just a few days 
ago for Jefferson Barracks, St. Louis. 

Among the recent visitors in the city 
were: M. G. Coplin, Paola, Kans.; George 
W. Brittain, Hartford, Kans.; W. C. 
Warner, Carbondale, Kans.; H. T. Lander, 
Lawrence, Kans.; A. B. Jett, Garden City; 


Walter Sperling, Seneca, Kans.; C. J. 
Madtson, Ottawa, Kans.; G. K. Fagin, Lath- 
rop; A. J. Zimmerman, Warrensburg; 


Frank Bangs, Salina, Kans.; E. R. Reyer, 
Westmoreland, Kans.; G. W. Curry, Oilton, 
Okla.; Harry A. Tibbals, Emporia, Kans.; 
Carl J. Ricker, Emporia, Kans.; Samuel 
Freidberg, Topeka, Kans.; C. J. Keil, 
Clinton. 

Walter B. Jaccard, nephew of W. M. 
Jaccard, of the Jaccard Jewelry Co., left 
May 10 for Urbana, IIl., where he will enter 
the aviation training school. Mr. Jaccard 
was given a farewell party by his associates 
in the store the evening of May 6. Tables 
were set in the catalogue room on the sec- 
ond floor of the building and a feast, in- 
cluding turkey, cake and strawberries, was 
served. Victrola records of patriotic airs 
were played during the dinner, and at the 
conclusion Mr. Jaccard was presented with 
a wrist watch by the employes. The pres- 
entation speech was made by Robert J. Gil- 
bert, secretary and treasurer of the com- 


pany. 











H. Romney of Fort Morgan, took part 
in the Knights Templar services here on 
Ascension day. 

Paul J. Morris of the Edward Lehman 
Jewelry Co., is covering the western slope 
section this week. 

J. C. Johnson, of the W. W. Hamilton 
Jewelry Co., is out on a long trip through 
Arizona and New Mexico. 

D. S. Maiman, president of the Crown 
Manufacturing Co., is visiting the trade in 
Missouri Valley territory. 

Miss Alice Powers who has been spend- 
ing several months with relatives in Los 
Angeles and San Diego, has resumed her 
former position as cashier for Syman Bros. 

Friends of “Ted” Syman will be pleased 
to learn of his promotion to the rank of 
major in the quartermaster’s department at 
Jacksonville, Fla. He has been stationed 
at the Jacksonville training camp for the 
past six months. 

Among the jewelers who have recently 
visited Denver jobbers were the following: 


Carl H. Teenor, Boulder; I. C. Dunn, 
Victor; A. T. Hale, Holyoke; Harvey 
Mann, Limon; Henry Curtis, Littleton; 


and G. L. Muffley, Golden. 

John Quist has removed his jewelry store 
in the Masonic Temple at Menominee, 
Mich. occupied by him since the Temple 
was built, to the building formerly occupied 
by George Miller’s barber shop. 
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Minneapolis and St. Paul. 


Morris Friedberg, Detroit, Mich., has 
been visiting friends in the two cities dur- 
ing the past few days. 

W. C. Kayser, and wife, of Milbank, S. 
Dak., will be in Minneapolis, June 4. Mrs. 
Kayser will spend the Summer in Minne- 
apolis. 

The firm of Hulberg & Arneson, Two 
Harbors, Minn., has been dissolved and the 
business will be continued by W.. M. 
Hulberg. 

Robert Rentz, son of John E. Rentz, of 
Rentz Bros., is now “somewhere in 
France.” He entered the aviation corps 
last January. 

Lurl Ross, son of E. E. Spaulding, with 
the Bassett Jewelry Co., Lumber Exchange, 
Minneapolis, is now with a hospital unit 
on Long Island. 

Harry Blustine, formerly with L. Jacobs 
& Co., Hennepin Ave., Minneapolis, has 
accepted a position as general salesman 
for Max A. Kohen. 

J. M. Bennett, head of the firm of J. M. 
Bennett Co., Jeweler’s Exchange, Minne- 
apolis, has been spending a few days in 
Chicago on business. 

Word has been received from Lewis 
Frary, formerly with L. C. Gaus & Co., 
that he is well and has joined the candi- 
date attachment in France. 

Ed. Corrow, Dayton, Minn.; Mr. Hindahl., 
of Hulberg & Hindahl, Northfield, Minn., 
and Hugo Eber, Norwood, Minn., were 
Minneapolis visitors last week. 7 

Victor Munson, formerly with Fritch & 
Co., Valley City, N. Dak. has received a 
government appointment as assistant in- 
spector of rapid fire gun control instru- 
ments at Jefferson Barracks. 

William’ Persefield, of the material de- 
partment of the J. M. Bennett Co., left fer 
Camp Dix on May 20 joining the aviation 
section. He is succeeded by Homer Haz- 
lett, who has been with Sischo & Beard, 
St. Paul for the past 12 years. 

E. E: Johnson, former traveling sales- 
man for L. C. Gaus & Co., wholesale 
jewelers, Lumber Exchange, Minneapolis, 
is now at Jefferson Barracks, St. Louis, 
Mo., and is to try out for the Fourth 
Officers Training Camp at Fort Riley. 

S. H. Clausin, Minneapolis, arrived home 
from the annual convention of the Na- 
tional Wholesale Jewelers’ Association a 
few day ago. He reports the convention 
as being unsually helpful because of the 
discussion of timely and practical subjects. 
He reports business as good as last year 
at this time. He says much depends on 
what the manufacturers can supply. 








The plate glass window in the jewelry 
store of Jacob Bennett, 212 E. Main St., 
Norfolk, Va. was smashed last Wednesday 
morning and several pieces of jewelry 
stolen. Three soldiers are alleged to have 
smashed the window and stolen the jewelry. 
One of the soldiers was seized by a watch- 
man at the Atlantic Hotel while the other 
two escaped. The watchman stated he saw 
the three soldiers standing in front of the 
place when one of them crossed the street 
and whistled. At the signal the two others 
smashed the window and he ran up just in 
time to grab one of the soldiers, he re- 
ported. 
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Alphonse Judis, 704 Market St., has just 
received word from his son that he had 
arrived safely in France. 


J. E. Johnson, “Number One,” well known 
to the city trade, is moving to his new 
country estate in Ross Valley. 

T. W. Johnson, of Johnson & Wood, 
Jewelers building, is taking a two weeks’ 
vacation on his ranch at Filmore, near Los 
Angeles. 

Edson Adams, of the Edson Adams Co., 
is now in the east visiting the factories he 
represents. He expects to be gone for three 
or four weeks. 

Jos. Keho, Meier & Frank Co., Portland, 
Ore.; A. Markham, Santa Rosa, and J. A. 
Montgomery and J. G. Donovan, Los An- 
geles, were among the jewelers in town last 
week. 

Geo. Larson, an engraver in the Jewel- 
ers’ building, has been busy of late with 
medal and trophy orders for the annual 
Kennel Club show, one of the biggest so- 
ciety features of the year. 

The wife of Chas. Weinburg, a wholesale 
jeweler in the Phelan building, is ill and 
has been removed to a local hospital. Mrs. 
Weinburg has always assisted her husband 
in the conduct of his business. 

Fritz Barkam, representing various 
wholesale diamond merchants in the Pa- 
cific Coast territory, with offices in the Mu- 
tual Bank building, has just returned from 
a month’s trip in the Northwest. 

Shreve & Co. are proudly displaying a 
large 100 per cent subscription flag. Every 
member of the entire force subscribed to 
the Liberty Loan and the total amount of 
the collections came to $30,000. 

Howard Haley, son of F. R. Haley, head 
of the watch department of A. I. Hall & 
Son, and Arthur Sinclair, carrying the Lar- 
ter line for the same firm, are just leaving 
on a trip to the factories to buy up their 
next season’s goods. 

W. C. Belli, E. M. Bernard and J. E. 
Johnson are now traveling in the north and 
northwest for the International Silver Co. 
E. V. Saunders, Coast manager for the In- 
ternational Silver Co., headquarters in the 
Jewelers building, is on a business trip to 
Los Angeles. 

A jewelry concern in the Woller build- 
ing, Honolulu, H. T., has executed a deed 
of assignment for the benefit of its credit- 
ors. The estate is to be closed out by A. K. 
Smythe, May 31. This concern was oper- 
ated by its treasurer and general manager, 
whose affairs have been involved hereto- 
fore in this country. 

A. W. Huggins, accompanied by his wife 
and daughter, Mary, started last week for 
the east, en route Denver and Salt Lake 
City. Mr. Huggins is president of A. I. 
Hall & Sons, and expects to spend five or 
six weeks visiting the factories. Mrs. Hug- 
gins and daughter will visit relatives on a 
farm in New York. 

D. Aokarara, a Japanese jeweler in Sac- 
ramento, Cal., has given up his business at 
that place on account of ill health and re- 
turned to his own country. The assets have 
been turned over under a deed of assign- 
ment to A. V. Davidson, as trustee to the 


THE JEWELERS’ 





creditors. The business is being closed out 
and an inventory shows the merchandise to 
be worth $3,500 and the liabilities $58,051. 

Herbert W. Saudt, on the road for the 
International Silver Co., has just returned 
from a trip to Honolulu, H. T., where he 
spent several weeks calling on the trade. 
He reports business there, especially in the 
jewelry lines, as in a more prosperous con- 
dition than ever before. In all lines wages 
are high and work is plentiful and people 
seem to be spending their money ungrudg- 
ingly. 

The large numbers of visitors which came 
from all over this part of the country to the 
convention have returned to their homes. 
The various jewelry stores put on their 
gala colors, and the outsiders were partic- 
ularly impressed with the “radiant beauty” 
of the Andrews Diamond Palace, which 
was opened recently on Geary St., in the 
heart of the city’s most “exclusive” shop- 
ping district. 

San Francisco is proud of the work which 
her jewelers accomplished in the recent 
Liberty Loan drive. The entire jewelry 
trade was thoroughly canvassed, with the 
result that many of the establishments are 
floating 100 per cent subscription flags, and 
those who could not show a perfect score 
as far as the number of the subscriptions 
was concerned made up for the lack in that 
direction with the amount of money sub- 
scribed. 

One of the most interesting visiting jew- 
elers who has been in the city for some 
time is J. F. Ramirez, who spent several 
days here during the convention week, and 
will probably plan his trip so that he will 
arrive in Portland in time for the Oregon 
State convention, June 5. Mr. Ramirez is 
representing the “La Puerta Del Sol” de- 
partment store, Escolta 491, Manila, P. I. 
The head office of the company is 46 Rue 
de Provence, Paris, France. Another 
branch office is located at 6L Rambla de 
Catuluna, Barcelona, Spain. 











now of King City, has just moved into a 
new store. 

H. W. Slaudt, local representative of the 
International Silver Co., has just returned 
from a successful business trip to San 
Diego. 

Clarence H. Blake, who has been with 
Feagans & Co. since this firm’s organiza- 
tion, has retired and will probably engage 
in business for himself. 

The Howard Jewelry Co., Fresno, has 
recently made important alterations, in- 
stalling a new front and new fixtures, the 
latter of Circassian waluut. 

J. C. Tipton, formerly of Hemet, who 
moved to Santa Barbara: recently, occupies 
the store in the Barbara Hotel building 
formerly occupied by R. A. Moore. 

Otto Jaeschke, head of the watch depart- 
ment of the G. D. Davidson Co., has left 
for a two-weeks’ motor trip to the Yose- 
mite and then to San Francisco and back. 

J. L. Murray, formerly of Pittsburgh and 
recently for a short time with A. C. Taylor, 
this city, has taken a position as watch- 
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maker with Mrs. FE, C. Fleming, 322 w 
6th St. ; 

A. A, Barstow, recently of the gold de. 
partment of S. Nordlinger & Sons, has re. 
tired from the jewelry business and taken 
up the sale of tractors and other farm 
machinery. 

Mr. Hooper, Visalia, has moved into 9 
new store around the corner on the main 
street of the city. His place is now very 
attractive and the location much better than 
that he formerly had. 

fk. A. Fano, Bakerstield, has installed new 
fixtures, after having enlarged his store to 
about twice the floor space he formerly had, 
The interior finished in white enamel 
makes a very handsome appearance, 

Neil Nielson, Fresno, has just moved 
back into his store from the temporary 
quarters which he took while his store was 
remodeled and fitted up with new fixtures. 
He now has very handsome and convenient 
quarters. 

John Blohm, head of the silver depart- 
ment of Feagans & Co., has gone north for 
a rest of 10 days. He will visit San Fran- 
cisco, accompanied by his wife, whose 
brother expects to start abroad soon in the 
military service. 

Beginning May 11, a number of the 
wholesale jewelers will close their stores 
at 12:30 on Saturday until the end of 
September. Among those who will adopt 
this plan are the E. Bastheim Co., P. D. 
Walsh Co., the I. Behrstock Co., and the 
International Silver Co. 

George Godfrey, manufacturing jeweler, 
whose hand was badly hurt in his machin- 
ery some time ago, has returned from a trip 
to Big Bear Lake, accompanied by Glenn 
Lewis, who has been working with him. 
His hand is improving and he hopes to be 
able to return to work soon. 

Ray Vercler and U. Allen of the Ray 
Vercler Smelting & Refining Works, and 
Sol Meyer of the Meyer & Talbott Co, 
have just returned from what they report 
to have been a very successful fishing trip. 
Mr. Vercler will start soon for a trip to 
San Diego and around the Kite-Shaped 
Track. 

L. B. Vent, recently head of the watch 
department of Samuel Friedlander, 804 S. 
Broadway, and Max Schneider, watch- 
maker and manufacturing jeweler, have 
formed a co-partnership and are opening a 
manufacturing business at 504 Haas build- 
ing, 7th St. and Broadway. They will 
make a specialty of leaf jewelry work at 
their new quarters. 

The following jewelers from nearby 
towns have been in Los Angeles recently, 
visiting the wholesalers: H. Hartman, Van 
Nuys; J. H. Woolard, Whittier; E. T. 
Stoddard, Whittier; Raymond Finch, Co- 
vina; C. P. Kryhl and J. H. Padgham, 
Santa Ana; D. H. Yearian, Torrance; Mr. 
Sutcliff, Long Beach; D. Van Wart, Hunt- 
ington Park. 

E. Gerson, diamond merchant, 415 Title 
Guarantee building, has gone to Camp 
Bartlett, Bentura county, accompanied by 
his wife. They will spend a few days fish- 
ing in that vicinity. Miss Matheus, his 
office manager, who has been confined to 
her home for two months, suffering from 
diphtheria, is again able to be in the office 
and is taking charge of the business during 
Mr. Gerson’s absence. 
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Arthur J. Germony, who had charge of 
the lens grinding department of the King & 
Fisele Co., will open a new optical store 
at 317 Genesee St. H. F. Brandt is opening 
an optical store at 5/4 Genesee St. 

Buffalo jewelers are lending their co- 
operation and giving their money to help 
the War Saving Stamp campaign in this 
city. Many of the stores took part in the 
special one-day Thrift Stamp celebration 
Friday. Clerks were engaged in selling 
the stamps and in some of the downtown 


stores prominent Buffalo women were 


among the sellers. 

Jewelers who recently visited Buffalo in- 
cluded R. S. Mills, Akron, N. Y.; M. J. 
Kershaw, Perry, N. Y.; A. J. Peck, Wat- 
kins Glen, N. Y.; and E. P. Lamping, 
Ridgeway, Ont. Mr. Peck was here to at- 
tend a War Savings stamp conference. Mr. 
Lamping combined business with pleasure. 
Being an enthusiastic baseball “fan” he at- 
tended the opening game of the Buffalo 
team in this city. 

A. E. Sipe is now. located in his new 
jewelry store at 13 W. Chippewa St. The 
improvements include a new store front, 
new fixtures, a new sign and a mezzanine 
floor. For years he has specialized on 
diamonds but hereafter he also will carry 
a general jewelry and optical line. He 
was located in the Brisbane building, 16 
years and previous to that for 10 years was 
in the Townsend block, at Main and Swan 
Sts. now occupied by the Manufacturers 
and Traders’ Bank. 

King, Raichle & King, jewelry manufac- 
turers and wholesalers, have moved to new 
quarters at 76-78 W. Chippewa St. The 
place which they had occupied at Main and 
Huron Sts. for 10 years will be used for 
department store purposes. Their new lo- 
cation is spacious, well lighted and modern 
in every respect. Their factory is equipped 
with the newest appliances and _ direct- 
driven machinery. There is an electric pro- 
tective system throughout the place. F. G. 
Raichle is the active head of the firm. A. F. 
King, another member of the concern, is 
gradually recovering from his illness. He 
has been confined to his home all during 
the Spring. 

E. A. Koetsch, who conducts a jewelry 
store in Tonawanda, N. Y., and is among 
the loyal workers in that city, is among 
those who are vigorously denying a false 
report circulated there regarding wounds 
received by Tonawanda soldiers overseas. 
One report concerned Benjamin Krueger 
of that place. Krueger was reported as 
having had both legs and his nose shot 
away. The report had it that Krueger sent 
his watch home; the timepiece not keeping 
correct time and that it was taken to 
Koetsch’s jewelry store for repairs. The 
false report also had it that a note was 
found under the cover of the watch, stating 
that the sender had lost both his legs and 
his nose. The story was denied at the 
jewelry store and by the man’s family, who 
Said they had received no word of their 
son being wounded in any manner what- 
soever. Relatives and friends of Tonawanda 

soldiers who are fighting in France are 





therefore indignant about the circulation of 
such reports. All the stories have been 
branded as absolute falsehoods. 











TRADE CONDITIONS. 


The Louisville jewelers continue doing an ex- 


cellent business. There have been a number of 
conventions held in the city recently which have 
helped al] retail lines, and then, too, the Ken- 
tucky Derby, which is the greatest racing event 
in the State, brought quite a number of people 
from outside of the city last Saturday, and these 
people always spend a good deal of money here, 
and the iewelers get their share of this business. 


J. P. Railey, an optometrist of Danville, 
Ky., has recently rented a store in Bowling 
Green and will open a shop in a short time. 
Mr. Railey will carry a full line of optical 
goods, 

F. J. Heintz, former president of the 
Kentucky Retail Jewelers’ Association, re- 
cently stated that he was just now begin- 
ning to get caught up with his work in the 
store, having devoted a good part of his 
time during the latter part of April in ar- 
ranging the program and attending the con- 
vention. However, Mr. Heintz feels that 
he has been greatly benefited by having 
taken part in the convention. 

The Letzler-Lorch Co. was awarded a 
verdict in the case of Elizabeth McGuckin 
against the company. The plaintiff sued 
the company for $140, the alleged value of 
19 diamonds, or the return of the stones; 
for $50 which she paid for resetting the 
stones, and for $100 damages for alleged 
wrongful detention of the jewels. The 
plaintiff charged that the diamonds she left 
with the defendant were not put in the new 
setting, but others were substituted. The 
jury held that there was nothing in the evi- 
dence to show that any substitution had 
been resorted to and returned the verdict 
in favor of the defendant. 

The question of closing stores on Satur- 
day afternoons during the Summer months 
is being discussed by the local jewelers at 
the present time. It has been the custom 
of a number of the jewelry stores to close 
at 1 o'clock on Saturday afternoon during 
the Summer months, and the time for the 
starting is almost here and no definite de- 
cision has been made. The idea of having 
Saturday afternoons off during the Sum- 
mer months has gotten to be quite popular 
and most of the wholesale houses of the 
city have practiced this for a number of 
years. In recent years quite a number of 
the retail stores have taken up the idea, but 
things are such this year as to make some 
change in the plan. The camp being lo- 
cated close to the city has put an entirely 
different light on the situation, in view of 
the fact that quite a number of the boys 
have that afternoon off and come into the 
city, and most of the stores feel obligated 
to keep open, not only for the purpose of 
securing this additional trade, but for the 
accommodation of the boys. Some have 
suggested the idea of allowing the clerks 
some other afternoon in the week, but even 
this has its drawbacks, for the question of 
securing enough clerks to care for the 
ereatly increased business of the past few 
months has handicapped the jewelers, as 
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well as all other merchants, and permitting 
even one clerk a day off in the afternoon 
would work a hardship on the others in the 
store. The indications, however, are that 
some arrangements will be made. 












7 Pes ake : Ur sth) ~ 
Mack H. Levy, of L. & S. Loeb, has been 


in New Orleans recently. 


Miss Esther Denecamp, of the Hart 
Jewelry Co. has been elected grand 
marshal of the Order of the Eastern Star 
for Louisiana. 

F. E. Boue, formerly of New Orleans, 
but who located recently in San Antonio, 
has returned to New Orleans, with the in- 
tention of re-establishing himself here. 

Joseph Herron, of Fine’s Jewelry Shop, 
who was formerly in business in Atlanta, 
Ga., has been called to the colors in the 
dratt. He is now in camp at Camp 
Nicholls, in this city. 

D. K. Thompson and C. E. Erickson, ex- 
pert horologists, have recently been added 
to the force of White Bros. Co., 624 Canal 
St. Mr. Erickson was formerly with L. 
Daiches, Laredo, Tex. 

David R. Miller & Bro., who recently 
made a set of jewels and pendant that was 
presented to H. C. Duncan, past master of 
Jefferson Lodge, F. & A. M., the oldest 
past master of the lodge. The unique fea- 
tures of the jewel were the figures 50 in 
diamonds to indicate 50 years of service. 

J. H. Mednikow, wholesale jeweler who 
returned several weeks ago from an ex- 
tended trip through the west, says that he 
will now remain in town for quite a while 
before going on the road again. His son, 
Charles, however, has again started on the 
road. 

Albert Cronenberg, son of Carl Cronen- 
berg, jeweler, 4233 Magazine St., and em- 
ployed for many years with A. B. Griswold 
& Co., Ltd., is now with the United States 
Marines in France. In a recent letter re- 
ceived by Manager Roan, of the Griswold 
establishment, Mr. Cronenberg told how 
much a shipment of cigarettes was appre- 
ciated. 

Hausmann, Inc., recently made an elabo- 
rate diamond and platinum fob of Elk de- 
sign that was presented to Harry S. Shaw, 
assistant secretary of New Orleans Lodge 
No. 30. Hausmann, Inc., also made anum- 
ber of loving cups presented to the Boy 
Scouts for their work in the Liberty Loan 
drive. Joseph Hecker, of the concern, has 
recently enlisted in the United States Naval 
Reserves. 

The Maison Blanche, noted for its strik- 
ing window displays, had last week one in 
the interest of the “Buy Your Coal Now” 
movement that attracted unusual attention. 
There were two home fireside scenes. One 
with the grate empty save for a few 
charred bits of wood and about it were 
life-size figures of a man and a woman 
clad in wraps and heavy clothes trying to 
keep warm. The other was a fireside scene 
with the man and woman enjoying comfort 
from a blazing grate filled with coal. Mr. 
Solomon is in charge of the jewelry and 
silverware department of the Maison 
Blanche. 
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Measurable Thinness  ' 
[mmeasurable Accuracy 


“| Fils rare combination — accuracy plus 
the refinement of extreme thinness — 


distinguishes the Waltham Colonial A. 


Here is a watch you may unhesitatingly 
display as the highest attainment of the 
watch maker's art—a watch whose 
beauty has the enduring quality of utility 
—a watch for a lifetime's service. 


Waltham time-keeping precision is world 


Colonial A famed. May we send you the interesting 

21 and 19 jewels series of national advertisements— the nations 
—— of the world coming to Waltham for their 
Sinden shined siete silt in -  yailroad time keepers? They will make inter- 
thoroughbred. A ween as ace aa ane esting window displays. 





curate as it is beautiful. ) a 


WALTHAM WATCH COMPANY 
WALTHAM, MASS. 











CANADA: 189 St. James Street, Montreal 
Manufacturers of the Waltham Speedometer 
and Automobile Clocks 


The World’s Watch Over Time 




























































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. | 



































Profits In and Out of the 


Some Department Store Methods—Haberdasher’s 





Jewelry Business 


Profits on Fancy Soft Collars 


Written Expressly for The Jewelers’ Circular. 
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UPPEPART MEN? stores of the better 
class today engage the  brainiest 
efficiency men obtainable, in an endeavor 
to keep their cost of doing business down,” 
said a prominent department store man. 
“Eyery Monday morning, after the Sunday 
advertisements of other stores have been 
carefully read, we immediately mark down 
our prices, so that they will be 10 per cent 
lower than the articles advertised by a 
competitor.” 

This department store dealer did not tell 
the writer that he had sold some mer- 
chandise, a small piece of jewelry by the 
way, for as much as 125 per cent profit 
over cost! There are very few jewelers, or 
retailers in any other line getting so gen- 
erous a profit. This much vaunted, brag- 
ging about selling goods at lower prices 
is frequently camouflage. The best goods, 
that is, some of the well known, nationally 
advertised products, are sold at low prices, 
as every one knows, simply as bait, but a 
product, the price of which is not generally 
known, is nearly always sold at a good 
profit. 

Another way in which department stores 
manage to make a big profit, is by buying 
old lines from the manufacturer. The 
manufacturer’s loss in other words, is their 
gain, and manufacturers will be tempted 
to unload, with visions of the big store’s 
selling opportunity and consequent big 
volume of business. Manufacturers to- 
day do not care particularly about selling 
to certain department stores. This is not be- 
cause the manufacturer wants an exor- 
bitant profit, but because some department 
stores want to buy from him at a price 
that would not allow him to make worthy 
merchandise and continue in business. 

The small dealer has the advantage over 
the department store, as far as service is 
concerned. But the very bigness of the 
department store and its time-honored rep- 
utation, perhaps, as a market place for 
men and women, give it an advantage over 
the small dealer, because it has thereby 
greater selling opportunities. 

The small dealer’s best procedure in this 
country is to sell exclusive merchandise, at 


prices as low as his cost of doing busi- 
ness and a fair profit will allow. Put too 
much profit on and you are going to kill 
ycur business for ever, so do not go to the 
other extreme in fixing your mark-up, and 
make it so high that you will frighten away 
customers. You must be able to argue 
convincingly with a man in explaining to 
him, if necessary, just why your price is 
what it is. 

If you know your cost of doing busi- 
ness, the cost of doing business of other 
stores, the profit which you must make to 
compensate you for your discretion in 
selecting desirable merchandise and _ for 
your time, you will be able to act intel- 
ligently. Learn the department stores’ 
mark-up; note the mail order companies’ 
mark-up, and by all means know their 
merchandise, which you must be able to 
compare with your own. 

Remember, however, that many of these 
concerns to-day are carrying merchandise 
equally as good as yours, for they have 
learned that it is mecessary to compete 
with you. Therefore, do not make the 
foolish mistake of telling your friends that 
a piece of jewelry or other merchandise 
which he has bought from a department or 
mail order concern is greatly inferior to 
your goods, unless you know what you are 
talking about. By so doing you will only 
make vourself a laughing stock, and the 
customer will go away saying to himself 
“these small fellows certainly are not able 
to compete with the department stores and 
mail order concerns.” 

You must compete; you must learn how 
to compete, and thus in learning how to 
compete, keep your cost down as low as 
possible, by increasing your turn-over as 
much as possible, by buying salable 
merchandise and by advertising your 
wares through the medium of an at- 
tractive window display, the newspaper, 
circulars and any other effective means 
which you can devise. 

It may be interesting to many to know 
that haberdashers make as much as 75 
per cent. on some soft collars. On the 
collars which they sell three for 50 cents, 


TO “GIVE FREELY” IS EVERY MAN’S OPPORTUNITY TODAY. 


they make over 40 per cent. Collars 
are somewhat of a staple article and are 
not bought infrequently like jewelry, 
clothing, shoes, etc. 

If the haberdasher can make from 40 
per cent. to 75 per cent.'on an article as 
staple as a collar, a jeweler is certainly 
entitled to a generous profit on many items. 

One large jewelry concern doing busi- 
ness in one of the New England States 
makes 50 per cent. on diamonds, 100 per 
cent. on gold filled jewelry, 50 per cent. on 
solid gold jewelry, and 50 per cent. on 
silverware. 

This firm’s total cost of doing 
business, according to one of its mem- 
bers, 1s 29 per cent. System prevails in 
this establishment to a nicety. The pro- 
prietors can tell you their exact cost of 
doing business in every single department 
of the store. 

This firm handles certain side lines 
very profitably, namely china, glass and 
lamps. It is claimed that many retailers, 
as well as_ professional men _ over- 
specialize and that they are beginning 
to see that this made them a little too 
narrow. Consequently their interests 
have been broadened and their useful- 
ness extended by carrying salable side 
lines. 

Storekeepers are discovering from the 
number of requests made for goods, 
which they never had on hand, that it is 
up to them to broaden out somewhat. 
Consequently, the side lines are added. 
Everyone is familiar with the modern 
druggist’s establishment. It reminds one 
of a small department store. 

Jewelers in certain territories often 
learn by observation and experience what 
side lines are best to carry. The compe- 
tition must be carefully studied. If a 
side line becomes so popular as to over- 
whelm the main line, no argument is 
needed to show that this particular re- 
tailer’s field is not in the main line, 
which he had originally adopted. An 
alert, intelligent retailer, however, will 
make his side line assist his regular 
business. 
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On Washington’s 
Birthday I watched the 
New York City detachment of our new 
National Army swing down Fifth Avenue. There 
were ten thousand of them marching through the 
heavy, swirling snow. 


The even lines of olive drab figures, the bright, 
fresh young faces, the quivering flags came out 
more rugged and businesslike in the storm than they would have 
in the sunshine. The weather chipped in to show everybody that 
this was an army trained for a big and serious job. 


I wondered how many more would have to go. We may have 
to send all the young men and then call for the older men, just as 
France has done, and just as we did during the Civil War. None 
of us want that to happen. 


The only way to stop the outflow of soldiers is to beat the Kaiser 
arid his horde of Huns. The only way to do that is to give our 
boys in the trenches so much of the munitions of war—of such 
excellent quality—that they will be as superior to the enemy as a 
workman with a turret lathe is to a workman with an old hand lathe. 


‘The : Spe” ink cui ) 
: So let us think quickly of better ways to do our work. Scarcity of 
must nate e more trie. labor has made the oii people oie of inventors. For war 
alone we invented the torpedo, the wireless torpedo, the submarine, 
the ironclad, the repeating rifle, the machine gun, the revolver, the 
magazine pistol, the aeroplane, and the high-power cannon. 


wanes Sore The war today demands that we do more than we ever have 
2 | | done before. Let us all speed up, with the thought that we, too, 
are fighting the enemy, even if we can’t see him. Let us hurry our 
work at our desks and benches, and thus keep millions of men out 
of the trenches, 





(Signed) 


President 
The National Cash Register Company. 
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Business Inquiries Answered 














Trade Acceptance’s Value.—What is the 
real value of the Trade Acceptance method 
of doing business, about which I have heard 


so much? . 

Answer.—The Trade Acceptance, which 
is a negotiable certificate of indebtedness, 
arising out of a current sale of merchan- 
dise (unlike a promissory note, which may 
be given merely for borrowed money and 
not for merchandise) is a great business 
convenience and serves to accelerate 
prompt payments, as well as to conserve a 
merchant’s credit, and thus sustain the 
good will which he has built up and create 
for him new good will. A trade acceptance 
is really a sort of check, which may liter- 
ally be used just as a check and drawn on 
the account of the acceptor at the end of 90 
days. 

A trade acceptance assures to its pur- 
chaser, its salability, irrespective of the pur- 
chaser’s knowledge of the details of the 
merchandise transaction, with which it orig- 
inated. A bona fide, legal trade acceptance 
fixes the direct credit liability upon the 
person who has title to the merchandise. 
If the acceptance be sold or discounted, 
the seller who endorses for discount, and 
the banks or others endorsing for sale or 
rediscount, assume a contingent liability, 
which does not tie up capital. 





Popular and Legal Meaning of Capi- 
talization.—Please tell me the difference 
between the popular and the legal meaning 
of the word “capitalization.” 

ANSWER.—Capitalization, as understood 
in legal terms, is the total par value of the 
authorized capital stock of a corporation. 
As popularly understood it signifies the par 
value of all the outstanding security issues 
at any given time. Capital assets are also 
distinguished from current assets. The first 
refers to the plant itself, that is, to the 
creative side of the business; in other 
words, to the instruments of production. 

The inventories, cash and accounts re- 
ceivable are designated as current assets. 
The organizers themselves fix the capitali- 
zation of the business. This may, of 
course, be greater than the real value of 
the investment and a condition then arises 
known as “overcapitalization.” 





Business Reading Courses—Can you 
find me the comparative value and some 
details concerning the following schools— 
the school, the 
institute, the school. 


Ce dn 
ANSWER:—The names of the schools re- 
ferred to by inquirer are indicated by num- 
bers in the following reply and will be 
given by mail upon request. 











COURSE NO. 1 
According to a careful business investi- 
gator, the course in business essentials given 
by school No. 1 is a series of instructions 
in 12 units, with a problem for each unit 


which the student is required to work out. 
The problems are excellent, requiring care- 
ful analytical thought, rather than the mere 
copying of answers from the text. In this 
respect the problems are similar to those 
of a school designated as No. 3. The per- 
sonal correction of each problem is an im- 
portant part of the instruction. 

The purpose of the course is explained 
thus: “There are many men and women 
in the world today, who are genuinely am- 
bitious to rise above their present positions, 
but they are at a loss where to look for the 
knowledge which they realize is essential 
for their advancement. This course helps 
to provide that knowledge. Its primary 
knowledge is to present clearly and defin- 
itely the basic principles of personal devel- 
opment and of business practice.” 

With each of the units in the course, a 
letter is sent to the student explaining the 
purpose of the unit and arousing the stu- 
dent’s interest. Two weeks after the re- 
ceipt of each of these letters, the student 
receives a pamphlet treating on the unit 
and linking up these teachings with the 
experience of successful men. Throughout 
the course there is a constant effort to ad- 
just the instruction to the personal needs 
of the individual student. 

The course divides naturally into two 
parts, each one consisting of six units. 
(The unit is a small text averaging about 
130 pages.) The titles of the units in the 
first part are: 


Analyzing Yourself 

Physical Fitness 

Mental Ability 

Building Character 

Utilizing Time 

Working with Others. 

The titles of the units in the second part 
are: 


How Business Is Organized 
Producing 

Selling 

Financing 

Accounting 

Management 


The first part deals chiefly with personal 
development; the second with business 
practice. The first part may be taken with- 
out the second, and probably the first part 
would be of chief interest to the average 
factory employe. 

The entire course sells for $48, or $24 for 
either half. This is for the material and 
personal instruction by correspondence. If 
a group of students mass together for lec- 
tures, special financial arrangement for the 
lectures must be made with the school. 


ITS AIM 


The first part of the course is primarily 
inspirational. It awakens ambition and the 
determination to progress, and then it lays 
down helpful methods of personal develop- 
ment. 

The second half of the course is an ele- 
mentary course, based on business activity. 
It is designed to give to the relatively in- 
experienced worker a knowledge of what 


THAT YOUR COUNTRY MAY LIVE, YOU ARE ASKED TO GIVE. 
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business is, an appreciation of the cv- 
ordination of all business activities, and a 
point of view toward his work which should 
result in greater effectiveness. 

The course is for anyone who can read 
and write English. Although it was specif- 
ically prepared for those of relatively small 
business experience, it has been found to 
be of interest and value even to executives 
of wide experience, and proved capacity. 
The ones who will chiefly benefit from it 
are probably those who need to be aroused 
to their opportunities for personal develop- 
ment, or those who, with ambition already 
aroused, need direction along the line of 
development they should follow. 


COURSE OF SCHOOL NO. 2 


The Course of School No. 2 is primarily 
a correspondence course, the basis of which 
is 18 small volumes of about 100 pages 
each. The chief subjects covered are the 
following : 


Service Will 

Education Logic 

Suggestion Character Analysis 
Thinking Salesmanship 
Memory Advertising 
Imagination Management 
Reliability Merchandsiing 
Habit Promotion. 


These subjects are divided among 12 
“Lessons,” five “Text Books,” and one 
“Student’s Guide.” The difference between 
the lessons and the text books seems espe- 
cially to lie in the fact that the former have 
questions at the end, while the questions are 
lacking from the latter. These questions 
are to be answered, and the answers sent 
in for correcting. The questions are formal 
in nature and can in most instances be 
answered by copying portions from the text. 
There are simple tests of the student’s 
knowledge of what he has read, and are in 
no sense problems devised to show his 
ability to apply his knowledge to practical 
affairs. The student’s guide is largely a 
compendium of test questions. 

The course sells for $50 cash or for $64 
if payment is made in installments. The 
wholesale price for a group of students in 
one organization is $55 cash. If a class is 
formed and lectures are desired, a series 
of 12 lectures is given, for which an addi- 
tional charge of $150 is made. 

Although the course was originally a 
course in salesmanship, it has been revised 
and is now called a course in the science of 
business. Specifically, it aims to give in- 
struction in four fields: 


(1) Man-building 

(2) Character Analysis 
(3) Business Logic 

(4) Business Psychology. 


The sponsors of the course maintain that 
it embodies the fundamental principles that 
make for success in business. 

The Course of School No. 2 makes no 
attempt to appeal to any particular class of 
people. The school claims that its couse 
is well suited to youg clerks and to mature 
business men. 

The Course of School No. 3 seeks espe- 
cially to present the facts of business which 
can be used as a basis for business develop- 
ment and executive positions. This and the 
Course of School No. 2 do not attempt to 
do the same thing. The Course of School 
No. 3 is for the man who already applies 
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The ORIGINAL Self-Filler 
_/in0 Still the Leader 


The CONKLIN is the original self-filler. 
pioneer, it blazed the trail and created the market for 
the self-filling type of fountain pen, until today it has 
Over 2,000,000 satisfied users. 
of the CONKLIN is due to its “Crescent-Filler”—no 
other filling device even approaches it in effectiveness, 
Write for catalog and full 












simplicity and durability. 
information. 


The wonderful success 


The Conklin Pen Mfg. Co. 
Toledo, Ohio, U. S. A. 





Self- Filling 


‘'y Fountain Pen 
NON-LEAKABLE 
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No. 700 Bowl Narvon, 8 inch, $3.20 


T. B. CLARK & CO., Inc. 








RICH CUT GLASS 








HONESDALE, PA. 


Salesrooms 


San Francisco: 
S. J. Hammond & Co. 
150 Post St. 


New York: 
Cox & Lafferty 
1140-1146 Broadway 

















Hall Clocks 


We offer for early delivery an 
unusually large assortment 
of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 



































Storekeeping Department. 
——<—<—<—<—< 
the principles laid down in the Course of 
School No. 2. To a certain extent No. 2 
and No. 1 might be considered competitive. 
The following 1s a brief comparison of 
their more important points. 

No. 2—A large number of subjects covering a 


wide field. 
No 1—Probably as many topics treated, but or- 
ganized carefully under 12 specific heads. 








STYLE, 

No. 2—Easy and readable. 

No. 1—Equally easy and readable. Perhaps the 

P stvle is a little more direct than in Course 
No. 2. 

PERSONAL INSTRUCTION, 

No 2—The questions on the texts are called ‘‘ex- 
aminations.”’ They can be largely answered 
by copying parts of the texts. 

No. 6—The questions are real problems, requir- 
ing close analysis and constructive thought. 
The careful personal attention to the prob- 
lem solution sent in by students consti- 
tutes one of the most valuable parts of 
the instruction. 


PRACTICALITY OF INSTRUCTION, 

No. 2—Former editions of the course have con- 
tained much material which would not in- 
terest many. For instance, the course 
formerly devoted much space to phrenol- 
ogy, and the material on character analysis 
heretofore used was written by Dr. ——— 
— The new course has discarded de- 
scriptions of pseudo-scientists and seems 
to take a common-sense attitude from 
debatable matters. It is much more prac- 
tical and much less open to the criticism 
of being scientifically unsound than the 
old course. ee 

No. 1—Its most distinguishing characteristic 1s 
its practicality. The first half of the 
course, dealing with what is generally called 
“Man-building,”’ was carefully worked over 
by reputable scientists. Its physiology and 
psychology are sound. It links up 
definitely and easily with every day activi- 
ties of the student. 

Course No. 1, at $59 contains little, if any 
more material than the complete Course No. 
1 at $48. The latter course gives the 
student much more personal attention than 
No. 2. The difference in price is empha- 
sized when one considers that the first half 
of Course No. 1 at $24 deals with personal 
development almost as completely as the 
whole of course No. 2. 

Course No. 2. has proved its value to 
many and it is seemingly better today than 
ever. No. 1 course is new. Nevertheless 
as an aid in stimulating men to want to 
grow, No. 1 course seems likely to be at 
least as effective as course No. 2. 





No 3—WHAT IT IS. 


This course designated as No. 3 offers 
two-years’ reading in business. The basis 
of the course is a series of 24 volumes, 
each one treating a separate phase of busi- 
ness activity. The titles are as follows: 


Business and the Man 
Economics of Business 
Organization and Control 
Factory and Office Administration 
Marketing Methods 

Advertising Principles 

Sales and Sales Management 
Credit and the Credit Man 
Accounting Principles 

Cost Finding 

Corporation Finance 

Business Correspondence 
Advertising Campaigns 

Railway Traffic 

Foreign Trade and Shipping 
Banking 

Domestic and Foreign Exchange 
Insurance and Real Estate 


THE JEWELERS’ 


Merchandising 

The Exchanges and Speculation 
Accounting Practice and Auditing 
Finar.cial and Business Statements 
Investments 

l;usiness and the Government. 

The texts are supplemented by printed 
“Talks,” calling attention to vital parts of 
the text, and guiding the assigned reading; 
there are also printed “lectures” on business 
subjects by prominent men, and “problems.” 
The problems may be worked out and the 
solution sent in for correction and credit- 
ing, although this is not compulsory. All 
of the texts are sent to the student at the 
time he enrolls. The supplementary ma- 
terial reaches him at fortnightly intervals, 
regardless whether he has worked out the 
preceding problems or not. The student 
receives complete replies to any questions 
he may ask regarding the text or the 
supplementary matter. He may also re- 
ceive advice and information regarding his 
personal business problems; this service is 
performed without additional charge, ex- 
cept when it involves considerable time and 
research, 

It is essentially a guided reading course 
in business, covering the subjects usually 
offered in a University course in com- 
merce and is not a correspondence school, 
although it provides personal direction and 
assistance for those who wish it. The 
cost of the course is $120 which may be 
paid in instalments. 

The purpose of course No. 3 is to give 
the general business knowledge needed by 
executives. It does not-go intensively into 
any one subject. The instruction in sales 
management contains many things of value 
to the sales manager, but primarily the 
course is not to teach any individual the 
detailed technique of his immediate job; 
the purpose is rather to train the individual 
to see his own work in its relation to the 
work of others and to prepare him for the 
job ahead. = 

Because the course is not a correspond- 
ence course, it is not for those who need 
a constant stimulus to study. It is only for 


the man whose ambition has already been 


awakened, and who is sufficiently de- 
termined and intelligent to read and study 
by himself. The course involves no class 
room work or personal lectures. 

The texts are closely written and could 
scarcely be assimilated by an immature in- 
tellect. The course is exclusively for ex- 
ecutives and those who are capable of be- 
coming executives. It is for the man with 
real brains and capacity, who wishes to 
prepare for increased usefulness to himself 
and to his employer. 





A Lesson from the Candy Man 
RETAILER of candy has a display 
card attached to a lot of boxed candy 
bearing the following inscription: 


A Thrift Stamp with Each Box of Cand 


Ce “Ree SA cb iiditventcddinns 25c 
One Box of Candy, regular......... 50c 
EE ited eed ee eee ak ek ee 75¢ 


TODAY 50c 








James Uherka, Tyndall, S. Dak., has sold 
his jewelry stock to John Krall. 


A WORLD OF MOTHERS BESEECH YOU—GIVE FREELY. 
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Springtime 
Selling 
Arguments 








Useful suggestions for the newspapers, fold- 
ers, circular letters, etc. 




















TIMELY gifts—the kind that make the 
heart throb with joy.. You are more 
than welcome to come in and see our new 
spring stock, which includes the newest in 
the new popular ———, and a host of other 
beautiful things, not forgetting such suit- 
able gifts for the bride as the latest de- 
signs in silverware and other dining-room 
requisites. 
* *k x 
Gift suggestions for the bride and grad- 
uate will be found in our store at prices 
to suit the convenience of every purse. 
Wedding rings, 18 kt., seamless, $ ; 14 
kt., seamless, $ ; 10 kt., seamless, $ . 
(As a leader, we offer a 17-jewel, four- 
position adjusted watch in gold filled case 
at $ Also the same movement in 14-kt. 
case at $ Our show cases are also re- 
plete with the latest in watches, silver- 
ware, sterling silver novelties, gold jewelry. 
x * x 


Rings revealing the skill of the goldsmith 
and lapidary—superb creations for anni- 
versary gifts, engagement tokéns and the 
delightful wedding. This season we are 
making a specialty of birth-stone rings in 
solid gold, any month $..., $..., and $... 


each. 
x * x 


Just married—don’t wait till after the 
ceremony to send your gift. The time is 
before then to make your selection. You 
should give something, and we know you 
can make a satisfactory selection here. 
Come and see the many suggestions silver- 
ware, hundreds of articles of jewelry—all 
of the highest quality and low priced. 

x ok x 


Springtime freshness—is suggested by 
our beautiful new line of jewelry. For 
that much-sought gift you will find here 
many desirable articles at modest prices. 
For June, the pearl month, you will find ir 
our store a beautiful display of new pearl 
jewelry. Our special rings at $ are 


beauties. 
xk *x x 


Solid silverware—carries with it a sub- 
stantial dignity that imparts distinction to 
the home. And our silver is always found 
in homes that are notably distinctive. 
Larger choice of patterns, perfection of 
quality with a most reasonable range of 
prices, make it advantageous to buy from 
silver merchants of established prestige. 
Gift seekers will find the most exclusive 
silver pieces which may be selected with- 
out fear of its being duplicated. 








T. J. Thompson, Barron, Wisc., has sold 
a half interest in his jewelry business to 
L. H. Giddings. 
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Manufacturers 
f 


Jewelry and Manicure 
Cases: 
Send for samples 


of our specially-constructed materials 
adapted to your line. 

w= Our Embossed Lambskin 
is very dainty and effective and an 
exceptional VALUE. 

w= Our Moreens 


are handsome in coloring and design; 
priced to your advantage. 


w= Our Sateens 


are constructed to serve as substitute for 
Satin without the high cost of Satin. 


[t will pay you to order NOW. 


Deny vnatham 


611-21 Broadway New York 



























ee 


Interesting and Instructive 
Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 








Hand-Book of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 


Distinctive Characters 


By G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
ish Museum (Natural History). 
Price, $2.00 net. 





Diamonds 


A Study of the Factors That Govern Their Value. 
By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 


Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John St., New York, N. Y. 





















WATCH GLASSES 
a — Cross 


MAIN SPRINGS—FINEST QUALITY 
Sito Doz. 


We can save you 25% on Material 
ESTABLISHED 1899 


BERTRAM MOLL, Granite Bidg., Rochester, N. Y. 







































Don’t Buy Jewelry Boxes 
Before you see our catalogue illustrating a large variety of 
Jewelry boxes of all kinds, including watches, clocks, jewelry, 
silverware, cut glass, cutlery, traveling sets, pyralin and 
French Ivory, Leather Novelties, tools and material, ete. 
Now ready for mailing. Note our prices on Ring Boxes. 


Purple Plush Lift Off Cover....... Per Doz. $.85 
Purple Plush Hinge Cover......... = 1.25 
Leatherette Spring Hinge Cover.... - 1.45 
Velour Covered Lift Off Cover...... = S 


Velour Hinge Cover.............. a 1.05 
Paper Lift 
Order Now while our stock is complete. 





JOSEPH HAGN & CO. 300-306 W. Madison St., Dept. J.C., Chicago, Ill. 

















Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 1 John Street, New York. 




















Visual Optics 
and 


Sight Testing 


By LIONEL LAURANCE 


PRICE $2.50 


Size 64% X 9. Bound in Cloth. 
306 Pages. Fully Illustrated. 


The author has covered in this 
work and in “General and 
Practical Optics” all that is 
essential for Opticians and 
Optometrists. 


OPTICAL PUBLISHING COMPANY 


11 John Street - + - New York 
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Storekeeping Department. 
——————————— 


How a Patriotic Jeweler of San An- 
tonio, Tex., Encouraged the 


Sale of Liberty Bonds 











ERE is another well arranged patriotic 
H display, by the Bell Jewelry Co., San 
Antonio, Tex. Jewelers have certainly done 
their part in promoting the sale of the 
Third Liberty Loan, and, as mentioned in 
the previous issue of THE JEWELERS Cir- 
cuLAR, there is a great deal of matter to be 
obtained without charge for window dis- 
plays in the shape of posters, etc. _ 

The Bell company’s window consisted of 
about $7,500 worth of bonds. On one side 
of the window was an excellent photograph 
of President Wilson, and on the other side 
was shown “Pershing in France,” small 
American flag appearing between the two 
pictures. Scattered loosely about the win- 
dow were $50 and $100 bonds. In the cen- 
ter of the window was a large sign which 


read: 








We Own All These Bonds and Have 
Bought More. Have You Bought 
Yours ?7—Do It Today! 








Suspended above, in silent proof that this 
concern had offered more than money, was 
a service flag, with a single star. 





This Retailer Knows How to Keep 
Trade at Home 


()NE Illinois jeweler for whom the com- 

petition of the mail order houses and 
the department stores has no terrors is H. 
R. Cox, and his customers have no need to 
go to the great stores in the big cities 
when they want to buy something fine and 
want a complete assortment from which to 
select. He beats them all at their own 
game. His plan is to carry as fine and 
complete a stock as the big city stores and 
to sell as cheaply as the mail order houses 
and the department stores, quality con- 
sidered. 

Traveling men all say that Cox’s Jewel 
Shop at 841 Fifteenth Ave., East Moline, 
Ill., is one of the prettiest stores in Illinois, 
not barring the big city stores. He has re- 
cently remodeled his store and brought it 
up to date in all its departments. Not 
only does he carry an exceptionally fine 
and complete stock, but he displays it in 
the most effective manner and in addition 
to his main storeroom he has a diamond 
room, silver room, crystal room and repair 
room which are models of elegance and 
completeness. He utilizes to the fullest 
extent the advantage of brilliant and ef- 
fective illumination. 

Cox has been in business eight years and 
from a small beginning has built up one 
of the finest establishments in the State. 
East Moline is a town of about 8,000 popu- 
lation. Mr. Cox is an officer of the Illinois 
Retail Jewelers’ Association and is an 
active worker not only for the success of 
his own business, but for the best interests 
of the trade. Read his talk to jewelers this 
week on page 123. 





THE JEWELERS’ 





Light and Window Display 





THE color scheme in the show window 
and the jewelry store proper requires 
a good deal of attention if the best results 
are to be obtained. Some time ago the 
American Architect printed the following 
as to the amount of light given back by 
different colored surfaces: 
Dark blue reflects 614 per cent. of the 
light falling upon it. 
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And white, 70 per cent. 

A window, it should be remembered, 
finished in light oak can be lighted with 
much less wattage than a window 
finished in dark mahogany. 





A Business Enlivener 


A RETAIL dealer increased the inter- 
est in his announcement of a recent 
cpening by offering souvenirs to grown 
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THE STOCK IN THIS EAST MOLINE, ILL., STORE IS SELECTED WITH A VIEW TO KEEPING TRADE 
AT HOME, 


Dark green about 10 per cent. 
Dark red, about 16 per cent. 

Dark yellow, 20 per cent. 

Pale blue, 30 per cent. 

Pale yellow, 40 per cent. 

Pale green, 46% per cent. 

Pale orange, nearly 55 per cent. 


up men and women. He sent 750 picture 
mail cards announcing the opening and 
gave away 500 wall match safes to people 
who brought his mail cards to the store 
‘or identification. The match safe was 
one of the luminous front metal boxes, 
which take a carton of 500 matches. 








* 














PATRIOTIC DISPLAY BY THE BELL JEWELRY CO., SAN ANTONIO, TEX. 


MONEY WITHHELD IN THIS CRISIS IS BLOOD MONEY. 
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Two New Wadsworth Leaders 
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J. S. & 6/o size Military Watches 


Made in Silver and 14k. Gold 
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o Military Watch 


Made in Silver, Filled and 14k. Gold 


The Wadsworth-Watch Case Co. 


Dayton, Ky. 


New York, 17 Maiden Lane 


Factory : 


Chicago, Columbus Building 
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How to Make the Watch Repairing Depart- 
ment Pay in Two Ways 











An Address Delivered by H. R. Cox Before the Convention of the Illinois Retail Jewelers’ Asso- 
ciation Held Recently in Chicago. 














‘SUPPOSE I would be answering the 

call if I tell you how to make it pay in 
one way, but it has been a “hobby” of 
mine to make it pay in two ways, and I am 
glad to give the secret to you, provided 
you do not give it to our enemies on the 
firing line. Please govern yourselves ac- 
cordingly, and in the meantime you will 
remember that this is another of those new 
discoveries which the enemies as well as the 
Allies in the jewelry business have been 
using for a long, long time. But you know 
we meet to hear some of those things over 
again in order that we may not forget the 
ways of our fathers, and proft by their 
experience. 

The first essential thing toward making 
the watch repairing department pay in one 
way is to thoroughly equip that department 
with a complete line of materials, properly 
arranged. Also good watchmakers, that 
are thorough, but not slow, give floor space 
to this department according to the amount 
of business being done by it. If your watch 
repairing department requires two or more 
men, one man should be the receiver of all 
watches and should be responsible for all 
work that comes in and goes out. I also 
suggest that cards be placed in conspicuous 
places reading: “Some watches were not 
made to keep time,’ “Watches wear out 
just the same as other delicate machinery,” 
“We cannot make the seven jewel watch 
run like a seventeen,” and other cards that 
seem appropriate. 

Bhe receiver should by all means be a 
salesman as well as an experienced watch- 
maker. He should be honest and capable 
of looking each customer in the eye after 
the examination and stating the approxi- 
mate cost of putting the watch in first class 
condition, if in his judgment the watch 
can be put in first class condition, but if 
it cannot be done, to give the customer 
satisfaction, it is the duty of the receiver 
to explain to the customer that his watch 
is worn so that in order to guarantee it 
to keep time 7t would be necessary to put 
in the new piece that you have found worn 
and, in that case, the cost would be almost 
the price of a new watch. 

On the other hand the customer might 


DON’T MERELY 


have a good watch .but has had it broken. 
This fact should be made plain to the cus- 
tomer who should be congratulated for tak- 
ing care of his watch. Then he is in the 
mood to pay you for a first class job and 
the chances are that he will not dicker 
about the price quoted to put his watch 
once again in first class condition, because 
you have said more to him than “Sir, it 
will cost you $3.50, do you want it fixed?” 
The only question to ask the customer is: 
“When would you like to get it, please?” 
If the price you have made is not satisfac- 
tory then he will think about taking his 
watch to another jeweler, but if you have 
his confidence and you have established 
your reputation as a place that turns out 
first class work the chances are that he will 
be more willing to pay the price and tell 
you when he would like to get it. 

Now, of course, we have some customers 
that want their watches the next day but 
in such a case it is necessary to explain 
that in order to regulate the watch properly 
it will require at least one week, that is, 
in most cases, and our experience has been 
that you have reassured your customer 
that he has left his watch in the hands of 
one who sees to it that his watch is in first 
class condition and will keep time before 
he returns it. 

Be sure that you have given yourself 
enough time to have it ready when he 
calls for it. If you are compelled to keep 
it two weeks on account of being short of 
help or any other cause, make it clear to 
your customer at the time he leaves the 
watch with you. We all know and no 
doubt have had plenty of experience along 
that line. When the customer returns he 
wants and expects to get his watch the day 
it was promised and expects to find it run- 
ning on time, so do not wait until the day 
he calls for it and then touch the regulator 
a little this or that way just before you 
hand the watch to him. Such practice leads 
him to believe that his watch is not in 
first class condition, so your customer goes 
away with the watch feeling that he can- 
not depend upon it as he had expected at 
the time he left it with you and the good 
impression you left in his mind at the time 


GIVE—SACRIFICE! THIS IS THE TIME. 


has been destroyed. Had the watch been 
given the proper attention while in your 
care and regulated in two positions and 
was on time when he called, you could have 
explained to him that you had regulated it 
in two positions, but it would probably need 
a little regulation according to his habits 
while carrying it in his pocket. Then, if 
the watch gains or loses a little he will 
not be satisfied and return to you for neces- 
sary regulation. 


By this method you get in closer con- 
tact with him and he is really in closer 
contact with his watch and you may rest 
assured that he will bring his watch back 
to you when he breaks it again or within 
the next 15 months to get it cleaned if you 
advise him to have it cleaned at least once 
in that time. Tell him this is necessary in 
order to keep it from running dry, which 
is the main cause of the wearing of the 
pivots or the plates in case it has less than 
17 jewels. At this time if you call his atten- 
tion to the fact that it is also advisable to 
buy a watch that has 17 jewels, when at this 
time you were not trying to sell him a 
watch, but telling him how to take care of 
the one he now owns, he probably will say: 
“Well, I am going to get a regular watch 
some of these days.” Is there any question 
in your mind where he is going to buy that 
watch? 

By giving each and every customer the 
proper attention at the time you receive 
his watch and at the time you deliver the 
watch, as well as having given his watch 
the proper attention while you had it for 
repairing, you havé made of him a customer 
for all departments of the store, thereby 
making your repair department pay in two 
ways. 

Now if the receiver or head of the watch 
repairing department has taken care of 
every customer that has brought a watch 
in for repair that is worth repairing, as he 
has in this case illustrated, and has main- 
tained the standard price, he will have the 
watch repairing department paying in the 
one way, provided that the department does 
not employ more watchmakers than the 
work coming in demands, that the space 
devoted to this department is not greater 
than the department demands, that the as- 
sortment of materials is kept up to the de- 
mand and that everything is kept and ar- 
ranged with the idea of saving time. 

Time saving is absolutely necessary to 
make the department pay. You can’t save 
time by letting your stock of material run 
down, neither can you save time by let- 


- ting your materials get mixed up. Every 
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Save Time 
and Money 


is extra hard to please in files will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 


EXTRA Gx: FR FINE 


Swiss Pattern Files 


Over 50 years’ experience, as 
well as spécial study of jewelry 
workers’ needs, enters into the 
making of each of these files. 


Every NICHOLSON file is rig- 


idly inspected for temper and cut- 
ting qualities before it is wrapped 
in our rust-proof paper, boxed 
and sealed. 


YOUR DEALER CAN 
SUPPLY YOU 


Write for “FILE FILOSO- 
PHY”—A 50 years’ edu- 
cation on files in an hour. 


Sent FREE on request. 





“BY inviTtaTON? 
MEMBER OF 








The experienced workman who 





~ 


NICHOLSON FILE CO., Providence, R. I. 


+, MARVELITES 4 


3k Alight at Night = 


MARVELITE 


cA Radium Compound — Praétically Permanent 
Used by U. S. Government 


»y 
> 


Prompt Deliveries Guaranteed 


Applied by us, or sold in £4 
powder form for applica- 
tion by manufacturers. 


Demonstrations for manu- 
facturers without charge. 


Correspondence invited. 


Ask for Booklet ‘No. 3 
about the various Kinds 
of luminous materials. 


Cold Light Manufacturing Co. 
558 West 158th Street New York 
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GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINERS 
91 Page St., 


Our Modern Methods > 
Le Greatest & 
Results Py 
30 Years’ or 
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Providence, R. I. 
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Utter Foolishness of Waste 


is the BIG LESSON of the WORLD CON- 
FLICT. The most resourceful side is going to 
win. We all know that, but do we know just how 
much resourcefulness in SAVING makes us win- 
ners in the world conflict of business? 


The REFINER is the JEWELER’S prime assist- 


ant in this matter. 


THE W. L. ROBERTSON CO. 


ASSAYERS AND REFINERS 
15 Franklin St., NEWARK, N. J. 
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Advertising the Department 

Is it necessary to advertise the watch 
repair department ¢ If so, along what 
lines ? 

I believe it is very essential to adver- 
tise the watch repairing department inde- 
pendent of the other departments and along 
an entirely different line. In advertising 
this department we should bear in mind 
the one fact that “Time is valuable.” This 
statement you know to be true and should 
he made more often by the jewelers than 
any other people. In advertising make it 
clear to the people that this advertising is 
from the repair department and that there 
are different grades of watches which 
should be put in five classes. When we 
classify the watches the customer knows 
what class his watch is in, and if it belongs 
in the first class it should be regulated by 
seconds per month; second class, by sec- 
onds per week; third class, by minutes per 
week; fourth class, by minutes per day; 
ffth class, were not made to keep time and 
cannot be regulated. We have classified 
and made it known to our customers by 
printing a card showing the watches class- 
ified as follows: 

First Class —Those having 23, 21 and 19 
jewels, adjusted to five positions and made 
by reliable American or Swiss manufac- 
turers. 

Second Class.—Those having 19 or 17 
jewels adjusted to three positions made by 
reliable American or Swiss manufacturers. 

Third Class—Those having 17 and 15 
jewels unadjusted made by reliable Ameri- 
can or Swiss manufacturers. 

Fourth Class.—Those having seven gen- 
uine jewels made by reliable American or 
Swiss manufacturers. 

Fifth Class—Those watches that are 
stamped any number of jewels with any 
amount of adjustments with some unknown 
name usually having the Swiss stamp al- 
most hidden and often requiring a glass 
to decipher it. Of course it is easy to find 
“Railroad Specials,” or any other name on 
the dial with gold letters stamped on the 
plates that would lead one to believe it is 
a watch. 

Watches of the fifth class were made 
to rob the people and to give grief to 
jewelers who support a manufacturer of 
this kind of a watch by attempting to re- 
pair them, which practice works against his 
own repair department by wasting time as 
well as doing great injustice to yourself 
and customer. In order to make the re- 
pair department pay, we have deemed it 
wise to refuse to repair such watches and 
place them in their proper class, the “un- 
fixable,” and devote that time toward mak- 
ing satisfied customers out of one who has 
a watch worth working on. 

The second way to make the department 
Pay is by assisting your customers who 
bring in the worn out watches (the watches 
that were not made to keep time), by get- 
ting them to discard them and take a new 
watch. 

For an example let us consider the man 
who has just brought in a seven or 15 


THE HOROLOGICAL REVIEW 


jewel watch and hands it to me saying: 
“Fix it up.” I must before he turns to go 
take his movement out of the case and 
give it the customary once over above and 
under the plates, feel of the balance and 
try to wind the watch, to detect main spring 
trouble. 


Now if I find that the main spring is 
broken, the watch is full of dirt and the 
balance out of true and one of the pivots 
of either the second or third wheel badly 
cut, which indicates long service or bad 
care in the past (and the chances are that 
every pivot is worn, the train binds in gen- 
eral and the balance wheel has had some 
screws taken out in order to make the 
watch run faster), what should I do? 


In order to make the repair department 
pay in a case of this kind I explain the con- 
dition of the watch and state the approxi- 
mate cost of replacing the badly worn parts 
and cleaning. Show your willingness to 
repair it if he desires, but teach him that a 
watch is a delicate piece of machinery and 
that, like any other piece of machinery, will 
wear out, and after it reaches a certain con- 
dition is worth very little as a time keeper. 
Some other part of it will continue to wear 
out although you have replaced the worn 
parts. You can best serve him by advising 
him to purchase a new watch and suggest 
at least a 17 jewel watch for the reason 
that it has a jeweled center wheel. 


The life of the watch will be greater on 
account of the pressure at this point from 
the main spring, but do not teli him that he 
will then have a watch that will last him 
a life time, for that is one of the terms 
that we to-day have to overcome. You may 
now take the customer to your watch de- 
partment, show him the 17 jewels, and he 
will at once see why his watch has worn 
out so soon. Our experience has been that 
50 per cent. of such customers buy a watch, 
or have you put a new movement in his 
old case. Now I am sure that you have 
had many such experiences where you have 
a salesman as receiver or head of the watch 
department, and I am sure that you have 
caused him to buy, and because of the fact 
that you have caused him to buy a good 
watch, you have gained the confidence and 
have made a customer for all departments 
through your watch repairing department. 

The same may be said concerning the 
man who brings in one of the watches we 
put in the fifth class when he brings it in 
for repairs, thinking he has a watch of the 
first class and expects it to be rated ac- 
cordingly. The chances are that he wanted 
a good watch when he bought it and thought 
he was getting one, but the case turned 
out to be brass and he realizes that he is 
stung on the case, but still believes he has 
a good movement although he has learned 
that it never has been regulated to keep 
time. You may explain how he has lost 
his money by buying of the peddler or mail 
order house, and now he is ready to trade 
at home and will trade at home hereafter 
if you have taken advantage of the oppor- 
tunity. 

If one without selling ability handled the 
case, the old watch will be accepted for re- 
pairs and your watchmaker’s time and more 
of the customer’s money would be wasted. 
By the transaction you probably lose the 
customer for future business. 


THE GOD OF JUSTICE IS PLEADING—THAT’S ENOUGH. 
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So in order to make the watch repair 
department pay in two ways, it is neces- 
sary to have a salesman at the head of the 
department who is a practical watchmaker 
and who places a value upon time, accuracy 
and salesmanship. 





The Practice of Lending Watches 


66 HAT I should like to know,” said 

Warren M. De Camp, watch- 
maker for Henry Copley of Omaha, 
Nebr., “is why we jewelers should be 
expected to furnish everyone with a 
watch to wear while his watch is being 
repaired in the shop. When a man 
goes to get a suit of clothes mended or 
cleaned, he doesn’t expect the tailor or 
cleaner to furnish him a suit to wear 
while he is getting the suit cleaned. But 
here they demand.a watch. 

“Now here is what happens. They 
come in and leave a watch. If we hand 
them back a watch that is not quite as 
small and dainty as the one they have 
been carrying, they hand it back to us 
and say: 

“*Shucks, I wouldn’t think of carrying 
a big thing like that. Can’t you give me 
one like the one I’ve been wearing?’ Yes 
sir, they are particular about what we 
give them when we are accommodating 
them. 

“But here is the most important thing 
of all: we give them a watch to wear, 
and if they like it pretty well, they will 
wear it for four, five, or sometimes six 
years before they ever bring it back and 
ask for their own. When they do bring 
it back, it is usually because they have 
broken it, and they think that is a good 
time to bring it in and demand their 
own. They never think of paying any- 
thing for the repairing of the watch they 
have broken for us, and get good and 
mad if we even hint that we should have 
something for this. 

“It is strange that jewelers cannot get 
together on this subject long enough to 
cut out the abominable practice of keep- 
ing a set of valuable watches idle here 
just to loan gratis to those who come 
in to get a watch fixed.” 

Mr. Sisson, with T. L. Combs & Co., 
of Omaha, agrees with Mr. De Camp, but 
adds a new chapter. “Yes,” says Sisson, 
“and the women who bring in bracelet 
watches to have them fixed are now also 
demanding a bracelet watch to wear 
during the time their watch is under- 
going repair. Years ago when the 
women wore a common watch on a 
chain around their necks they would leave it 
for a week or a month at a time in the 
shop and say, ‘Oh, that’s all right; I 
never wear it except when I go out 
traveling or something like that! But 
today they say, ‘Oh, My no, I just 
couldn’t get along without my bracelet 
watch. Can’t you give me one to wear 
in place of it?’” 

A. H. Edmonston of the Arnold H. 
Edmonston & Co., of Omaha, insists 
that not only is this watch loaning fea- 
ture a bad one, but he says he cannot 
understand why the jewelers continue 
to allow their customers to demand a 
written guarantee on everything they 
buy. 












Luma is performing 
conspicuous war ser- 
vice for our Govern- 
ment and our Allies, 
being used on the 
dials of aircraft and 
navigating _instru- 
ments, on rifle and 
machine gun sights, 
wrist watches, etc. 


Y 


SSSI 


It emits a greenish glow 
which in darkness makes 
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it is applied. 
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The long life and superior 
luminosity of Luma make 
it first choice for all com- 
mercial purposes. 


This Company has un- 
surpassed facilities for ap- 
plying Luma to dials of 
every description. The 
service is especially ad- 
vantageous to manufac- 
turers of watches and 
clocks. 
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THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS 


BROS. 


SETTING MAKERS 
EST. 1865 
18 CRAWFORD ST. 


NEWARK, N. J. 
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New York Office, Charles Engelhard, 30 Church St. 





GALLERIES OF GOLD 


, Made with Dies That Are Precise 


And Kept So, Assures Accurate Patterns and That Snappy Look 
Which Worn-Out Dies Fail To Produce. 


We Have White, Green and Yellow Golds Which Will Satisfy the 


AMERICAN PLATINUM WORKS 
225-231 New Jersey Railroad Ave., Newark, N. J. 
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a Corporation of Illinois. Filed Nov. 8, 1915. 
Serial 60,414. 


whl In a self filling writing instrument, the combina- 
tion of a casing; a deflatable reservoir in said cas- 
sea ing provided with a closed end; a deflating bar pro- 
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: 1,264,684. SEIF-FILLING WRITING INSTRU- 

, A MENT. Jay G. Riper, Rockford, Ill, as- 

. Ll signor to J. G. Rider Pen Co., Rockford, IIL, 
ay 





vided with a body portion located between said 
casing and said reservoir and with an extension 
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fin Which Is Contained a List of the Latest 
Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade- Marks. | 


TE 
————— 


UNITED STATES PATENTS. 





ra 











issue of April 30, 1918. 


1,264,277. COMB INED CLOCK SPEED REGULA- 
TOR AND REC CORDER. CuHuartes T. Cook, 
Pittsburg, Tex. Filed June 18, 1915. Serial 
34,864 

In a device as set forth, a clock mechanism, a 
rotatable dial controlled by said clock mechanism, 
an indicating hand for movement about said dial, 
means for moving said indicating hand in accord- 
ance with the speed of travel of the vehicle, means 
carried by said indicating hand and _ movable 





transverse to said body portion overlying said 
closed end; and means rigid with said extension, 
located on the outside of said casing for forcibly 
pulling said bar and extension in a direction trans- 
verse to said body portion for deflating said reser- 
voir, substantially as described. 

1,264,697. COLLAR BUTTON, Harriet ISABELLA 
SKIDMORE, St. Louis, Mo. Filed Sept. 14, 
1916. Serial 120,115. 

A collar button, formed from a single length of 
spring wire having a straight part midway its ends, 
the end portions of the wire beyond the straight 
part being curved in substantially circular form, 
thereby providing a body adapted to extend up- 


——__— 4B 
: 7 ive 
—:  . tan wardly into the pocket at the rear of a shirt band, 
sale! | whereby said straight part is adapted to engage the 
ro upper part of a pocket to hold the circular body 
in position and from rocking, said end portions 











radially to or from the center of the dial for 
designating upon the dial the rate of speed of 
travel of the vehicle, and means operable by said 
indicating mechanism operating means for co-action 
with the clock hand for designating the time at 
which a vehicle stops and the length of time which 
the vehicle is stopped. 

1,264,467. ALARM CLOCK. Guy L. WILLtITSs, 
Minneapolis, Minn. Filed Oct. 9, 1916. Serial / 
124,472. , 

An alarm clock comprising a spindle carrying an 
hour hand and means for driving the same, alarm 
mechanism, an arm secured to said hour-hand 
spindle, a member mounted on said arm and 
adapted to have motion relative thereto and to 
rotate with said arm and spindle, a plurality of 
members adapted to be placed in the path of move- 





beyond the straight part at a point diametrically 
opposite said straight part being twisted together 
to form a rigid shank, said shank projecting out- 
wardly from the lower part of a circular body and 
adapted to extend under the lower edge of the 
outer wall of the pocket, and upwardly and in- 
wardly and adapted to impinge against the outer 
surface of the wall of the pocket, whereby a de- 
pression may be formed in the outer wall of the 
pocket below the straight part thereby holding the 
collar button firmly in position, the upper ends of 
the twisted parts of said shanks extending laterally 
and having fixed thereto a button to engage 
through the button hole of a collar. 

1,264,810. BRACELET. CuiFrrorp G. Kine, Provi- 
dence, R. I. Filed Dec. 26, 1916. Serial 
138,867. 

A bracelet, comprising in combination a tube and 

a shell each having its walls at its juxtaposed ends 

bent inwardly, a connecting member in said shell 








ment of said ren wie each engaging said movable eI a nr | HH 
member and causin the same to move relative to Acituilat Ublbll u AYO YIN - bic: -# u 
the arm as the ‘cineienaal spindle rotates, a rota- at Da J 


table member mounted on said hour-hand spindle, a 

trip for releasing the alarm mechanism, means on engaging the inwardly bent ends of said tube and 
Said rotatable member for actuating the trip as shell, a tube inclosed within said shell and inclos- 
Said member is rotated and means connected with ing said connecting member, and a yielding con- 
said movable member on the arm for operating said nection etween said member and the last men- 
rotatable member. tioned tube. 


Some Give Their Life, Some Give Their Service—The Least You Can Give is Money. 


UNITED STATES TRADE-MARKS. 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1916,.and is published in compliance with Section 
6 of said Act. ] 


Trade-Mark Published April 30, 1918. 


121,416. FOUNTAIN-PENS De Luxe Mre. Co., 
cago. Filed Nov. 17, 1917. Serial 107,432. 
Published Feb. 12, 1918. 

121,500. CERTAIN NAMED JEWELRY AND 
PRECIOUS METAL WARE. Rueff Bros., 
New York. Filed Nov. 21, 1917. Serial 107,- 
507. Published Feb. 12, 1918. 

121,510. WATCH MOVEMENTS. Byron L. 
STRASBURGER, New York. Filed Dec. 28, 1917. 
Serial 108,201. Published Feb. 12. 1918. 





BRITISH PATENTS. 
(ABRIDGMENT OF SPECIFICATIONS FROM The Iilus- 
trated Official Journal.) 





Issue of April 24, 1918. 


113,745. WATCHES. L, E. F. Wacuter, 7 East 
42nd St.. New York, U. S. A. Aug: 25, 1917, 
No. 12,209. 

For propping up a watch A on a table, a strut 
H is integrally combined with the bow E. The 
strut may take the form of a ring normally en- 
circling the case. The free end of the strut H, 


£ 












FiG.l. 
FIG.3.A. 
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Fig. 3a, may have an eye J for the passage of a 
wrist strap. The strut may be docked, as seen in 
Fig. 2, to allow engagement with a loop L in the 
wearer’s pocket M for keeping the watch upright. 
A spring N on the pendant no:mally holds the 
strut against the case. 


113,746. WATCHES. L. E. F. Wacuter, 7 East 
42nd St., New York, U. S. A. Aug. 25, 1917, 
No. 12.210, 

Consists of a prop hinged on the bow or on a 
collar fitting on the bow or on lugs on the case 
close to the bow. Given the form of a disk or 
network it serves as a protecting cover for the 
glass. Fig. 3 shows a typical form of the prop, 
and Fig. 2 its application. Fig. 5 shows the holes 
in the ears J replaced by hollow pivots entering 


FIG. hs IOFIG. IS FIG.1I0. FIC. 2 






mae 





the hody E of the pendant and receiving the ends 
of the how F. The end K of the-prop may, as 
shown in Fig. 9, be hinged to the main portion 
H and have an eye L to engage a lug L' on the 
caseband A. Or, as in, Fig. 10, it may fork into 
branches fh integral with or pivoted to the main 
portion H. The whole prop may take the form 
of a ring encircling the band or as in Fig. 16, it 
may be a loop of wire with lateral kinks M; the 
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Even though a perfect time-piece 


’ ™ 
is a watch of any value to a blind man? And 
are not all men blind when night closes in and 
the lights are out? 

Who will not welcome R L M, the material 
that serves as daylight for watches and other 
instruments in the blackness of night—especially 
when he knows one application endures for 
years? 

Do you wonder manufacturers of watches and 
clocks find R L M Equipped dials to be a tre- 
mendous selling point ?—'‘‘To see it is to buy it.” 


Those interested may have further 
information by addressing Dept. P. 


Radium Luminous Material Corporation 


al 


55 Liberty St. ie 
New York City 





Plants: 
Orange, N. J. 
ge Boonton, N. J. 
“sat” = =Mines: Colorado, Utah 
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Third Edition 


TRADE-MARKS 
of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information, 


Handsomely bound in cloth. Size 7 x 103% inches, | 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co, 
: New York 



































“LL. &S. GOLD ALLOYS” 


Yellow, red, green and white 


18 Karat 
White Gold Alloy 


Platinum, Gold and Silver Solders 











L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 








64 Pages $.50 








The Manipulation of 
Steel in Watch Work 


A Manual of Modern Methods 


By JOHN J. BOWMAN 














— (Gold, Platinum and Silver 





A.ROBINSON & SON 


149 Canal St., New York 
Shipments of Scrap and Sweepings Invited 


Your goods held intact, and returned at our expense 
if remittance is unsatisfactory. 





Bought, Refined and Sold | 




















NOW READY 


Supplement to our Catalogue 


Containing the very latest and principal 
Tools, Materials and Supplies. Sent FREE 


upon application to the legitimate trade. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison St., Chicago, III. 








SUN TIME ALARM CLOCKS 83 cts. 


Order your alarm clocks now while our steck is complete. 
special Sun Time alarm made in America is the best cleck of & 
kind on the market today for the money. Same + AY & 
loud continuous alarm movement, height 614, width 4% &, 
dial 4 in. Each clock thoroughly tested before leaving factey. 





Write for our late catalogue (our silent salesman), poner gh a 

large variety of watches, clocks, jewelry, silverware, diamonds, at 

glass, — pyralin, ~~ ' goods, traveling _ cutlery, o., 
rock bottom spot cash prices. Write no 


JOSEPH HAGN & CO, °°°°-2hiete.¥igtome ® 
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d m springs into a slight recess in the band A 
2 essure on the kinks releases the prop for 
- = prop may be hinged to a collar Q, as 
— in Fig. 14, below the bow and have a screw 
wee p. Or where there is no bow as shown 
_— 17, it is hinged to a collar S to be slipped 
rs = pendant after removal of the winding knob. 
pe disk; the collar S can be turned on the 
Fi "09 shows the prop as a ring X carrying a dome 

aoe so that the prop can be shut down on the 
a Cc. Fig. 20 shows the ears J hooked upon 
cal soldered to the pendant. In Fig. 25, the 
how F is shown with spines f* and the ears J? 
cupped to fit. In Fig. 21 the bow is shown engag- 
‘a7 Jugs T on the casing. In Fig. 24 the ears of 
= rop H are shown formed as snap hooks X, 
Fig. 22, the prop is shown telescopic with en- 
closed springs in Fig. 23 as divided by a spring. 














Pacific Coast Notes. 





Thomas P. Boucher, Sonoma, Cal., has 
sold his jewelry business to W. E. Kiefer. 

The Bernard Italie Co. has moved from 
Spokane, Wash., to Seattle, where it has 
engaged in business as a diamond broking 
house. 

S. E. Burrows, Imperial, Cal., is carry- 
ing on a Sale of his jewelry stock, and 
hopes to clean the whole store out within 
the next day or so. 

Herbert Rappe, awaiting his summons to 
join the colors, has decided to close out his 
entire stock at 237 Main St., Watsonville, 
Cal., at a special sale. 

A. Grant, who has been in charge of the 
jewelry department in the Hayden Drug 


store, Phoenix, Ariz., has moved to Los. 


Angeles. So far no one has been found 
to take his place. 

Ben Shapiro, who has been conducting a 
jewelry store in the Carr building, Calexico, 
Cal., is packing up his entire stock, and will 
move it to San Diego next week to engage 
in business there. 

The war has closed another jewelry store. 
This one was in Pomona, Cal., and was 
owned and operated by Earl Wilkinson, 
who left last week for Fort McDowell, to 
enter the military services of the Govern- 
ment. The entire stock has been stored 
until the event of his return at the close of 
the war. 

Raymond Bangle, the optometrist who 
has been conducting the optical department 
in the jewelry store of George E. Bangle, 
Vallejo, Cal., has been forced to move into 
a store by himself, where he will have 
more room for his rapidly growing prac- 
tice. His plans call for the installation of 
the latest type of modern store front of 
plate and prism glass with marble base. 
The equipment will represent an expendi- 
ture of more than $2,000. 

A. M. Nelson, formerly of Monroe, 
Wash., has opened up a new jewelry store 
in Chino, Cal. He purchased the show 

cases and fixtures owned by L. C. Howard, 
and is open for business in the same place. 
His entire stock is new and up-to-date. In 
addition to a number of years of practical 
experience, Mr. Nelson has worked five 
years in a manufacturing watchmaking 
Shop and is a graduate of the Bradley 
Polytechnic Institute at Peoria, Ill., where 
scientific watchmaking is taught. He also 
holds a blue ribbon as an engraver. He 
will be assisted by his wife, who is an 
excellent engraver. 

The Rosenfield 
worth, Kans., 


Jewelry Co., Leaven- 
was incorporated recently 
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with a capital of $15,000. It was formerly 
the firm of Rosenfield Bros. 








Items from Here and There. 





T. B. Wallace, Belmond, Ia., will open a 
jewelry store. 

W. H. Moore will close out his jewelry 
business at Grayslake, IIl. 

The Montrose Jewelry Shop, 
Okla., was recently opened. 

T. E. Goodell, Minneapolis, Kans., has 
closed out his jewelry store. 

The R. D. Worrell Jewelry Co., Mexico, 
Mo., was recently damaged by fire. 


Tulsa, 


The Krabiel Drug Co., Winterset, Ia., . 


has bought the Leo B. Spelman stock. 

W. Doan, Cedar Rapids, Ia. has pur- 
chased a jewelry store at Monmouth, la. 

C. W. Roskie, jeweler at Portage, Wis., 
has sold his business to Edward A. Jones, 
who will continue. 

M. A. Gillihan & Son, Blanchard, Ia., 
jewelry firm, has bought the drug store of 
A. H. Elbert. 

Leo M. Schiller, San Diego, Cal., met 
with a slight loss through window smash- 
ing, last week. 

A window in the jewelry store of A. 
Hueter, 8801 Superior Ave., Cleveland, O., 
was smashed last week, and $200 in goods 
stolen. 

H. A. Richardson, Castle Rock, Wash., 
has disposed of his jewelry stock to George 
Nallery, who took possession of the store 
last week. 

L. E. Grant has leased the Roskie build- 
ing, just west of the Carnegie barber shop 
on W. Cook St., Portage, Wisc., and will 
shortly move his jewelry and optometry 
business from the City Bank block to the 
new location. 

The following out-of-town jewelers were 
in St. Louis a short time ago; Elmer 
A. Collins, Sullivan, Ill.; J. M. Terry, EI- 
dorado, Ark.; Herman Vollmer, Vincennes, 
Ind.; J. K. Urbani, Vandalia, Ill.; R. D. 
Worrell, Mexico; Adam Hafner, De Soto,; 
August Kalbitz, Red Bud, Ill.; Mr. Huber, 
of the Huber Jewelry Co., Boonville. 

A man in South America desires to se- 
cure an agency on a commission basis, for 
the sale of leather goods, cutlery, clocks, 
watches and jewelry. Correspondence may 
be in English. For further information in 
regard to this, in addressing the Bureau 
of Foreign and Domestic Commerce, refer- 
ence should be made to file No. 26957. 

A brick was used recently to smash a 
window in the jewelry store of M. Back- 
enstos & Co., Niles, O., and jewelry valued 
at $365 stolen. The loot included two 
bracelet watches and six other watches. 
The loot also included a diamond ring and 
a $77 ring, both of which were being ex- 
hibited as awards for a carnival, going on 
in the town. 

The Oregon Retail Jewelers’ Association 
will hold its annual meeting on June 5 and 
6 at Salem with headquarters at the Com- 
mercial Club, Pomeroy & Wallace Sts., 
and Hartman Bros., have been appointed a 
committee to look after the entertaining of 
the visitors. Besides being shown the State 
institutions, they will be given a banquet 
at the Marion Hotel on the evening of 
Thursday, June 6. Otto Hartman of Salem 
is the first vice-president of the association. 


A jury in the Albany term of the Su- ° 


ONE HUNDRED MILLION MORE NEEDED TO “CARRY ON.” 
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preme Court has given Mrs. John A. 
Sweers, of 392 Morris St., a verdict of 
$2,300 against Howard Lewis, a Schenec- 
tady jeweler, at 116 Jay St. Mrs. Sweers 
sued to recover $5,000 damages for injuries 
suffered April 25, 1915, in an automobile 
accident in Albany. She was driving her 
motor car in Washington Ave. when it was 
struck by the Lewis car, which it was al- 
leged was exceeding the speed limit and 
failed to sound a horn at the street inter- 


section. Lewis is expectetd to appeal the 
case, 
Hodnett & Speer Co., jewelers and 


opticians at Danville, Va., have purchased 
the entire stock of the late E. P. Sangston 
and will take over the business. It is pro- 
posed to operate both stores for a short 
time until the stock in Mr. Sangston’s 
store is sufficiently depleted that the re- 
mainder can be placed in the Hodnett & 
Speer store at the corner of Union and 
Main Sts. Mr. Sangston, who was in busi- 
ness for 25 years, had on hand a remark- 
ably fine stock of gems and jewelry which 
have been taken over in their entirety. 

In the interest of greater expedition in 
the issuance of import licenses, the War 
Trade Board has decided to ask the co- 
operation of importers. On and after May 
20 applicants for import licenses will be 
asked to state the paragraph or paragraphs 
in the Tariff Schedules under which the 
commodity sought to be imported is classi- 
fied. This will enable the Bureau of Im- 
ports to determine at once whether the 
commodity is restricted or unrestricted. 
The Tariff Schedule should be set forth 
just beneath the description of the com- 
modity. Under date of May 17 the War 
Trade Board has issued a notice advising 
that the general license heretofore issued 
covering the importation of all commodities 
under $100, value is hereby revoked as to 
all articles on restricted lists or any sup- 
plements thereto as to shipments made 
after May 10, 1918. The general license 
covering the importation of all commodi- 
ties under $100, is still effective as to the 
importation of commodities not on re- 
stricted lists or any supplements thereto. 

The National Jewelers Board of Trade 
in advising its members regarding the re- 
cent amendment to the Workmen’s Com- 
pensation Act says: Governor Whitman 
signed an amendment to the Workmen’s 
Compensation Act on Tuesday, May 14. 
Advertisements in newspapers and circulars 
sent out by insurance companies have given 
certain members of the Board the im- 
pression that workmen’s compensation in- 
surance must be carried by all employers 
employing more than three persons, ex- 
cepting only domestic and farm help. We 
are advised by the counsel to the Board 
that this is not the fact, and that before 
the Governor signed the amendment he 
received an opinion from the Attorney 
General, that the Act applies only to cases 
where there are four or more workmen or 
artisans employed, in which case all em- 
ployees must be covered. From the opinion 
of the Attorney General, counsel believes 
that a retailer or jobber who only em- 
ploys salespeople, office help and the like, 
will not come under the Act. Before any 
steps are taken by the trade to carry addi- 
tional insurance, this matter should be 
carefully looked into. 
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DON’T FORGET THAT TIME WILL CONVINCE ANY 
USER OF LEIMAN BROS. POLISHING DUST COLLEC. | 
a 


TING OUTFIT THAT THEY HAVE 
RECS RENE OE ES 


been throwing money away every day 
that they have done without it—a little 
= pile of polishing dust contains much value 
SoS WEE: Sat —more than you think. That’s why the 
use of these machines is spreading so rapidly all 


over the world. The size of your shop or the amount of work you are doing 
makes no difference. Your gold dust savings are always in proportion, and you have a 
neat, clean shop. You'll be proud of it, too—don’t forget that. 


cere | EIMAN BROS. °;0u" ster] 
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W. H. Swenarton 


. And Owners of Former Model . . 
Attention, Jewelers Howard Watches | “immanent” 


For cleaning and repairing of all kinds and the furnishing of genuine material we. Street, ge 


for such watches, please telephone to, call at, or send to our nearest office. 


BOSTON, NEW YORK and 
s HOWARD CLOCK COMPANY CHICAGO Established 1842 Manipulation cf Steel in Watchwork 


j ] B B Reduced 
This Is Our Diamond Anniversary By John J. Bowman. Reduced price, 50c. postpaid. 
































WHITE and GREEN COLD Are Stamped With PROMPT RETURNS on SWEEPS 


In Sheet and Wire This Trade Mark 


cy” GOLD, SILVERAN)GOLD PLATED 
WHITE and GREEN GOLD SOLDERS sf SCRAP SOLICITED 


NATIONAL SMELTING & REFINING Corp., 92 JOHN STREET, NEW YORK 








ae 16 John St., New York 
I. Wo a l ty te ] ial Cc O 69 Ene. 16 New York geauue, towels N. J. 
Shipments of Gold, Silver SWEEP SMELTERS & REF IN ER + "Green ‘and ‘ ie 3 


and Platinum solicited. PROMPT RETURNS MADE for SWEEPS ana ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 


ESTABLISHED 1858 GOLD AND SILVER REFINERS 


= LELONG & BRO. ASSAYERS and SWEEP SMELTERS 


Prompt attention given to SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK,N.J. == Gold and Silver Bullion FOR THE TRADE 



































